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Introduction  
This report is the fourth in the series of reports revisiting the world of Managed Portfolio Services following the reports from 

2020, 2021 and 2022. The report has been commissioned by IFA/GBI Magazine and I hope that it will continue to provide advisers 

with sufficient knowledge and confidence to investigate the whole market of fund managers providing Managed Portfolio 

Services.  

I believe that the choice of funds available should satisfy any client, irrespective of their investment opinions, attitude to 

investment risk, investment strategies, anywhere on the globe in any market.  

Once again, I have given the fund managers the opportunity to provide information about their range of funds and some 

background information regarding their investment styles and philosophies.  Additionally, I shall be looking to obtain information 

from various third-party, independent sources to undertake some basic comparisons of costs and charges and availability on 

platforms and other links that are set up within this field.  

For those of you who have seen the reports from previous years, you will the same basic considerations of why advisers use 

Managed Portfolio Services. Nothing much has changed in this respect since the previous reports, but they may be a useful 

reminder. 

With the implementation of the Consumer Duty this year, it is interesting to consider how the various fund managers have 

embraced this and reviewed the clarity of their communications. They would also have been reviewing their charging structures. 

But since there has been a race to the bottom in this respect, it is difficult for the fund managers to make much difference to their 

offerings.  

Most providers have embraced Environmental, Social and Governance (ESG) investment strategies to a greater or lesser extent. 

This is in line with the Financial Conduct Authority (FCA) and the Consumer Duty edicts that advisers need to discuss Sustainable 

Investment with their clients as part of the advice process. I am not addressing ESG in any detail in this report, other than in the 

context of Managed Portfolio Services as I have just finished producing a separate far more detailed report regarding Sustainable 

Finance.    

If you see any errors in the report, please advise me as soon as possible. If you would like to see other aspects of MPS investment 

covered in future editions, please feel free to get in touch.  

Tony Catt 
Compliance Consultant 
The CŀǘǘΩǎ Eye View 
www.thecattseyeview.co.uk  
07899 847338  

 

  

 

http://www.thecattseyeview.co.uk/
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Compliance Disclaimer  
 

The material provided by the fund managers is not intended to provide, and should not be relied on for, accounting, legal or tax 

advice, or investment recommendations. This document does not constitute an offer or invitation to any person.  

The information and opinions it contains have been compiled or arrived at from sources believed to be reliable at the time and 

are given in good faith, but no representation is made as to their accuracy, Any opinion expressed in this document, whether in 

general or both on the performance of individual securities and in a wider economic context, represents the views of fund 

managers at the time of preparation and may be subject to change. 

Managed Portfolio Service portfolios are intended to be long-term investments. The value of an investment, and any income from 

it, is not guaranteed and can go down as well as up and there is the possibility of loss to the original investment. The different risks 

and costs of investing are outlined in this report and further information is also available in the terms and conditions documents 

of the individual fund managers. For most fund managers, this service is only available to investors who are advised by an 

authorised financial adviser. Investors who do not have a financial adviser will not be able to make an application to invest. 

Past performance is not a guide to future performance and may not be repeated. The value of investments and the income from 

them may go down as well as up and investors may not get back the amounts originally invested. Exchange rate changes may 

cause the value of investments to fall as well as rise. 

The CŀǘǘΩǎ Eye View will be a data controller in respect of your personal data. For information on how The CŀǘǘΩǎ Eye View might 

process your personal data, my Privacy Policy will be available on request.  

The CŀǘǘΩǎ Eye View and IFA Magazine are unable to provide investment, taxation, or financial planning advice.  

 
 

IFA/GBI DFM Wealth Magazines ς ¢ƘŜ /ŀǘǘΩǎ 9ȅŜ ±ƛŜǿ ǊŜǇƻǊǘǎ 
 

¢Ƙƛǎ ǊŜǇƻǊǘ ƛǎ ǘƘŜ ƭŀǘŜǎǘ ƛƴ ŀ ǎŜǊƛŜǎ ƻŦ ǊŜǇƻǊǘǎ ǇǊŜǇŀǊŜŘ ōȅ ¢ƘŜ /ŀǘǘΩǎ 9ȅŜ ±ƛŜǿ ŦƻǊ LC!κD.Lκ5Ca ²ŜŀƭǘƘ 

Magazines. 

Previous reports can be found with the following links.  

Sustainable Finance ς ESG  2023 https://ifamagazine.com/sustainable-investment-research-annual-report-2023-available-now/ 
Platform Research report 2023 https://ifamagazine.com/platform-research-annual-report-2023/  
Tax Efficient Investment Sector 2023 https://ifamagazine.com/tax-efficient-investment-sector-research-annual-report-2023/  
Inheritance Tax Solutions  including business relief 2023   
https://ifamagazine.com/inheritance-tax-solutions-including-business-relief-research-report-2023-iht-br-annual-report-2023/  
Venture Capital Trusts 2023 https://ifamagazine.com/venture-capital-trusts-vct-annual-report-2023/  
Enterprise Investment Scheme Report 2023  https://ifamagazine.com/enterprise-investment-schemes-eis-annual-report-2023/  
Seed Enterprise Investment Scheme Report 2023    
https://ifamagazine.com/seed-enterprise-investment-schemes-seis-annual-report-2023/  
  

https://ifamagazine.com/sustainable-investment-research-annual-report-2023-available-now/
https://ifamagazine.com/platform-research-annual-report-2023/
https://ifamagazine.com/tax-efficient-investment-sector-research-annual-report-2023/
https://ifamagazine.com/inheritance-tax-solutions-including-business-relief-research-report-2023-iht-br-annual-report-2023/
https://ifamagazine.com/venture-capital-trusts-vct-annual-report-2023/
https://ifamagazine.com/enterprise-investment-schemes-eis-annual-report-2023/
https://ifamagazine.com/seed-enterprise-investment-schemes-seis-annual-report-2023/


4 

Managed Portfolio Services Report 
Tony Catt 
¢ƘŜ /ŀǘǘΩǎ 9ȅŜ ±ƛŜǿ 

 

4 

 

Contents  
Introduction ........................................................................................................................................................ 2 

Compliance Disclaimer ......................................................................................................................................... 3 

IFA/GBI DFM Wealth Magazines ς ¢ƘŜ /ŀǘǘΩǎ 9ȅŜ ±ƛŜǿ ǊŜǇƻǊǘǎ ............................................................................. 3 

Directory ............................................................................................................................................................. 6 

ESG Accord .......................................................................................................................................................... 7 

Why advisers use Managed Portfolio Services ...................................................................................................... 8 

What is your experience of the numbers of advisers starting or stopping using MPS? .......................................... 10 

Ethical Screening ................................................................................................................................................ 13 

MPS on platforms. ............................................................................................................................................. 16 

Consumer Duty .................................................................................................................................................. 18 

MiFID II & PROD rules ........................................................................................................................................ 20 

Distribution of products and investment services ......................................................................................................... 20 

Obtaining information from manufacturers .................................................................................................................. 20 

Centralised Investment Proposition (CIP) ............................................................................................................ 21 

Ensuring a recommendation to switch existing investments into the CIP is suitable ..................................................... 21 

Client Segmentation ...................................................................................................................................................... 21 

Suitability ...................................................................................................................................................................... 22 

Advisers ........................................................................................................................................................................ 22 

Controls and oversight .................................................................................................................................................. 22 

Identifying and managing conflicts of interest .............................................................................................................. 22 

Management information ............................................................................................................................................. 23 

Agent as client .............................................................................................................................................................. 23 

Reliance on Others ........................................................................................................................................................ 23 

Agents as Client or Reliance on Others ς how do advisers choose? .............................................................................. 23 

AKG DFM Financial Strength Ratings ................................................................................................................... 24 

Fund Charges ς OCF Calculation .......................................................................................................................... 25 

Defaqto DFM MPS (Platform) Families Diamond Ratings ..................................................................................... 33 

MPS Providers ................................................................................................................................................... 33 

abrdn Portfolio Solutions Ltd .............................................................................................................................. 34 

AJ Bell Investments    ....................................................................................................................................... 38 

Brooks Macdonald ............................................................................................................................................. 49 

Canaccord Genuity ............................................................................................................................................. 53 

Cantab Asset Management ................................................................................................................................ 57 

Casterbridge ...................................................................................................................................................... 60 



5 

Managed Portfolio Services Report 
Tony Catt 
¢ƘŜ /ŀǘǘΩǎ 9ȅŜ ±ƛŜǿ 

 

5 

CCLA .................................................................................................................................................................. 61 

Charles Stanley         ...................................................................................................................................... 65 

Crossing Point .................................................................................................................................................... 73 

ebi ..................................................................................................................................................................... 77 

EQ Investors ...................................................................................................................................................... 83 

Evelyn Partners .................................................................................................................................................. 88 

Fundhouse ......................................................................................................................................................... 90 

HSBC Asset management ................................................................................................................................... 93 

IBOSS................................................................................................................................................................. 95 

Invesco .............................................................................................................................................................. 99 

Legal & General IM .......................................................................................................................................... 101 

Liontrust .......................................................................................................................................................... 103 

M&G Wealth ................................................................................................................................................... 108 

Quilter Cheviot ................................................................................................................................................ 110 

RBC Brewin Dolphin ......................................................................................................................................... 113 

Sarasin & Partners ........................................................................................................................................... 115 

Schroders ........................................................................................................................................................ 120 

Sparrows Capital .............................................................................................................................................. 125 

Tatton Investment Management ...................................................................................................................... 126 

Voyager Asset Management ............................................................................................................................. 135 

Waverton ........................................................................................................................................................ 144 

MPS Features from Synaptic ............................................................................................................................. 147 

Synaptic Wraps & Investment .......................................................................................................................... 149 

Synaptic Income payments ............................................................................................................................... 151 

Synaptic Switching & valuations ....................................................................................................................... 152 

Synaptic changes & withdrawals ...................................................................................................................... 155 

Risk considerations .......................................................................................................................................... 156 

Synaptic Risk Rating Tables .............................................................................................................................. 158 

Glossary........................................................................................................................................................... 176 

 

  



6 

Managed Portfolio Services Report 
Tony Catt 
¢ƘŜ /ŀǘǘΩǎ 9ȅŜ ±ƛŜǿ 

 

6 

Directory 
I would like to acknowledge all the people who have provided information to enable me to produce this report. A special thank 

you to those individuals who spent time speaking with me and also sending through information that is included. Please contact 

them directly for further information. 

7IM MPS Services  Mps@7im.co.uk 0207 760 8829 
8AM Global/Clever Adviser Ash Weston ash.weston@8amglobal.com 07837 560571 
Abrdn  Jim Stacey jim.stacey@abrdn.com  07712 485394 
AJ Bell Dharmesh Mistry Dharmesh.mistry@ajbell.co.uk 0345 8399060 
AKG Matt Ward matt.ward@AKG.co.uk 01306 876439 
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Brooks Macdonald Richard Kelly Richard.kelly@brooksmacdonald.com 0161 861 4133 
Canaccord Genuity Sean Taylor sean.taylor@canaccord.com 020 7523 4881 
Cantab AM Will Briston  Will.briston@cantabam.com 07852 208323 
Carmignac David Beacham david.beacham@carmignac.com  07966 971485 
Casterbridge Emma Foley Emma.foley@casterbridgewealth.co.uk 07385 155293 
Charles Stanley Adam Benzimra Adam.benzimra@charles-stanley.co.uk  079 8949 1040 
City Asset Management Chris Gillam Chris.Gillam@city-asset.co.uk 07956 291366 
Close Brothers Sebastian Ladimeji Sebastian.ladimeji@closebrothers.com 07536 046955 
Crossing Point  IM Carl Hagger carl.hagger@crossingpoint.co.uk  07380 340298 
EBI Ashley Owen ashley.owen@ebip.co.uk  01922 472226 
EQ Investors  Damian Lardoux Damien.lardoux@eqinvestors.co.uk 07867 451612 
ESG Accord Lee Coates OBE lee@esgaccord.co.uk  

Ethical Screening Jim Blackstock jim@ethicalscreening.com 01242 539850 

Fundhouse Rory Maguire mps@fundhouse.co.uk 01737 233979 
GDIM Tom Sparke Tom.sparke@gdim.co.uk  01954 233659 
Hawksmoor Jill Gill jill.gill@hawksmoorim.co.uk 01293 454708 
HSBC Asset Maanagement  Fay Hendon  fay.hendon@hsbc.com  07468 705975  
Iboss Kevin Morrison  kevin@ibossltd.co.uk  07891 814315 
Invesco  UK Distribution team salesadmin@invesco.com 01491 417600 
Investec WI Sameer Hassoun Sameer.hasssoun@investec.com  0207 597 1140  
King & Shaxson Peter Thompson peter.thompson@kasl.co.uk 07936 368474 
Legal & General  Paul Measures Paul.measures@lgim.com  0203 124 2344 
M&G Wealth Sean Hawkins Sean.hawkins@mandg.com 07702 847783 
Morningstar Chris French chris.french@morningstar.com 07885 552990 
Oakham WM Paul Denley Paul.denley@oakhamwealth.com  020 3405 2600 
Octopus Investments Huw Morgan  Huw.morgan@octopusinvestments.com  0203 935 3507 
P1 Investment Management Jonathan Richards jonathanrichards@p1-im.co.uk  01392 953076. 

Parmenion Ben Fowler  Ben.fowler@parmenion.co.uk 07824 395 982 
PortfoloMetrix  Dave Chessell dave.chessell@portfoliometrix.co.uk 07850 307670 
Quilter WealthSelect Liam Setna Investment.Directors@quilter.com  07970 088125 
RBC Brewin Dolphin Sales Support  salessupport@brewin.co.uk  0203 201 3520 
Redmayne Bentley  MPS team mps@redmaynebentley.co.uk 0113 468 9125 
Sarasin Zoe Cossins zoe.cossins@sarasin.co.uk  07980 702758 
Schroders Gillian Hepburn   gillian.hepburn@schroders.com  07860 474528 
Sparrows Capital John Bennett john.bennett@sparrowscapital.com 07721 537081 
Tatton IM Justine Randall justine.randall@tattonim.com 07393 766993 
Vanguard UK Intermediary team  enquiries@vanguard.co.uk 0800 917 5508 

Vintage Asset Management Julian Cooke julian@vintageassetmanagement.co.uk  07855 274271 
Voyager AM  Enquiries  contact@voyageram.co.uk  0203 744 6917 

Walker Crips  Craig Harrison craig.harrison@wcgplc.co.uk  0203 100 8231 
Waverton Mark Barrington mbarrington@waverton.co.uk 07525 965351  
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Why advisers use Managed Portfolio Services 
This article has been adapted from a presentation written by Charles Stanley. It is discussing why advisers should consider using 
the expertise of Discretionary Fund Managers and in particular, their Managed Portfolio Services for investment clients.  
 
We use outsourcing in many aspects of our day-to-day life. Whenever we use a tradesman for a job around the house, relying on 
others to drive buses and trains, getting online shopping orders delivered or other services such as hairdressing or eating out at 
restaurants. And in financial services, fund managers to manage investments. 
 
It makes sense to us on the basis of: 

¶ It saves us time and represents good value to us 

¶ They do the job better and have the right tools. 
Nowadays, there needs to be a little more science to our decision-making and this involves due diligence and research. Most 
providers are able to provide glossy brochures about why you should place your business in their hands. So, the research and due 
diligence should be independent.  
 
What do clients want?  

¶ Your time and expertise to provide 
o Help with achieving their financial goals and objectives 
o Ongoing overview, monitoring and counselling 
o Hand holding and no nasty surprises 
o Access to quality investment solutions 
o Cash flow forecasting 
o Tax efficiency and full financial planning  

In order to provide that, advisers need to consider what help is available for them to be most effective.  
 
Why are we outsourcing more? 

¶ Concerns about regulation - PROD, MiFID, SMCR 

¶ Rebalancing issues 

¶ Leverage research/investment capabilities 

¶ Competition and pressure has driven down DFM/MPS/platform costs 

¶ Rising PI costs 

¶ Permissions 

¶ Drive for efficiency/ more efficient model  

¶ Never enough time in the day! 
 
Current investment themes and trends 

¶ Increased use of DFMs/Models 

¶ Active or passive or both? 

¶ ESG 

¶ Segmentation of Central Investment Proposition/ Centralised Retirement Proposition 

¶ White label MPS 

¶ Price and value 

¶ Regulation   
 

Increasing trends to look at using DFM Models 

¶ PROD ς FCA focus through PROD on advisory CIPs ς are they fit for purpose? 

¶ Risk ς desire to look at efficiencies and better management of overall risk in the business model 

¶ Due diligence ς greater need to evidence continued due diligence  
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Centralised Investment Proposition ς what must we demonstrate? 

¶ In the best interests of BOTH clients and the business  

¶ Suitable outcomes for clients ς now and ongoing (no shoehorning)  

¶ Is understood by both clients and advisers  

¶ Is consistently applied across the business 

¶ Sufficient Governance and oversight 

¶ Research and due diligence up to date 
 

¶ Does not expose the business to avoidable risks. 

¶ Is aligned to business model, investment philosophy and PROD 

¶ Adds value 

¶ Aligned to permissions  
 
Benefits of outsourcing 
 

 
 
How to choose a DFM/MPS partner? 7 steps to heaven 
 
Step 1 ς Establish client/business need. 
Step 2 ς Possible partners ς list possible partners based on accessibility, functionality and style. 
Step 3 ς Detailed due diligence ς Performance, fees, relationship and regulatory compliance. 
Step 4 ς Agree ς agree on chosen partner(s) 
Step 5 ς Adoption ς Formal adoption by your investment committee/management 
Step 6 ς Training ς training of advisers on approved solution 
Step 7 ς Implementation ς Implementation into your advice process and review ongoing suitability  
 

 

  

Less risk in the 

business 

More 

Consistent 

approach 

More 
efficient 

model 
Reduced 

PI? 

 

Improved 
earnings? 

More time 
to spend 

with 
clients More time 

to hunt 
new 

business 

Higher 
business 
valuation

? 
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What is your experience of the numbers of advisers starting or stopping using MPS? 
 

 

 We have seen an increase in MPS supporters in 2023. 

 

 

 

 

 Since 2018 we have seen a steady increase in the number of adviser firms using 
our model portfolio service. In addition, average number of accounts per adviser 
has doubled since the end of 2021.  

Since increasing our accessibility through launching on external platforms such 
as Abrdn Wrap, Aviva, Hubwise, Morningstar Wealth, Quilter and Transact, we 
have seen an increase in the number of advisers using our portfolios. 

 

 We are seeing a strong uptick in enquiries from advisers looking to move from 
an advisory model to a discretionary managed service. 

 

 

 Increasing - ǎŜƭŜŎǘƛƴƎ ŀƴ at{ ƳŜŀƴǎ ǘƘŀǘ ǘƘŜȅ ƘŀǾŜ ŎƻƳǇƭŜǘŜ Ψƭƻƻƪ ǘƘǊƻǳƎƘΩ ǘƻ 
their portfolio, and by seeing all the underlying investments can have comfort 
that they are fully diversified. The choice of MPS is increasing, especially ESG. 

 

 

We continue to see positive inflows into our MPS. 

 

 MPS remain a popular and important avenue for advisers as part of their 
investment proposition. The trend for advisers to outsource their investment 
proposition continues, albeit not without challenges. MPS providers are 
constantly wrestling with platform challenges, with different technology 
providers having different approaches to fund onboarding. The growth of MPS 
has also presented a challenge to boutique asset managers, as platforms often 
require proof of demand before they consider adding a fund. 

 

 Whilst growth has slowed significantly in comparison to where it was in previous 
years, we still find that MPS on platform is the fastest growing client segment 
with Advisers utilising DFMs.    

 

 ¢ƘŜ ƴǳƳōŜǊ ƻŦ ŀŘǾƛǎŜǊǎ ǿƛǎƘƛƴƎ ǘƻ ǳǘƛƭƛǎŜ ŜōƛΩǎ at{ Ƙŀǎ ƛƴŎǊŜŀǎŜŘ ǎƛƎƴƛŦƛŎŀƴǘƭȅ 
over the past 12 months. It imagines this trend will continue as more advisers 
seek to outsource their investment proposition. 

 

 

file:///C:/Users/User/Dropbox/Compliance%20business/Due%20Diligence/MPS%20Report%20Research%202022/Reports/www.brooksmacdonald.com
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 We are seeing more advisers adopting MPS as part of their centralised 
investment propositions. At EQ, we do not typically lose clients because they are 
changing investment vehicle / type. There have been a huge number of new 
launches in the MPS space over the past few years, including those provided by 
the asset managers in an area historically dominated by DFMs. We therefore 
have an increasingly competitive and diverse marketplace, as well as increased 
available through platforms, meaning that MPS solutions are more attractive 
than ever, and this is likely to be a long-term trend. This has been one of the key 
drivers of growth in our business. 

 

 Evelyn Partners experience is the use of MPS is a growing market place for IFAs 
with far more joining than exiting this service. 

 

 

 In our experience, the model portfolio industry is well supported by advisers 
who are looking to outsource the technical expertise and ongoing burden of 
portfolio construction. Utilising model portfolio service providers allows advisers 
to source highly skilled and experienced investment professionals with 
demonstrable track records, rigorous process and established investment 
practices. 

 

 

We have seen an up tick in the number of advisers seeking to use more at{ΩǎΦ  
We feel this will continue to be a growing trend with the changes that have been 
implemented from consumer duty 

 

 Reflecting our above view, the number of advising firms using DFM MPS appears 
to be an increasing trend. 

 

 Since the introduction of Consumer Duty we have seen a considerable increase 
in advisers asking for access to FE Analytics to review our MPS offering. 

Advisers are moving towards MPS to help achieve their client outcomes and 
meet consumer duty requirements. 

 

 ²ŜΩǾŜ ǎŜŜƴ ǊƛǎƛƴƎ ƛƴǘŜǊŜǎǘ ƛƴ at{Σ ōƻǘƘ ŦǊƻƳ ǘƘƻǎŜ ƭƻƻƪƛƴƎ ǘƻ ƻǳǘǎƻǳǊŎŜ ŦǊƻƳ 
advisory models and those who use purely multi-asset funds their propositions. 
²ŜΩǾŜ ƴƻǘ ǿƛǘƴŜǎǎŜŘ ŀƴȅ ŀŘǾƛǎŜǊǎ ǎǘƻǇǇƛƴƎ at{ ǳǎŜΦ 

 

 We have seen a net increase in the number of advisers using our service. This 
supports the current backdrop in which the MPS market has continued to grow, 
as well as the benefits afforded by our unique portfolio construction  this 
highlights that there is a growing demand for our services. Part of the motivation 
has been an increase in demand by financial advisers for external investment 
solutions within this new consumer duty landscape. 
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MPS remains an attractive proposition for many advisers, particularly where the 
provider offers a differentiated approach, range of styles i.e. core and 
responsible, and risk profiles. The number of advisers starting to use MPS is 
constantly increasing, as regulation and other idiosyncratic factors has led more 
advisers to outsource investment management. 

 

  
 

  

 WE see continued demand for MPS 

 

 

 

 

 

At Tatton we have seen the number of Intermediaries / Advisors using our MPS 
increase over the last year, as it has every year since inception. The MPS space 
continues to grow in totality as the Third option for advisors to use alongside 
single asset and multi ς manager Funds selected by firms. 

Advisers are selecting Tatton on the basis to partner with Advisers not 
competing with them for their clients but offering a low-cost solution and a wide 
choice of different investment styles including the new launched Money Market 
tƻǊǘŦƻƭƛƻΩǎΦ 

Our proposition continues to resonate strongly and hence why we are seeing 
more advisers looking to work with us as their investment partner. We have 
seen with the introduction of Consumer Duty as a follow on from MiFiD II more 
and more advisers focus on Holistic financial planning as reporting requirement 
ƛƴŎǊŜŀǎŜΦ !ǘ ¢ŀǘǘƻƴ ƻŦŦŜǊƛƴƎ ŀ άwŜƭƛŀƴŎŜ ƻƴ hǘƘŜǊǎέ ōŀǎƛǎ ƭŜŀŘƛƴƎ ǘƻ ƎǊŜŀǘŜǊ ŎƭƛŜƴǘ 
protection for the end client this will continue to be appealing to advisers. 

Outsourcing areas away from the financial planning element continues to be a 
trend and we aim to support advisers in this process. 

 

 Our experience has been one of a steady increase in take-up of MPS. We believe 
ƳŀǊƪŜǘǎΩ Ǿƻƭŀǘƛƭƛǘȅ ŎƻƴǘƛƴǳŜǎ ǘƻ ōŜ ŀ ŘǊƛǾŜǊ ƻŦ ǘƘƛǎΣ ŀƭƻƴƎ ǿƛǘƘ ǘƘŜ ƻƴƎƻƛƴƎ 
recognition amongst advisers that the outsourcing of investments provides the 
best outcomes for clients.   

 

 Our experience is that the number of advisers using MPS generally is continuing 
to grow. At Waverton, we have experienced a rapid increase in the number of 
advisers using the Waverton MPS 
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Ethical Screening 
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MPS on platforms. 
 
Since so many advisers use MPS within their Centralised Investment Proposition often based on the use of platforms for administrative 
efficiency, it is important to know what the arrangements are in this respect. This has been compiled off websites and literature of the 
various providers. There may be some absences and inaccuracy, but the information was surprisingly difficult to verify 

 

 

 

 

 

MPS ON 
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7IM Ѝ Ѝ Ѝ Ѝ Ѝ Ѝ Ѝ  Ѝ  Ѝ Ѝ  Ѝ Ѝ Ѝ Ѝ Ѝ Ѝ 
8AM  Ѝ Ѝ  Ѝ Ѝ Ѝ  Ѝ Ѝ  Ѝ Ѝ Ѝ Ѝ Ѝ Ѝ Ѝ Ѝ 
Albert E Sharp  Ѝ Ѝ  Ѝ  Ѝ  Ѝ    Ѝ Ѝ  Ѝ Ѝ Ѝ Ѝ 
Binary Capital  Ѝ Ѝ     Ѝ  Ѝ Ѝ    Ѝ Ѝ Ѝ Ѝ Ѝ Ѝ 
Bordier Ѝ Ѝ  Ѝ  Ѝ Ѝ  Ѝ  Ѝ  Ѝ Ѝ Ѝ Ѝ Ѝ  Ѝ 

Brewin Dolphin  Ѝ Ѝ Ѝ Ѝ Ѝ Ѝ  Ѝ  Ѝ Ѝ Ѝ Ѝ Ѝ Ѝ Ѝ  Ѝ 
Brooks 
Macdonald 

Ѝ Ѝ Ѝ Ѝ Ѝ Ѝ Ѝ Ѝ Ѝ  Ѝ Ѝ Ѝ Ѝ Ѝ Ѝ Ѝ Ѝ Ѝ 

Canaccord 
Genuity  

Ѝ Ѝ Ѝ        Ѝ Ѝ  Ѝ  Ѝ Ѝ  Ѝ 

Cazenove  Ѝ   Ѝ  Ѝ    Ѝ  Ѝ   Ѝ Ѝ   

Charles Stanley Ѝ Ѝ Ѝ Ѝ Ѝ Ѝ Ѝ  Ѝ  Ѝ  Ѝ Ѝ  Ѝ   Ѝ 

City AM  Ѝ Ѝ Ѝ   Ѝ  Ѝ       Ѝ   Ѝ 
Close Brothers  Ѝ     Ѝ       Ѝ  Ѝ    

SVS Cornelian  Ѝ Ѝ Ѝ Ѝ Ѝ Ѝ Ѝ Ѝ Ѝ Ѝ  Ѝ Ѝ Ѝ  Ѝ Ѝ Ѝ Ѝ 
EBI Portfolios Ѝ Ѝ Ѝ Ѝ 

 
 Ѝ Ѝ Ѝ Ѝ    Ѝ Ѝ Ѝ Ѝ Ѝ Ѝ 

EQ Investors Ѝ Ѝ Ѝ Ѝ Ѝ Ѝ Ѝ Ѝ Ѝ Ѝ  Ѝ  Ѝ Ѝ Ѝ Ѝ Ѝ Ѝ 
Financial Express Ѝ Ѝ Ѝ Ѝ Ѝ Ѝ Ѝ  Ѝ  Ѝ Ѝ  Ѝ Ѝ Ѝ Ѝ Ѝ Ѝ 
GAM Ѝ Ѝ Ѝ Ѝ Ѝ Ѝ Ѝ  Ѝ    Ѝ Ѝ  Ѝ Ѝ Ѝ Ѝ 
Hawksmoor Ѝ Ѝ Ѝ  Ѝ  Ѝ  Ѝ   Ѝ  Ѝ  Ѝ Ѝ Ѝ Ѝ 
IBOSS  Ѝ Ѝ  Ѝ Ѝ Ѝ  Ѝ Ѝ    Ѝ  Ѝ  Ѝ Ҟ 

JM Finn Ѝ      Ѝ       Ѝ Ѝ    Ѝ 

Jupiter  Ѝ Ѝ Ѝ Ѝ  Ѝ      Ѝ Ѝ  Ѝ Ѝ  Ѝ 

King & Shaxson Ѝ Ѝ Ѝ  Ѝ  Ѝ  Ѝ   Ѝ  Ѝ Ѝ Ѝ Ѝ  Ѝ 

LGIM     Ѝ  Ѝ  Ѝ Ѝ Ѝ   Ѝ   Ѝ Ѝ Ѝ 
LGT Vestra Ѝ Ѝ Ѝ Ѝ Ѝ Ѝ Ѝ  Ѝ   Ѝ Ѝ Ѝ Ѝ Ѝ Ѝ Ѝ Ѝ 
Orbis 
Investments  

Ѝ Ѝ Ѝ Ѝ *  Ѝ Ѝ  Ѝ   Ѝ  Ѝ Ѝ Ѝ Ѝ Ѝ Ѝ 

PI Investment Ѝ  Ѝ    Ѝ  Ѝ     Ѝ  Ѝ Ѝ Ѝ Ѝ 
Portfolio Metrix Ѝ Ѝ Ѝ Ѝ Ѝ    Ѝ      Ѝ Ѝ Ѝ  Ѝ 
Psigma Ѝ Ѝ Ѝ Ѝ   Ѝ  Ѝ  Ѝ   Ѝ    Ѝ Ѝ 
Quilter Cheviot  Ѝ Ѝ Ѝ   Ѝ  Ѝ  Ѝ Ѝ  Ѝ Ѝ Ѝ  Ѝ Ѝ 
Rowan 
Dartington 

Ѝ Ѝ Ѝ Ѝ Ѝ  Ѝ    Ѝ   Ѝ  Ѝ Ѝ  Ѝ 

Sanlam Ѝ  Ѝ   Ѝ   Ѝ   Ѝ  Ѝ Ѝ Ѝ Ѝ Ѝ Ѝ 

Sarasin Ѝ Ѝ Ѝ  Ѝ  Ѝ  Ѝ   Ѝ  Ѝ  Ѝ Ѝ Ѝ Ѝ 

Tatton IM Ѝ Ѝ Ѝ  Ѝ Ѝ Ѝ  Ѝ   Ѝ  Ѝ Ѝ Ѝ Ѝ Ѝ Ѝ 
Tilney AM Ѝ  Ѝ Ѝ Ѝ  Ѝ Ѝ Ѝ  Ѝ Ѝ  Ѝ  Ѝ Ѝ Ѝ Ѝ 
Tribe Impact 
Capital 

 Ѝ    Ѝ Ѝ        Ѝ  Ѝ Ѝ Ѝ 

Walker Crips Ѝ Ѝ Ѝ    Ѝ  Ѝ       Ѝ   Ѝ 
Waverton  Ѝ  Ѝ Ѝ Ѝ Ѝ Ѝ Ѝ Ѝ  Ѝ Ѝ Ѝ Ѝ Ѝ Ѝ Ѝ Ѝ Ѝ 
Whitechurch 
Securities 

 Ѝ Ѝ Ѝ   Ѝ     Ѝ Ѝ Ѝ  Ѝ  Ѝ Ѝ 
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   availability on platforms 

 

 

Aegon Aegon Aviva Fidelity M & G Novia Nucleus Quilter Standard Transact

Arc Wealth Life

Guardian Adventurous Y Y Y Y Y Y Y Y Y Y

Guardian Strategic Y Y Y Y Y Y Y Y Y Y

Guardian Balanced Y Y Y Y Y Y Y Y Y Y

Guardian Cautious Y Y Y Y Y Y Y Y Y Y

Guardian Defensive Y Y Y Y Y Y Y Y Y Y

Fusion Adventurous Y Y Y N Y N Y Y N Y

Fusion Strategic Y Y Y N Y N Y Y N Y

Fusion Balanced Y Y Y N Y N Y Y N Y

Fusion Cautious Y Y Y N Y N Y Y N Y

Fusion Defensive Y Y Y N Y N Y Y N Y

Green Path Strategic N N Y N Y Y Y Y Y Y

Green Path Balanced N N Y N Y Y Y Y Y Y

Green Path Cautious N N Y N Y Y Y Y Y Y

Heritage Adventurous N N Y N Y N Y Y Y Y

Heritage Strategic N N Y N Y N Y Y Y Y

Heritage Balanced N N Y N Y N Y Y Y Y

Heritage Cautious N N Y N Y N Y Y Y Y

file:///C:/Users/User/Dropbox/Compliance%20business/Due%20Diligence/MPS%20Report%20Research%202022/Reports/www.brooksmacdonald.com
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Consumer Duty  
 

As we all know, the Financial Conduct Authority (FCA) has brought in the Consumer Duty, which will fundamentally improve 
how firms serve consumers. It should set higher and clearer standards of consumer protection across financial services and 
ǊŜǉǳƛǊŜ ŦƛǊƳǎ ǘƻ Ǉǳǘ ǘƘŜƛǊ ŎǳǎǘƻƳŜǊǎΩ ƴŜŜŘǎ ŦƛǊǎǘΦ Implementation was due to be completed by providers on 30th April 2023 
and for adviser firms on 31st July 2023.  
 
The Duty is made up of an overarching principle and new rules firms will have to follow. It will mean that consumers should 
receive communications they can understand, products and services that meet their needs and offer fair value, and they get 
the customer support they need, when they need it.  
 
/ƭŀǊƛǘȅ ƻƴ ǘƘŜ C/!Ωǎ ŜȄǇŜŎǘŀǘƛƻƴǎ ŀƴŘ ŦƛǊƳǎ ŦƻŎǳǎƛƴƎ ƻƴ ǿƘŀǘ ǘƘŜƛǊ ŎǳǎǘƻƳŜǊǎ ƴŜŜŘ ǎƘƻǳƭŘ ƭŜŀŘ ǘƻ ƳƻǊŜ ŦƭŜȄƛōƛƭƛǘȅ ŦƻǊ ŦƛǊƳǎ 
to compete and innovate in the interests of consumers.   
 
The Duty forms part of the FCA's transformation to becoming a more assertive and data-led regulator. With firms assessing 
Ƙƻǿ ǘƘŜȅ ŀǊŜ ƳŜŜǘƛƴƎ ǘƘŜƛǊ ŎǳǎǘƻƳŜǊǎΩ ƴŜŜŘǎΣ ǘƘŜ C/! ǿƛƭƭ ōŜ ŀōƭŜ ǘƻ ǉǳƛŎƪƭȅ ƛŘŜƴǘƛŦȅ ǇǊŀŎǘƛŎŜǎ ǘƘŀǘ Řƻ ƴƻǘ ŘŜƭƛǾŜǊ ǘƘŜ ǊƛƎƘǘ 
outcomes for consumers and take action before practices become entrenched as market norms.   
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Sheldon Mills, Executive Director of Consumers and Competition, said:  
 
ϥ¢ƘŜ ŎǳǊǊŜƴǘ ŜŎƻƴƻƳƛŎ ŎƭƛƳŀǘŜ ƳŜŀƴǎ ƛǘΩǎ ƳƻǊŜ ƛƳǇƻǊǘŀƴǘ ǘƘŀƴ ŜǾŜǊ ǘƘŀǘ ŎƻƴǎǳƳŜǊǎ ŀǊŜ ŀōƭŜ ǘƻ ƳŀƪŜ ƎƻƻŘ ŦƛƴŀƴŎƛŀƭ 
decisions. The financial services industry needs to give people the support and information they need and put their 
customers first.  
 
'The Consumer Duty will lead to a major shift in financial services and will promote competition and growth based on high 
standards. As the Duty raises the bar for the firms the FCA regulates, it will prevent some harm from happening and will 
make it easier for the FCA to act quickly and assertively when it spots new problems.' 
 
The Duty will include requirements for firms to:  
 

¶ end rip-off charges and fees   

¶ make it as easy to switch or cancel products as it was to take them out in the first place   

¶ provide helpful and accessible customer support, not making people wait so long for an answer that they give up   
¶ provide timely and clear information that people can understand about products and services so consumers can 

make good financial decisions, rather than burying key information in lengthy terms and conditions that few have 
the time to read.   

¶ provide products and services that are right for their customers.     

¶ focus on the real and diverse needs of their customers, including those in vulnerable circumstances, at every stage 
and in each interaction. 

 
Consumer duty has had a significant impact on fund managers running managed portfolios. With the increased emphasis on 
consumer protection and transparency, fund managers are now required to act in the best interests of their clients and 
provide them with clear and accurate information about the investments in their portfolios.  
 
This means that fund managers need to carefully consider the suitability of investments for their clients and ensure that 
they are making informed decisions. Additionally, fund managers are now subject to stricter regulations and oversight to 
ensure that they are fulfilling their fiduciary duty to their clients. Overall, consumer duty has led to a more accountable and 
responsible approach to managing portfolios, with a focus on transparency and client satisfaction. 
 

The Consumer Duty has led to advisory firms reviewing their business practices.   

ü Advice process  

ü Customer review process  

ü Pricing for services  

ü Vulnerable clients  

ü Sustainable Investments 

Whilst many firms had been in the habit of reviewing their business, it is now important to maintain evidence of the reviews 

that have been undertaken.  

The following pages relating to MiFID and PROD rules are within this review. As well as the Centralised Investment 

Proposition and Retirement Planning.    
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MiFID II & PROD rules 
 

It could be argued that a CIP may not be considered a product for MiFID II purposes and so does not directly fall under the 
PROD rules, the elements contained within the CIP appear to fall under PROD rules. 
 

Distribution of products and investment services 
 

A distributor must: 

¶ understand the financial instruments it distributes to clients:  

¶ assess the compatibility of the financial instruments with the needs of the clients to whom it distributes investment 
ǎŜǊǾƛŎŜǎΣ ǘŀƪƛƴƎ ƛƴǘƻ ŀŎŎƻǳƴǘ ǘƘŜ ƳŀƴǳŦŀŎǘǳǊŜǊΩǎ ƛŘŜƴǘƛŦƛŜŘ ǘŀǊƎŜǘ ƳŀǊƪŜǘ ƻŦ ŜƴŘ ŎƭƛŜƴǘǎΤ ŀƴŘ  

¶ ensure that financial instruments are distributed only when this is in the best interests of the client.  
  
A distributor should consider what impact the selection of a given manufacturer could have on the end client in terms of 
charges or the financial strength of the manufacturer, or possibly, where information is available to the distributor, how 
efficiently and reliably the manufacturer will deal with the distributor or end client at the point of sale (or subsequently, 
such as when queries/complaints arise, claims are made, or a financial instrument reaches maturity). 
 

Obtaining information from manufacturers 
 

Distributors must obtain from MiFID manufacturers information to gain the necessary understanding and knowledge of the 

financial instruments they intend to distribute in order to ensure that the financial instruments will be distributed in 

accordance with the needs, characteristics and objectives of the target market. 

In ensuring that they have obtained sufficient information about the financial instruments they distribute and in ensuring 

they understand the financial instruments or investment services distributed, distributors: 

¶ should consider whether they understand the materials provided by the manufacturer or distributor earlier in the 

sales chain.  

¶ should ask the manufacturer to supply additional information or training where this seems necessary to 

understand the financial instrument or investment service adequately.  

¶ should not distribute the financial instrument or investment service if they do not understand it sufficiently; and  

¶ when providing information to another distributor in a distribution chain, should consider how the further 

distributor will use the information, such as whether it will be given to end clients. Firms should consider what 

information the further distributor requires and the likely level of knowledge and understanding of the further 

distributor and what medium may suit it best for the transmission of information. 
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Centralised Investment Proposition (CIP) 
 

IFA firms tend to use a Managed Portfolio Service as part of their Centralised Investment Proposition. Firms need to consider what 

makes the CIP likely to be suitable for its target clients and meets their needs and objectives. This could involve any or all the 

following issues: 

¶ terms and conditions of using the CIP.  

¶ /LtΩǎ ŎƘŀǊƎŜǎΦ  

¶ /Lt ǇǊƻǾƛŘŜǊΩǎ ǊŜǇǳǘŀǘƛƻƴ ŀƴŘ ŦƛƴŀƴŎƛŀƭ ǎǘŀƴŘƛƴƎΦ  

¶ range of tax wrappers that can invest in the CIP.  

¶ type of underlying assets in which the CIP invests.  

¶ /LtΩǎ ŦƭŜȄƛōƛƭƛǘȅ ŀƴŘ ǿƘŜǘƘŜǊ ƛǘ Ŏŀƴ ōŜ ŀŘŀǇǘŜŘ ǘƻ ƳŜŜǘ ƛƴŘƛǾƛŘǳŀƭ ŎƭƛŜƴǘΩǎ ƴŜŜŘǎ ŀƴŘ ƻōƧŜŎǘƛǾŜǎ ŀƴŘ  

¶ /Lt ǇǊƻǾƛŘŜǊΩǎ ŀǇǇǊƻŀŎƘ ǘƻ ǳƴŘŜǊǘŀƪƛƴƎ ŘǳŜ ŘƛƭƛƎŜƴŎŜ ƻƴ ǘƘŜ ǳƴŘŜǊƭȅƛƴƎ ƛƴǾŜǎǘƳŜƴǘǎΦ 

A firm may also decide to refer investment selection to a third party. Where a firm refers investment selections to a discretionary 

manager, both the introducing firm and the discretionary management firm have obligations to ensure that a personal 

recommendation or a decision to trade is suitable for the client. The obligations on each party will depend upon the nature and 

extent of the respective service provided. Both parties should be clear on their respective service, and ensure they meet the 

corresponding suitability obligations. If either or both parties are not clear, there is a risk that clients may receive unsuitable 

advice and/or have their portfolios managed inappropriately.   

There are three broad structures firms use when working with a third-party discretionary investment manager to provide a CIP. 

The advisory firm: 

¶ arranges for the client to have a direct contractual relationship with the discretionary manager.  

¶ holds the relevant permissions for managing investments and delegates the investment management to the 

discretionary manager; or  

¶ arranges for the investment management to be carried out by the discretionary manager but on the basis that the client 

does not have a direct contractual relationship with the discretionary manager. Instead, the discretionary manager treats 

the advisory firm as its client, which is acting as the agent of the end investor. In this case, the FCA expects the advisory 

firm to explain the position clearly to its clients. In particular, it should emphasise that it is not carrying out the 

investment management itself and that the discretionary manager in not treating the end investor as its client.  

Assessing suitability: Replacement business and centralised investment propositions 

Ensuring a recommendation to switch existing investments into the CIP is suitable 
 

²ƘŜǊŜ ŀ ŦƛǊƳ ƻŦŦŜǊǎ ŀ /LtΣ ƛǘ ǎƘƻǳƭŘ ƴƻǘ ǎȅǎǘŜƳŀǘƛŎŀƭƭȅ ǘǊŀƴǎŦŜǊ ŀƭƭ ƛǘǎ ŎƭƛŜƴǘǎΩ ŜȄƛǎǘƛƴƎ ƛƴǾŜǎǘƳŜƴǘǎ ƛƴǘƻ ǘƘŜ /Lt ǿƛǘƘƻǳǘ Ŏonsidering 
the individual needs and objectives of each client. Firms should consider whether a recommendation to a client to sell their 
existing investments is suitable. 
 

Client Segmentation  
 

Where a firm has a diverse client bank, it may wish to consider segmenting its clients. This involves 
ƻŦŦŜǊƛƴƎ ŀ ǊŀƴƎŜ ƻŦ /Lt ǎƻƭǳǘƛƻƴǎ ǘƻ ƳŜŜǘ ǘƘŜ ƴŜŜŘǎ ŀƴŘ ƻōƧŜŎǘƛǾŜǎ ƻŦ ŘƛŦŦŜǊŜƴǘ ŎƭƛŜƴǘ ǎŜƎƳŜƴǘǎΦ ¢Ƙƛǎ ƛǎ ƛƴ ŦƛǊƳǎΩ ƛƴǘŜǊŜǎǘǎΣ as well as 
clients, as it is likely to increase the number of clients for whom a CIP 
solution is suitable. 
 
Where a firm segments its client bank, it may offer different service levels and features to suit clients 
with different requirements. Where service levels differ, firms should inform clients of the services 
and their costs in a way that is fair, clear and not misleading. 
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Suitability 
 

A CIP will not be suitable for all clients. Even when a firm conducts adequate due diligence and designs its CIP to meet the needs 

and objectives of its target clients, a firm must take reasonable steps to ensure a personal recommendation is suitable for each 

client. 

A firm must have a reasonable basis for believing that its clients have the necessary knowledge and experience to understand the 

nature of the risks of the underlying investments held in the CIP The firm should explain these risks to its clients in a way that they 

are likely to understand. This is particularly important where the CIP uses non-traditional investments. 

When the CIP solution is not suitable for an individual client, a firm must either recommend an alternative suitable solution or 

make no recommendation to the client. It is not acceptable to shoe-horn clients into the CIP solution.  

Advisers 
 

A firm must ensure that its advisers are competent and understand the CIP. Advisers need to demonstrate competence in all 
areas of advice relevant to their role. For example, where a portfolio advice service is offered, advisers must demonstrate they 
have the technical knowledge, skills and expertise to provide advice on this proposition. 
 
Firms should ensure that advisers receive balanced training, which highlights not only the potential benefits and features of the 

CIP, but also any associated cost, risks or drawbacks. Advisers should be able to identify when a recommendation for a CIP is not 

suitable for a client and, in such cases, advisers should recommend an alternative solution or make no recommendation to the 

client.  

Controls and oversight 
 

¢ƘŜ C/! ŜȄǇŜŎǘǎ ŦƛǊƳǎ ǘƻ Ƴŀƛƴǘŀƛƴ Ǌƻōǳǎǘ ǎȅǎǘŜƳǎ ŀƴŘ ŎƻƴǘǊƻƭǎ ǘƻ ƳƛǘƛƎŀǘŜ ǘƘŜ Ǌƛǎƪ ƻŦ ǇǊƻǾƛŘƛƴƎ ǳƴǎǳƛǘŀōƭŜ ŀŘǾƛŎŜΦ ! ŦƛǊƳΩǎ 
proposition and business mix are likely to affect how it approaches risk management. Firms are responsible for ensuring that 
systems and controls are fit for purpose and effectively mitigate the risk of unsuitable client outcomes. 
 
Where firms operate a higher risk business model, they need to ensure systems and controls are 
effective in mitigating any additional risks.  
 

Identifying and managing conflicts of interest 
 

Offering a CIP may create a conflict of interest. Two examples of potential conflicts of interest are: 
 
ω ŀ ŦƛǊƳΣ ƻǊ ƛǘǎ ŜƳǇƭƻȅŜŜǎΣ ƳŀƪƛƴƎ ŀƴ additional financial gain by recommending a CIP; or 
ω ŀ ŦƛǊƳ ŀŘƻǇǘƛƴƎ ŀ /Lt ǇǊƻǾƛŘŜŘ ōȅ ŀ ǘƘƛǊŘ ǇŀǊǘȅ ǘƘŀǘ ǊŜǘŀƛƴǎ ŀ ŦƛƴŀƴŎƛŀƭ ƛƴǘŜǊŜǎǘ ƛƴ ǘƘŜ ǎŀƭŜǎ ǾƻƭǳƳŜǎ 
of the CIP and provides additional, non-related services to the advisory firm. 
 
A firm must manage conflicts of interest fairly, both between itself and its customers and between a 
customer and another client. Senior management within a firm should be able to identify any 
potential conflicts of interest arising from offering a CIP. 
 
Where a potential conflict of interest arises, firms should take appropriate steps to mitigate the risk of this conflict resulting in 
unsuitable outcomes for clients. Senior management should place emphasis on managing any conflict of interest rather than 
relying purely on disclosing the conflict to their clients.  
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Management information  
 

Firms should have appropriate management information (MI) to monitor the risks that could lead to poor client outcomes.  
 
The scope and nature of the MI will depend upon several factors, including the size of the firm and its business model. Examples 
of the MI that firms may use includes:  
 
ω ŘŜǘŀƛƭǎ ƻƴ ǘƘŜ ǾƻƭǳƳŜ ƻŦ /Lt ǊŜŎƻƳƳŜƴŘŀǘƛƻƴǎ ǾŜǊǎǳǎ ǘƘŜ ǾƻƭǳƳŜ ƻŦ ƴƻƴ-CIP recommendations:  
ω ǘƘŜ ƻƴƎƻƛƴƎ ŎƻƳǇŜǘŜƴŎŜ ƻŦ ŀŘǾƛǎŜǊǎΤ ŀƴŘ  
ω ǘƘŜ ǊŜǎǳƭǘǎ ƻŦ ŦƛƭŜ ǊŜǾƛŜǿǎΦ  
 
Where a firm identifies a risk or failing, we expect it to take appropriate action to put in place adequate risk management systems 
in relation to the identified risk.  
 

Agent as client 
 

It is important for you to understand: 

¶ Being an FCA regulated Adviser in itself does not meet the requirement to be categorised as agent in the context of 

ΨŀƎŜƴǘ ŀǎ ŎƭƛŜƴǘΩ  

¶ Your standard advisory agreement with your client is unlikely to meet the requirements of appointment as agent 

¶ Your agreement with your client needs to cover: 

o Your appointment as agent 

o Your authority to appoint the DFM  

o Compensation avenues in the event of client complaints  

¶ The implications of being categorised as a per se professional client  

¶ The need to explain to your client at outset they may not have the right to take the DIM to FOS  

¶ Your additional fiduciary duties to your client  

¶ The above needs to be accurately reflected in the agreement between yourself and the DFM ς but if you and DFM agree 

the DFM will treat the end investor as its client then it undoes the whole arrangement. 

Reliance on Others 
 

¢ƘŜǊŜ ƛǎ ŀƴ ŀƭǘŜǊƴŀǘƛǾŜ ŀǊǊŀƴƎŜƳŜƴǘ ōŀǎŜŘ ƻƴ ǘƘŜ wŜƭƛŀƴŎŜ ƻƴ hǘƘŜǊǎ ǊǳƭŜ ǿƘƛŎƘ ǎƘƻǳƭŘ ōŜ ŎƻƴǎƛŘŜǊŜŘΦ Lǘ ƳŜŜǘǎ Ƴƻǎǘ ŀŘǾƛǎŜǊǎΩ 

objectives of working with a DFM: 

¶ Operationally the working practice is very similar to how services are delivered under the agent as client arrangement  

¶ You can continue to operate with your current client T&Cs, as you continue to work in an advisory capacity  

¶ In the event of a client complaint the client can take the DFM to FOS  

¶ You are not treated as a per se professional client  

¶ There is an equitable sharing of responsibility to the client between the DFM and yourself with both parties having a 

regulatory duty of care to the same client. 

Agents as Client or Reliance on Others ς how do advisers choose? 
  
This is a highly contentious issues currently under discussion within the fund manager market because it may affect the contractual relationship 

with advisers and also possibly the future application of FOS rulings against advisers and/or fund managers, 

There are circumstances where one or other relationship is most suitable and I would recommend that financial advisers refer to the fund 

managers that they are looking to appoint for their interpretation of this complicated issue. This is probably not a deal-breaker as a criterion for 

choosing one fund manager over another.  
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AKG DFM Financial Strength Ratings 

 

AKG Approach to Financial Strength Assessment  

For more than 25 years, AKG has focused on supporting the financial strength requirements of intermediary firms who, when 

ŀŎǘƛƴƎ ƻƴ ōŜƘŀƭŦ ƻŦ ǘƘŜƛǊ ŎƭƛŜƴǘǎΣ ƴŜŜŘ ǘƻ ŀǎŎŜǊǘŀƛƴ ŀ ŎƻƳǇŀƴȅΩǎ ŀōƛƭƛǘȅ ǘƻ ŘŜƭƛǾŜǊ ǎǳǎǘŀƛƴŜŘ ƻǇŜǊŀǘƛƻƴŀƭ ǇǊƻǾƛǎƛƻƴΦ  

This has only become more important over time from regulatory best practice and sound business management perspectives.  

Financial strength consideration has become a hygiene factor within the required selection, due diligence and ongoing review 

activities undertaken by intermediary firms.  

AKGΩǎ ratings and assessment benefit from the core strengths of being accessible, comparative and independent and are designed 

fundamentally from the perspective of the selection needs of intermediaries and their clients.  

The importance of financial strength consideration as part of the selection mix is undeniable and AKG and its approach has 

assumed an unparalleled and leading position in this. 

The footprint of AKGΩǎ financial strength output is therefore significant and AKG Financial Strength Ratings are woven into the 
ŦŀōǊƛŎ ƻŦ ŘƛǎǘǊƛōǳǘƻǊΩǎ ǊŜǎŜŀǊŎƘ ŀƴŘ ŘǳŜ ŘƛƭƛƎŜƴŎŜ ŜȄŜǊŎƛǎŜǎ ŀŎǊƻǎǎ ǘƘŜ ŦƛƴŀƴŎƛŀƭ ǎŜǊǾƛŎŜǎ ƛƴŘǳǎǘǊȅΦ   
https://www.akg.co.uk/information/financial-strength 
 

AKG's DFM Financial Strength Ratings   

Brand Company 
Overall Financial  
Strength Rating 

Abrdn Capital Abrdn Capital Limited B 

Brooks Macdonald Brooks Macdonald Asset Management Limited B 

Canaccord Genuity Wealth Canaccord Genuity Wealth Limited B 

Cazenove Capital  Schroder & Co Ltd B+ 

Charles Stanley Charles Stanley & Co. Limited B 

Close Brothers Asset Management Close Asset Management Limited B 

Evelyn Partners Evelyn Partners Investment Management LLP B 

IBOSS IBOSS Asset Management Ltd B- 

Investec Wealth & Investment Investec Wealth & Investment Limited B+ 

James Hambro & Partners James Hambro & Partners LLP B- 

LGT Wealth Management  LGT Wealth Management UK LLP B 

Morningstar Morningstar Investment Management Europe Limited B- 

Octopus Investments Octopus Investments Ltd B 

Parmenion Parmenion Capital Partners LLP B 

Quilter Cheviot Quilter Cheviot Limited B+ 

Rathbone Investment Management Rathbone Investment Management Limited B 

RBC Brewin Dolphin Brewin Dolphin Limited B 

Schroder Investment Solutions Schroder & Co Ltd B+ 

Seven Investment Management Seven Investment Management LLP B 

Tatton Asset Management  Tatton Investment Management Ltd B- 

Waverton Waverton Investment Management Ltd B- 

Source: AKG Rating Portal as at 26th September 2023  

https://www.akg.co.uk/information/financial-strength
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Fund Charges ς OCF Calculation  
 

An accusation that has been levied against fund managers over the years is that it can be difficult to understand charging 

structures and make a meaningful comparison of them.  

In the report last year, I had all of the fund charges provided by the fund managers and whilst some of them seemed to be quite 

straightforward, sometimes it was possible to misinterpret them. 

There are three main types of charges applied to MPS funds. 

Service fees ς often called Annual Management Charges and include Investment Management Charge and Custody and 

Administration Charge 

Ongoing costs of underlying investments - when a fund manager invests in funds on your behalf, fund charges will apply (which 

include annual management charges plus additional fund expenses) based on the funds held within each portfolio. 

Transaction fees of underlying investments - there will be third party costs and market-based charges or taxes incurred when a 

trade is made within a fund such as dilution levies, stamp duty, broker commission. 

The first table below ς άh/C ς ŦǳƴŘ ŦŀƳƛƭȅ ŎƻƳǇŀǊƛǎƻƴέ ƛƭƭǳǎǘǊŀǘŜǎ ǘƘŜ ǊŜƭŀǘƛǾŜ ŎƘŀǊƎŜǎ ǿƛǘƘƛƴ ǘƘŜ ǎŀƳŜ ŦǳƴŘ ƘƻǳǎŜ ŦƻǊ ŦǳƴŘǎ ŀǘ 

different risk levels. Higher risk funds tend to have higher charges due to the number of transactions undertaken to run the funds. 

Conversely, defensive/cautious funds tend to have lower level of activity as the assets ŀǊŜ ƻŦǘŜƴ Ǉǳǘ ƛƴǘƻ ǇƻǊǘŦƻƭƛƻǎ ƻƴ ŀ άōǳȅ ŀƴŘ 

ƘƻƭŘέ ōŀǎƛǎΦ   

The 4 providers were chosen for the fact that there were two larger and two smaller fund managers and their range of funds was 

relatively few. Not a very scientific methodology. So, apologies to them for using them as illustrators and apologies to all the other 

managers not included in the table    

The two tables ς άŦǳƴŘ ŎƘŀǊƎŜǎ ς OCF calculation ς are the risk level 5 funds according to Defaqto Engage. I chose one risk level 

that all the fund managers provide to get as many as possible. I could not use all of the funds as that was more than 200 and 

would have involved 40 pages of tables.  

Figures taken from Defaqto Engage data 03/09/2022. 
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0.00% 0.20% 0.40% 0.60% 0.80% 1.00% 1.20% 1.40%

Evelyn Partners Active Balanced Growth - Platform

Evelyn Partners Active Balanced Income - Platform

Evelyn Partners Active Defensive - Platform

Evelyn Partners Active Defensive Income - Platform

Evelyn Partners Active Dynamic Growth - Platform

Evelyn Partners Active Growth - Platform

Evelyn Partners Core Conservative - Platform

Evelyn Partners Core Defensive - Platform

Evelyn Partners Core Growth - Platform

Evelyn Partners Core Income - Platform

EBI Vantage Earth UK Bias 10 - Platform

EBI Vantage Earth UK Bias 100 - Platform

EBI Vantage Earth UK Bias 20 - Platform

EBI Vantage Earth UK Bias 30 - Platform

EBI Vantage Earth UK Bias 40 - Platform

EBI Vantage Earth UK Bias 50 - Platform

EBI Vantage Earth UK Bias 60 - Platform

EBI Vantage Earth UK Bias 70 - Platform

EBI Vantage Earth UK Bias 80 - Platform

EBI Vantage Earth UK Bias 90 - Platform

abrdn Index MPS 1 - Platform

abrdn Index MPS 2 - Platform

abrdn Index MPS 3 - Platform

abrdn Index MPS 4 - Platform

abrdn Index MPS 5 - Platform

abrdn MPS 1 - Platform

abrdn MPS 2 - Platform

abrdn MPS 3 - Platform

abrdn MPS 4 - Platform

abrdn MPS 5 - Platform

8AM AQ Sustainable 3 - Platform

8AM AQ Sustainable 4 - Platform

8AM AQ Sustainable 5 - Platform

8AM AQ Sustainable 6 - Platform

8AM AQ Sustainable 7 - Platform

8AM AQ MPS 3 - Platform

8AM AQ MPS 4 - Platform

8AM AQ MPS 5 - Platform

8AM AQ MPS 6 - Platform

8AM AQ MPS 7 - Platform

8AM AQ MPS 8 - Platform

Fund Family Comparison - OCF Calculation 

Service Fee Ongoing Costs of Underlying Investments Estimated

Service Transaction Fee Estimated Transaction Fee of Underlying Investments Estimate
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0.00%0.20%0.40%0.60%0.80%1.00%1.20%1.40%1.60%1.80%

Brooks Macdonald Medium Risk (Income) - Platform

Brooks Macdonald Medium Risk (Income)

.Ǌƻƻƪǎ aŀŎŘƻƴŀƭŘ aŜŘƛǳƳ wƛǎƪ ό!ŎǘƛǾŜύΥ όLƴŎƻƳŜ ϧΧ

Brooks Macdonald Medium Risk (Active): (Income & Growth)

Brewin Dolphin MPS Sustainable Balanced - Platform

Brewin Dolphin MPS Balanced Passive Plus - Platform

Brewin Dolphin MPS Balanced - Platform

Blackfinch Balanced Portfolio - Platform

Binary Sustainable Balanced - Platform

Binary Passive Balanced - Platform

Binary Islamic Balanced - Platform

Binary Active Balanced - Platform

Betafolio Tracker - 50 - Platform

Betafolio NoREITs - 50 - Platform

Betafolio ESG NoREITs - 50 - Platform

Arbuthnot Sustainable MPS Portfolio 5 - Platform

Arbuthnot Sustainable MPS Portfolio 5

Arbuthnot Global MPS Portfolio 5 - Platform

Arbuthnot Global MPS Portfolio 5

Alpha Beta Partners AB5 Core - Platform

Alpha Beta Partners AB Sustainable Balanced - Platform

Alpha Beta Partners AB Core Plus Blanced Growth - Platform

Albert E Sharp Model 5 - Platform

Albert E Sharp Model 5

Albert E Sharp ESG Model 5 Platform

Albert E Sharp ESG Model 5

Albermarle ASPM Focused 5 - Platform

Albemarle ASPM Growth 5 - Platform

Albemarle ASPM ESG 5 - Platform

AJ Bell Responsible MPS 5 - Platform

AJ Bell Responsible MPS 5

AJ Bell Passive MPS 5 - Platform

AJ Bell Passive MPS 5

AJ Bell Active MPS 5 - Platform

AJ Bell Active MPS 5

8AM AQ Sustainable 5 - Platform

8AM AQ MPS 5 -

Fund Charges - OCF Calculation

Service Fee Ongoing Costs of Underlying Investments Estimated

Service Transaction Fee Estimated Transaction Fee of Underlying Investments Estimate
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0.00% 0.20% 0.40% 0.60% 0.80% 1.00% 1.20% 1.40% 1.60% 1.80% 2.00%

Evelyn Partners Sustainable Balanced - Platform

Evelyn Partners Sustainable Balanced

Evelyn Partners Core Balanced - Platform

Evelyn Partners Core Balanced

Evelyn Partners Active Balanced Income - Platform

Evelyn Partners Active Balanced Growth - Platform

EQ Investors Positive Impact Balanced Plus - Platform

EQ Investors Positive Impact Balanced - Platform

EBI Vantage Earth UK Bias 50 - Platform

EBI Vantage Earth 50 - Platform

Dragon Investment Management Balanced Portfolio

Crossing Point Heritage Balanced - Platform

Crossing Point Guardian Balanced - Platform

Crossing Point Green Path Balanced - Platform

Crossing Point Fusion Balanced - Platform

Credo MAP Core 45/55 - Platform

Credo MAP Core 45/55

Cornelian RM Passive 5 - Platform

Cornelian RM Active 5 Income - Platform

Cornelian RM Active 5 Growth - Platform

Cornelian Blended Managed Growth

City AM SR2 - Platform

City AM Real2 - Platform

Casterbridge Hardy 5 Income - Platform

Casterbridge Hardy 5 - Platform

Casterbridge Hardy 5

Cantab Risk 5 Moderate - Platform

Cantab ESG Risk 5 Moderate - Platform

Canaccord Smart Passive Balanced

Canaccord ESG Balanced - Platform

Canaccord Balanced Growth - Platform

Canaccord Balanced Growth

Caledonian Sustainable Balanced - Platform

Caledonian Retirement Balanced - Platform

Caledonian IM Balanced Growth - Platform

Caledonian IM Balanced - Platform

Fund Charges - OCF Calculation 

Service Fee Ongoing Costs of Underlying Investments Estimated

Service Transaction Fee Estimated Transaction Fee of Underlying Investments Estimate
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0.00% 0.50% 1.00% 1.50% 2.00% 2.50%

O-IM Medium Risk Portfolio - Platform

O-IM Medium Risk Portfolio

OCM OBI ESG Balanced - Platform

OCM OBI ESG Balanced

OCM OBI Balanced Passive - Platform

OCM OBI Balanced Passive

OCM OBI Active 5 - Platform

OCM OBI Active 5 - Platform

OCM OBI Active 5

OCM LHX Balanced - Platform

OCM LHX Balanced

Oakham Balanced Portfolio - Platform

Netwealth MPS V - Platform

Netwealth MPS V

Momentum Managed Portfolio 5 - Platform

M&G Wealth MPS Passive 3 - Platform

M&G Wealth MPS Hybrid 3 - Platform

M&G Wealth MPS Global ESG Themes 3 - Platform

LGT Wealth Sustainable Balanced - Platform

LGT Wealth Sustainable Balanced

LGT Wealth Balanced - Platform

LGT Wealth Balanced

Kleinwort Balanced - Platform

King and Shaxson Mid Green Portfolio - Platform

King and Shaxson Balanced Portfolio - Platform

King and Shaxson Balanced Growth Portfolio - Platform

James Brearley ESG Balanced

James Brearley Balanced

IBOSS Sustainable Portfolio 5 - Platform

IBOSS Passive Portfolio 5 - Platform

IBOSS MPS 5 - Platform

IBOSS Income Portfolio 5 - Platform

HSBC Global MPS Balanced - Platform

Fundment Ethical 50% Equity - Platform

Fundment Ethical 50% Equity

Fundment 50% Equity - Platform

Fundment 50% Equity

Fundhouse Global Balanced - Platform

Fundhouse ESG Global Balanced - Platform

C9 LƴǾŜǎǘƳŜƴǘǎ wŜǎǇƻƴǎƛōƭȅ aŀƴŀƎŜŘ wƛǎƪ [ŜǾŜƭ р {ƘƻǊǘ πΧ

C9 LƴǾŜǎǘƳŜƴǘǎ wŜǎǇƻƴǎƛōƭȅ aŀƴŀƎŜŘ wƛǎƪ [ŜǾŜƭ р aŜŘƛǳƳ πΧ

C9 LƴǾŜǎǘƳŜƴǘǎ wŜǎǇƻƴǎƛōƭȅ aŀƴŀƎŜŘ wƛǎƪ [ŜǾŜƭ р [ƻƴƎ πΧ

FE Investments Mosaic Risk Level 5 Short - Platform

FE Investments Mosaic Risk Level 5 Medium - Platform

FE Investments Mosaic Risk Level 5 Long - Platform

FE Investments Hybrid 5 Short Term - Platform

FE Investments Hybrid 5 Medium Term - Platform

FE Investments Hybrid 5 Long Term - Platform

Fund Charges - OCF Calculation 

Service Fee Ongoing Costs of Underlying Investments Estimated

Service Transaction Fee Estimated Transaction Fee of Underlying Investments Estimate
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0.00%0.20%0.40%0.60%0.80%1.00%1.20%1.40%1.60%1.80%

Rockhold Sustainable Balanced Growth - Platform

Rockhold Sustainable Balanced - Platform

Rockhold Passive Balanced Growth - Platform

Rockhold Passive Balanced - Platform

Rockhold Active Balanced Growth - Platform

Rockhold Active Balanced - Platform

Rockhold 50% Active 50% Passive Balanced - Platform

Rivers Balanced Portfolio - Platform

Rivers Balanced Income Portfolio - Platform

Rivers Balanced ESG Portfolio - Platform

Rathbone Greenbank Balanced Portfolio

Rathbone Greenbank Balanced Plus Portfolio

Rathbone Balanced Plus

Rathbone Balanced

Psigma SRI MPS Balanced - Platform

Psigma SRI MPS Balanced

Psigma MPS Balanced Income - Platform

Psigma MPS Balanced Income

Psigma MPS Balanced - Platform

Psigma MPS Balanced

PortfolioMetrix PMX Select 5 - Platform

PK Group Balanced ESG - Platform

PK Group Balanced - Platform

Parmenion Vanguard LifeStrategy Portfolio 5 - Platform

Parmenion Vanguard LifeStrategy Portfolio 5

Parmenion Strategic Passive - Risk Grade 5 - Platform

Parmenion Strategic Passive - Risk Grade 5

tŀǊƳŜƴƛƻƴ {ǘǊŀǘŜƎƛŎ aǳƭǘƛ hǇǘƛƻƴ !ŎǘƛǾŜ π wƛǎƪ DǊŀŘŜ р πΧ

Parmenion Strategic Multi Option Active - Risk Grade 5

tŀǊƳŜƴƛƻƴ {ǘǊŀǘŜƎƛŎ DǳŀǊŘƛŀƴ {ƻƭǳǘƛƻƴ π wƛǎƪ DǊŀŘŜ р πΧ

Parmenion Strategic Guardian Solution - Risk Grade 5

tŀǊƳŜƴƛƻƴ {ǘǊŀǘŜƎƛŎ 9ǘƘƛŎŀƭ !ŎǘƛǾŜ ό5ύ {ƻƭǳǘƛƻƴ π wƛǎƪ DǊŀŘŜΧ

Parmenion Strategic Ethical Active (D) Solution - Risk Grade 5

tŀǊƳŜƴƛƻƴ {ǘǊŀǘŜƎƛŎ 9ǘƘƛŎŀƭ !ŎǘƛǾŜ ό/ύ {ƻƭǳǘƛƻƴ π wƛǎƪ DǊŀŘŜΧ

Parmenion Strategic Ethical Active (C) Solution - Risk Grade 5

tŀǊƳŜƴƛƻƴ {ǘǊŀǘŜƎƛŎ 9ǘƘƛŎŀƭ !ŎǘƛǾŜ ό.ύ {ƻƭǳǘƛƻƴ π wƛǎƪ DǊŀŘŜΧ

Parmenion Strategic Ethical Active (B) Solution - Risk Grade 5

tŀǊƳŜƴƛƻƴ {ǘǊŀǘŜƎƛŎ 9ǘƘƛŎŀƭ !ŎǘƛǾŜ ό!ύ {ƻƭǳǘƛƻƴ π wƛǎƪ DǊŀŘŜΧ

Parmenion Strategic Ethical Active (A) Solution - Risk Grade 5

Parmenion CHN CIP 5 - Platform

PAM Balanced Sustainable Portfolio - Platform

PAM Balanced Passive Portfolio - Platform

PAM Balanced Income Portfolio - Platform

PAM Balanced Growth Portfolio - Platform

PAM Balanced Global Growth Portfolio - Platform

P1 Investment Management Passive Moderate - Platform

P1 Investment Management Passive Moderate

Fund Charges - OCF Calculation

Service Fee Ongoing Costs of Underlying Investments Estimated

Service Transaction Fee Estimated Transaction Fee of Underlying Investments Estimate
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0.00%0.20%0.40%0.60%0.80%1.00%1.20%1.40%1.60%1.80%2.00%

Tatton Tracker Balanced - Platform

Tatton Managed Balanced - Platform

Tatton Income Balanced - Platform

Tatton Global Tracker Balanced - Platform

Tatton Global Managed Balanced - Platform

Tatton Global Core Balanced - Platform

Tatton Ethical Balanced - Platform

Tatton Core Balanced - Platform

TAM Asset Management Sharia Balanced

TAM Asset Management Premier Balanced - Platform

TAM Asset Management Premier Balanced

TAM Asset Management Passive Balanced

TAM Asset Management ESG Balanced - Platform

TAM Asset Management ESG Balanced

{ǇŀǊǊƻǿǎ /ŀǇƛǘŀƭ {/ƻǊŜ wŜǎǇƻƴǎƛōƭŜ 9ǉǳƛǘȅ рл όLƴŘŜȄΧ

{ǇŀǊǊƻǿǎ /ŀǇƛǘŀƭ {/ƻǊŜ wŜǎǇƻƴǎƛōƭŜ 9ǉǳƛǘȅ рл όCǳƴŘǎϧ9¢CύΧ

{ǇŀǊǊƻǿǎ /ŀǇƛǘŀƭ {/ƻǊŜ CŀŎǘƻǊ 9ǉǳƛǘȅ рл όLƴŘŜȄ CǳƴŘǎύ πΧ

{ǇŀǊǊƻǿǎ /ŀǇƛǘŀƭ {/ƻǊŜ CŀŎǘƻǊ 9ǉǳƛǘȅ рл όCǳƴŘǎϧ9¢Cύ πΧ

Schroder Sustainable Portfolio 5 - Platform

Schroder Strategic Index Portfolio 5 - Platform

Schroder Active Portfolio 5 - Platform

Sarasin Responsible Balanced 60% - Platform

Sarasin Balanced 60% - Platform

Sanlam Private Wealth Portfolio 5 Income

Sanlam Private Wealth Portfolio 5

Sanlam Investments Socially Responsible Balanced - Platform

Sanlam Investments Index Balanced - Platform

Sanlam Investments Active Balanced - Platform

Saltus Managed Balanced - Platform

Saltus Managed Balanced

Saltus Global Market Balanced - Platform

Saltus Global Market Balanced

Fund Charges - OCF Calculation 

Service Fee Ongoing Costs of Underlying Investments Estimated

Service Transaction Fee Estimated Transaction Fee of Underlying Investments Estimate
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0.00%0.20%0.40%0.60%0.80%1.00%1.20%1.40%1.60%1.80%

YOU Enhanced Passive Portfolio 05 - Platform

YOU Active Portfolio 05 - Platform

Whitechurch Prestige Income and Growth 5

Whitechurch Prestige Income 5

²ƘƛǘŜŎƘǳǊŎƘ tǊŜǎǘƛƎŜ 9ǘƘƛŎŀƭ LƴŎƻƳŜ ŀƴŘ DǊƻǿǘƘ р πΧ

Whitechurch Prestige Ethical Income and Growth 5

Whitechurch Prestige Capital Growth 5

Whitechurch PMS Responsible Dynamic Balanced - Platform

Whitechurch PMS Responsible Dynamic Balanced

Whitechurch PMS Ethical Balanced - Platform

Whitechurch PMS Ethical Balanced

Whitechurch PMS Dynamic Balanced - Platform

Whitechurch PMS Dynamic Balanced

Wellian (HIS) Ethical - Platform

Wellian (HIS) Balanced (Passive) - Platform

Wellian (HIS) Balanced - Platform

Wealthify Original Tentative

Wealthify Ethical Tentative

Walker Crips Service First MPS Moderate - Platform

Walker Crips Service First MPS Moderate

Walker Crips Service First MPS Balanced - Platform

Walker Crips Service First MPS Balanced

True Potential Balanced Portfolio - Platform

True Potential Balanced Portfolio

Tribe Medium Portfolio - Platform

TCF MAPS 5 Passive Plus Portfolio - Platform

Fund Charges - OCF Calculation 

Service Fee Ongoing Costs of Underlying Investments Estimated

Service Transaction Fee Estimated Transaction Fee of Underlying Investments Estimate
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Defaqto DFM MPS (Platform) Families Diamond Ratings 

 
 
 
Defaqto regularly updates this information, so it may be misleading to publish this as Defaqto cannot guarantee it will be up to 

date. Instead, please go to this link for information https://defaqto.com/advisers/ratings/diamond-ratings/  This page not only 

includes links to the latest Diamond Ratings, but also more information about Defaqto Diamond Ratings and the methodology so 

the audience are more informed. 

MPS Providers  
I asked the various providers to produce their own pages to illustrate their funds and services and investment strategies.  I 

encouraged them to provide graphics and pictures to avoid the whole report being too text heavy.   

I have taken information from Synaptic Software giving full contract information for all the MPS fund managers that I expected to 

include in this report. There may be some providers with the contract details but nothing provided by the fund manager. Synaptic 

information is reliant on the fund managers to ensure that the information is up to date.  

All the information regarding the individual fund managers was provided directly by them. I have only edited to make them fit the 

page and have altered no text.  

 

  

https://defaqto.com/advisers/ratings/diamond-ratings/
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abrdn Portfolio Solutions Ltd      

About abrdn MPS 

Launched in 2008, we are specialists at working with advisers to provide a Managed Portfolio Service that seeks to deliver 

against client investment needs, from wealth generation to wealth preservation. 

You plan their journey, we'll run their investment engine. More choice for your client, more support for you. 

We can help make investing easier for your clients, whatever their risk appetite. Our multi-asset investment Manager Portfolio 

{ŜǊǾƛŎŜ όat{ύ ǎƻƭǳǘƛƻƴǎ ŀǊŜ ŘŜǎƛƎƴŜŘ ǘƻ ŀƭƛƎƴ ǿƛǘƘ ȅƻǳǊ ŦƛƴŀƴŎƛŀƭ ŀŘǾƛǎƻǊȅ ǇǊƻŎŜǎǎ ǎƻ ȅƻǳ Ŏŀƴ ƳŜŜǘ ȅƻǳǊ ŎƭƛŜƴǘǎΩ ƛƴǾŜǎǘƳŜƴǘ 

preferences. More choice for your clients, more time for you to advise them, because our experienced portfolio team will 

manage the investment process for you. 

Whatever their needs, preferences or investment beliefs, our choice of multi-asset, risk-rated managed portfolio services can 

ƘŜƭǇ ȅƻǳ ǎŀǘƛǎŦȅ ȅƻǳǊ ŎƭƛŜƴǘǎΩ ǊŜǉǳƛǊŜƳŜƴǘǎΦ 

Our approach has been designed to complement your financial planning process. Our portfolios are aligned to most of the major 

risk profiling tools and regularly reviewed to ensure that they remain risk appropriate. Our service can be shaped to better fit 

yƻǳǊ ŦƛǊƳΩǎ ǊŜǉǳƛǊŜƳŜƴǘǎ ŀƴŘ ŜƴǎǳǊŜ ȅƻǳ ŀƴŘ ȅƻǳǊ ŎƭƛŜƴǘǎ ŜƴƧƻȅ ŀƴ ŜȄŎŜƭƭŜƴǘ ƛƴǾŜǎǘƳŜƴǘ ŜȄǇŜǊƛŜƴŎŜΦ 

Efficient, effective and cost-conscious portfolio management. 

Investment strategies that complement your financial planning. 

Our Managed Portfolio Service helps your clients achieve their investment goals with a choice of three investment strategies: 

passive management, combined active and passive, plus a sustainable offering focused on environmental, social and governance 

(ESG) considerations. Each of these options consist of five multi-asset risk-aligned models benefitting from highly diverse asset 

allocation and rigorous fund selection processes. 

The Managed Portfolio Service (MPS) from abrdn offers your clients a range of portfolio strategies with a choice of management 
ǎǘȅƭŜǎ ŀƴŘ Ǌƛǎƪ ƭŜǾŜƭǎΦ ²ƛǘƘ at{Σ ŎƘƻƻǎƛƴƎ ǘƘŜ ǊƛƎƘǘ ƛƴǾŜǎǘƳŜƴǘ ƻǇǘƛƻƴǎ ŦƻǊ ȅƻǳǊ ŎƭƛŜƴǘǎ ŎƻǳƭŘƴΩǘ ōŜ simpler. 

By delegating your day-to-Řŀȅ ƛƴǾŜǎǘƳŜƴǘ ƳŀƴŀƎŜƳŜƴǘ ǊŜǎǇƻƴǎƛōƛƭƛǘƛŜǎ ǘƻ ƻǳǊ ŜȄǇŜǊǘǎΣ ȅƻǳ ōŜŎƻƳŜ ǘƘŜ ŎƭƛŜƴǘ ŀƴŘ ȅƻǳΩƭƭ ōŜƴŜŦƛǘ 
from all the expertise and support that brings. 

ŀōǊŘƴΩǎ at{ ŎŀƴΥ 

. save you time ς removes the need to continually monitor investments and realign portfolios, as well as the associated 
administration 

. improve your efficiency ς allows you to spend more time with your clients, less on admin 

. mitigate risk to your business ς outsource the investment decisions to us 

. respond faster to changes in the market ς managed by experts whose single focus is to monitor and respond to market events 
and changing economic conditions 

. provide access to global investment and research capabilities ς powered by the combined investment expertise and extensive 
resources of abrdn 

. offer broader investment opportunities ς consistency of outcome - portfolios are regularly reviewed and rebalanced, meaning 
a high consistency of client outcomes. 

ŀōǊŘƴΩǎ at{ ƛǎ ŀ comprehensive investment solution. It offers risk-based portfolios in a choice of investment styles so you can 
ŎƘƻƻǎŜ ǘƘŜ ƻƴŜ ǘƘŀǘΩǎ ǊƛƎƘǘ ŦƻǊ ȅƻǳǊ clients. 
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In addition, we aim to make investing in MPS simple and transparent. To meet this aim, MPS: 

ω has a transparent charging structure, with no hidden charges or transaction charges, allowing investors to understand what 

they are paying for 

ω is as easy to trade as a fund 

ω has the maximum 5-star rating from Defaqto for 2023. 

All our models are risk rated by Synaptic, Oxford Risk, Defaqto, DT dynamic planner, FinaMetrica and EValue. 

 

abrdn mps range MPS No of 

portfolios 

Investment style DFM fee 

abrdn mps 5 SAA with TAA overlay using both 

passive and active funds 

0.25% 

VAT does not apply to 

any of the mps 

solutions 

abrdn sustainable mps 5 SAA with TAA overlay and 

sustainable investment criteria using 

both active and passive funds 

0.20% 

abrdn mps index 5 SAA only using passive funds 0.10% 

abrdn sustainable index 5 SAA only with sustainable 

investment criteria using index funds 

0.10% 

 

Further details can be found here: https://www.abrdn.com/en -gb/intermediary/investment-solutions/managed-portfolio -

service  

AUM changed since last year?  

Yes, AUM has increased to c£2.5bn relating to our Managed Portfolio Service (MPS) business.  As at 
30/06/2023 

 

How has the economic climate affected your AUM? 

Overall, AUM has increased compared to 2022 despite significantly challenging market conditions. We have 
seen steady gross and net flows in 2023. 

 

 

 

 

 

https://www.abrdn.com/en-gb/intermediary/investment-solutions/managed-portfolio-service
https://www.abrdn.com/en-gb/intermediary/investment-solutions/managed-portfolio-service
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Any changes to investment style since last year? 

No changes to the below MPS portfolios offered. 

¶ abrdn mps ς A SAA and TAA driven range of 5 portfolios that invests in both active and 
passive funds 

¶ abrdn sustainable mps ς An SAA & TAA driven process with 5 portfolios that has a clear 
sustainable investment criteria that invests in a blend of active and passive funds 

¶ abrdn index- A SAA driven investment process with a range of 5 portfolios invested in passive funds 

¶ abrdn sustainable index- A SAA driven process with a clear sustainability investment criteria 
and 5 models that invests in passive fund 

How has SFDR affected your provision of information? 

It has not affected our provision of data  We are still awaiting final consultation of from the FCA on their 
category definitions that will be suitable for the UK market. 

Do you expect  Consumer Duty to have any further effects? 

A company and PLC wide project team is in place with help and guidance to support advisers.  

Full target market information is available also on our website: https://www.abrdn.com/en-
gb/intermediary/investment-solutions/full-discretionary-service/discretionary-fund-centre-literature  

How has your sustainable investment strategy evolved?  

Yes, we offer two ranges of sustainable portfolios as outlined above a range of blended active/ passive and a 
range of pure passive investment portfolios. 

abrdn Sustainable MPS 

. Five risk-aligned multi-asset models 

. Hybrid active and passive construct 

. Strategic and tactical asset allocation 

. Automatic, quarterly rebalancing 

. ESG, stewardship, avoiding harm and impact themes incorporated 

abrdn Sustainable Index MPS 

. Five risk-aligned multi-asset models 

. Low-cost index-tracking solution 

. Strategic asset allocation 

. Automatic, quarterly rebalancing 

. ESG, stewardship, avoiding harm and impact themes incorporated. 

The abrdn Sustainable MPS and Sustainable Index MPS offer a comprehensive investment solution, each 
targeting five different levels of risk. They are built using best of breed sustainable funds from the whole of 
the market, including where appropriate, our own abrdn investment funds. We use market-leading 
responsible investment techniques with the aim of having a positive effect on society and delivering a 
financial return for clients. 

Does your fund management firm run both sustainable and traditional investment strategies? How do they 
differ? Is sustainable gaining popularity or reversing? 

Yes, our sustainable portfolios have a clearly defined investment criteria as outlined in our literature and 
guides. 

 

 

 

https://www.abrdn.com/en-gb/intermediary/investment-solutions/full-discretionary-service/discretionary-fund-centre-literature
https://www.abrdn.com/en-gb/intermediary/investment-solutions/full-discretionary-service/discretionary-fund-centre-literature
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How happy are you with your fund performance this year? 

Our portfolios have performed well against their peers and the ARC benchmarks over the short and medium 
term. 

What is your experience of the numbers of advisers starting or stopping using MPS?  

We have seen an increase in MPS supporters in 2023. 

Is there any graduation from MPS to bespoke portfolios? 

We work with adviser firms that use abrdn for MPS only. 

Do you have a recent AKG report? 

Yes, we are rated B by AKG. 

Do you have Defaqto ratings?  

Yes, we are 5 star rated for MPS. We are also gold standard for service.  

Any Defaqto/Morningstar/Synaptics rating and awards received since 2022?       

2023 Defaqto ratings are 5 star rated for MPS. We are also gold standard for service.  

Anything else you feel that I should be including. 

https://www.abrdn.com/en-gb/intermediary/investment-solutions/managed-portfolio-service  

 

  

https://www.abrdn.com/en-gb/intermediary/investment-solutions/managed-portfolio-service
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AJ Bell Investments    
 
 

AUM changed since last year?  

Our AuM has increased from £2.5 billion (June 2022) to £4.3 billion (June 2023). This represents a 72% increase over a 12-
month period.  

We have built relationships with new advice firms and strengthened pre-existing relationships to maintain strong flows 
into our Investment Propositions. These relationships are underpinned by our core investment philosophy, which puts our 
customers at the heart of everything we do. The four cornerstones of our Investment Philosophy and Process are:  

Outcome Orientated: Our desire to create portfolios that people want leads us to adopt an Outcome Orientated approach.  
Whether built to deliver a specific risk outcome or income target, our starting point is always to consider the needs of the 
customer and build our products accordingly.  This allows us to communicate effectively with customers on exactly what 
they can expect when investing with AJ Bell. 

Long Term: We take a long-term view through building well-balanced portfolios and do not seek to forecast binary events 
or undertake short term momentum trades. We believe in staying the course with limiting unnecessary trading which in 
our opinion should lead to long-term success. 

Valuation Driven: Markets can become over or undervalued at times due to the mispricing of investments. Should we see 
an opportunity to protect or benefit from either situation, we will utilise our knowledge of valuations to conduct thorough 
research and add value to the portfolios, benefitting the underlying investors in our portfolios.   

Cost Conscious: While the future behaviour of financial markets remains uncertain, one certainty prevails: high costs will 
invariably erode investment returns. These costs may appear negligible in isolated years, we, as long-term investors, 
recognize their impact on potential returns over time.  We believe that by controlling the level of costs our investors are 
exposed to, we can help them navigate the unpredictable market conditions. 

As a result, our portfolios are constructed with costs at the forefront of our minds. This means that we will continue to 
utilise the most efficient implementation methods in the portfolios and consequently remain a low-cost provider in the 
industry. 

 

How has the economic climate affected your AUM? 

The market conditions within the past few years have been particularly challenging, especially during events including 
Covid-19 and the Russia-Ukraine war. Despite these uncertainties, overall, we have continued to see our AUM grow. Our 
managed portfolios aim to be resistant during volatile times, thus we do not expect our MPS ranges to consistently 
outperform, instead, we aim for our MPS ranges to remain buoyant in times where many other ranges are 
underperforming. This can be highlighted through the performance of our MPS ranges over the past few years against our 
peers. Our long-term approach is a leading reason as to why we continue to see our AUM grow during challenging times. 
Our MPS users understand that we aim to produce model portfolios that are robust during times of difficult economic 
climate.  

For example, our 2021 capital market assumptions (CMAs) predicted that there would be an increase in interest rates, 
therefore, we made the decision to hold more short-term fixed income, which many of our competitors did not do. This 
meant as interest rates began to rise, we were able maintain a good performance, compared to our peers, which made 
our MPS ranges favourable to many IFAs.  

 

 

 

 

Any changes to investment style since last year? 

The Investment Objectives for our MPS and Fund ranges have remained the same, however, we have adjusted the way we 
approach our Strategic Asset Allocation process. 
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During 2022 there was a rationalisation of the Strategic Asset Allocation (SAA) process. This process determines the 
number and type of each asset class used to build the framework of all the portfolios managed by AJ Bell. Previously more 
than 40 different asset classes were considered on a strategic basis but that is now reduced to 16. 

This simpler methodology for the creation of portfolios splits long-ǘŜǊƳ ŀǎǎŜǘ ŀƭƭƻŎŀǘƛƻƴ Ŏŀƭƭǎ ŦǊƻƳ !W .ŜƭƭΩǎ ƳŀǊƪŜǘ ǾƛŜǿǎΦ 
The purpose is to create portfolios that behave in a predictable manner at a strategic level, whilst allowing for an 
additional layer of risk management where portfolios can be adjusted to offset perceived risks. 

The process of using a mean variance optimisation for the initial portfolio asset allocation creation is unchanged, however 
it now uses a narrow set of large asset classes. There is a level 1 allocation that considers asset type (equity, bond and 
alternative) and currency risk (sterling and non-sterling) and level 2 implementation breaks down these asset types to 
smaller asset classes that consider factors such as geography and credit risk. 

Whilst our 2022 SAA took more of a simplified approach, we continue to have a TAA overlay, to take advantage when 
other market participants are perhaps not as disciplined on the long-term horizon as we are. 

 

How has SFDR affected your provision of information? 

{C5w Ƙŀǎ ƳŀŘŜ ƛǘ ǎƛƎƴƛŦƛŎŀƴǘƭȅ ŜŀǎƛŜǊ ǘƻ ŘŜǘŜǊƳƛƴŜ ǿƘŜǘƘŜǊ ŀ ŦǳƴŘ Ŏŀƴ ǊŜŀƭƭȅ ōŜ ŎƭŀǎǎŜŘ ŀǎ ōŜƛƴƎ άǎǳǎǘŀƛƴŀōƭŜέΦ ²ƛǘƘƛƴ ǘƘŜ 
responsible MPS range, we aim to have at least 90% of the MPS allocated to ESG products, this can be monitored through 
checking whether the product is Article 8 or Article 9.  

Since the introduction of Article 8 and Article 9, it has also made it more challenging for a fund to be greenwashed and led 
to greater transparency.  

Currently, there is no equivalent for products that are only available within the UK, which may limit the provision of 
information available regarding the sustainability of a product.  

Do you expect Consumer Duty to have any further effects? 

 Whilst the initial deadline for ensuring Consumer Duty has been implemented has since passed, it should still be 
incorporated day to day into everything AJ Bell does.  

!ǎ ǎǳŎƘΣ ǿŜ ǿƛƭƭ ŎƻƴǘƛƴǳŜ ǘƻ ŘŜƭƛǾŜǊ ƻǳǊ ƛƴǾŜǎǘƳŜƴǘ ǇǊƻǇƻǎƛǘƛƻƴǎ ǿƛǘƘ ŀ ŎƭŜŀǊ ǎŜǘ ƻŦ р ΨƎƻƻŘΩ ǇǊƛƴŎƛǇƭŜǎ ŀǘ ǘƘŜ ŦƻǊŜŦǊƻƴǘ ƻŦ 
our operations: 

Good design ς we believe customers should have access to easy-to-understand products which meet their requirements 
and preferences. Therefore, we aim to offer choice which enables customers to meet their objectives. This choice 
encompasses a wide range of risk-rated products ς across the breadth of the risk spectrum - each mapped to a wide 
choice of risk profiling systems. These include products which generate capital growth and income, offer accumulation, 
decumulation and glidepath options, a variety of imǇƭŜƳŜƴǘŀǘƛƻƴǎ ŎƻǾŜǊƛƴƎ ǇŀǎǎƛǾŜΣ ŀŎǘƛǾŜΣ ΨǇŀŎǘƛǾŜΩΣ ŀƴŘ ŀ ǊŜǎǇƻƴǎƛōƭŜ 
range for investors seeking social and environmental considerations in their investments. With each product providing a 
discrete set of expected risk and returns, and clear set of distinct objectives, we believe that our range delivers a wide 
enough variety and clear choice architecture which allows members of the target market find the product most suitable to 
their needs. 

 

Good performance ς the products we offer cover a wide range on the risk-return spectrum, and we want them to perform 
as such. Our focus here is that each portfolio performs in line with customer expectations as per the investment objectives 
communicated to them for a particular portfolio. This does not mean we are aiming to consistently outperform a peer 
group, or absolutely avoid negative performance. Rather, our risk targeted portfolios should perform in line with their 
assigned volatility bands so that customers who have agreed to take on more risk experience more volatility (and generally 
higher returns over a 5+ year time horizon) than those who have invested in cautious portfolios. In general, we would 
expect our portfolios to underperform the peer group in up markets and outperform in down markets. 

Good value ς ŀǎ ŀƴ ŜǎǘŀōƭƛǎƘŜŘ ƳŀǊƪŜǘ ǇŀǊǘƛŎƛǇŀƴǘΣ ǿŜΩǊŜ ŎƻƴǘƛƴǳƛƴƎ ǘƻ ōŜ ŀ ƳŀǊƪŜǘ ƭŜŀŘŜǊ ōȅ ōŜƛƴƎ ŘƛǎǊǳǇǘƛǾŜ ƻƴ ŎƻǎǘǎΦ 
We take the approach of consistently aiming to be amongst the lowest-cost asset managers in the industry. We use this 
approach to pass on the benefits of economies of scale to our customers through negotiating access to cheaper share 
classes, subsequent OCF cuts, and delivering better value products. As well as ensuring that investor returns are not 
hampered by excessive charges, our pricing structure provides a powerful tool with which to take on the more established 
players in the asset management market and thereby achieving both gains in market share and good customer outcomes. 
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Good communications ς we never forget whose money it is that we manage, and this drives us to deliver market-leading 
communications to customers at all points of the investment journey. Pre-sale we present clear information on pricing, 
objectives, risk, holdings, performance and more. This helps ensure that customers can make informed decisions for 
themselves or their client. Post- investment, we believe that customers should not only always know how their money is 
invested, but also why. We therefore publish updates when we make changes to our portfolios and share our rationale for 
doing so. We also provide a vast array of literature including monthly factsheets, quarterly reports, and regular articles ς 
available to investors both before and after they invest with us. Our communications provide contextual information to 
customers to help them understand the performance their products have experienced over a specific period. This is 
particularly innovative in the MPS market where many providers do not disclose their underlying holdings, pre-sale 
charges or enquiry. Furthermore, we want to be as clear and simple as possible ς therefore our communications are 
always jargon-free. Finally, we maintain all our documentation in line with regulatory requirements so we can ensure the 
client has a clear understanding of the risks associated with the products. This includes prospectuses, annual and quarterly 
reports, FAQs, video updates, and KIIDs which help ensure they are not investing in any of the portfolios with a misplaced 
view of what they are undertaking. 

Good faith ς Ǉǳǘ ǎƛƳǇƭȅΣ ǿŜ Řƻ ǘƘŜ ǊƛƎƘǘ ǘƘƛƴƎΦ ²ƘŜǘƘŜǊ ǘƘŀǘΩǎ ǿƘŜƴ ǿŜ ƳŀƪŜ ƛƴǾŜǎǘƳŜƴǘ ŘŜŎƛǎƛƻƴǎ ƻǊ ǿƘŜƴ ǿŜ ǊŜǇǊŜǎŜƴǘ 
our customers in the market, we work hard to ensure their best interests are represented. This is outlined in our various 
policies on best execution, trade correction, inducements and voting policy, all of which aim to pursue the long-term best 
interests of our customers. 

Wider good ς we feel a duty to promote a wider good within the investment industry. We do this by promoting 
competition and healthy capital markets, lobbying decision-makers when we believe it is necessary, and continuing to 
drive transparency within the industry. Here we do our best to represent not only our customers, but the wider market. 

All AJ Bell employees are also required to undertake in depth Consumer Duty training on joining the company, and 
annually thereafter 

How has your sustainable investment strategy evolved?  

Since the launch of the AJ Bell Responsible MPS range, in March 2021, we have followed a similar strategy. The 
Responsible MPS range aims to have at least 90% of the allocation invested in instruments that align with the MSCI SRI 
guidelines, with 25% of the MPS being invested in the AJ Bell Responsible Growth fund.   

Does your fund management firm run both sustainable and traditional investment strategies? How do they differ? Is 
sustainable gaining popularity or reversing? 

AJ Bell currently has three MPS ranges that do not focus on sustainability and one range that does focus on sustainability. 
CƻǊ ŀƭƭ ǇƻǊǘŦƻƭƛƻǎΣ !W .Ŝƭƭ ǿƛƭƭ ƻƴƭȅ ƛƴǾŜǎǘ ƛƴ ŦǳƴŘǎ ǿƘŜǊŜ ǘƘŜ ƳŀƴŀƎŜǊǎ ŀǊŜ ǎƛƎƴŀǘƻǊƛŜǎ ǘƻ ǘƘŜ Cw/Ωǎ {ǘŜǿŀǊŘǎƘƛǇ /ƻŘŜ ƻǊ Ŏŀƴ 
demonstrate a compelling reason why they are not a signatory.  

The AJ Bell Responsible MPS, however, carries a mandate to invest responsibly. The underlying funds used are rules-based 
products which, wherever possible, integrate ESG as part of their process. In equities, for instance, we look to utilise 
products that are benchmarked to the MSCI SRI indices. The MSCI SRI methodology gives a consistent and robust approach 
to ESG, by excluding industries and companies with high controversy scores, then positively weighting the remaining 
universe according to the highest ESG rated businesses. 

Our Responsible MPS range has remained popular and continued to grow, however, it had not grown at the same pace as 
our standard ranges. This may also be due to recent market conditions proving more favourable for asset classes that have 
traditionally not been seen as being sustainable. For example, the energy sector performed particularly well during 2021-
2022, however this sector is often excluded from ESG investments. 

How happy are you with your fund performance this year? 

Our funds are mandated to have specific characteristics, like delivering a pre-determined level of income or falling within a 
specified volatility band. We are long-term investors and do not focus on short-term returns. 

Over the past year, our funds have continued to focus on these outcomes whilst providing reasonable performance 
returns. The portfolios in our Passive, Active and Pactive MPS ranges all fall within the top 2 quartile rankings across the 2, 
3, 4 and 5 year time periods when compared with their equivalent IA Mixed Investment peer groups. (This is based on 
cumulative return from August 2018ς August 2023).  

For a visual representation of the performance of our portfolios and their respective IA sector quartile rankings for our 
portfolios, please visit:  

https://www.investcentre.co.uk/sites/default/files/AJBIC_Product_performance.pdf  

https://www.investcentre.co.uk/sites/default/files/AJBIC_Product_performance.pdf
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What is your experience of the numbers of advisers starting or stopping using MPS?  

Since 2018 we have seen a steady increase in the number of adviser firms using our model portfolio service. In addition, 
average number of accounts per adviser has doubled since the end of 2021.  

Since increasing our accessibility through launching on external platforms such as Abrdn Wrap, Aviva, Hubwise, 
Morningstar Wealth, Quilter and Transact, we have seen an increase in the number of advisers using our portfolios.  

Is there any graduation from MPS to bespoke portfolios? 

We offer a Partnership MPS service for large firms that can reach minimum AuM Requirements.  

 

Do you have a recent AKG report? 

B+  

Do you have Defaqto ratings?  

Yes, our Passive growth, Active growth and Pactive managed portfolios are all risk rated by Defaqto.  

 

AJ Bell Passive 1  

 

 AJ Bell Active 1  

 

 AJ Bell Pactive 1  

 
 AJ Bell Passive 2  

 

 AJ Bell Active 2  

 

 AJ Bell Pactive 2  

 
AJ Bell Passive 3 

 

 AJ Bell Active 3 

 

 AJ Bell Pactive 3 

 
AJ Bell Passive 4 

 

 AJ Bell Active 4 

 

 AJ Bell Pactive 4 

 
AJ Bell Passive 5 

 

 AJ Bell Active 5 

 

 AJ Bell Pactive 5 

 
AJ Bell Passive 6 

 

 AJ Bell Active 6 

 

 AJ Bell Pactive 6 
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Any Defaqto/Morningstar/Synaptics rating and awards received since 2021?       

Our Active, Passive and Pactive model portfolios are all risk rated by synaptic.  

 

AJ Bell Passive 1  

 

 AJ Bell Active 1  

 

 AJ Bell Pactive 1  

 
 AJ Bell Passive 2  

 

 AJ Bell Active 2  

 

 AJ Bell Pactive 2  

 
AJ Bell Passive 3 

 

 AJ Bell Active 3 

 

 AJ Bell Pactive 3 

 
AJ Bell Passive 4 

 

 AJ Bell Active 4 

 

 AJ Bell Pactive 4 

 
AJ Bell Passive 5 

 

 AJ Bell Active 5 

 

 AJ Bell Pactive 5 

 
AJ Bell Passive 6 

 

 AJ Bell Active 6 

 

 AJ Bell Pactive 6 

 
AJ Bell Passive 
Income 1   

 AJ Bell Active 
Income 1  

   

AJ Bell Passive 
Income 2  

 AJ Bell Active 
Income 2  

   

 

Along with the Defaqto ratings mentioned above, our funds also have a 5-star DFM Propositions rating. 

We have also received: 
- ETF Stream 2021: ETF Buyer of the Year  
- Citywire Wealth Manager Awards 2022: Best Medium Firm 
- Citywire Adviser Choice Awards 2023: Most Satisfactory Investment Outcome  

 

Anything else you feel that I should be including. 

For any further information on our Investment Solutions please visit https://www.investcentre.co.uk/investment-
options/aj-bell-investments#mps  

 

Alternatively, you can locate your regional representative from our Business Development Team at 
https://www.investcentre.co.uk/contact-us  

 

  

https://www.investcentre.co.uk/investment-options/aj-bell-investments#mps
https://www.investcentre.co.uk/investment-options/aj-bell-investments#mps
https://www.investcentre.co.uk/contact-us
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Bordier UK  

About us 

Bordier & Cie (UK) PLC (ôBordier UKõ) is a specialist investment manager that promotes a long-standing culture of 

consistency and excellence, whether in the performance of our portfolios, the service given by our staff or the quality 

of our reporting.  

Our focus is on providing investment management services for adviser firms via general investment accounts, ISAs, personal 

and corporate pensions, trusts, and offshore bonds. Our key partners include financial advisers, lawyers, accountants, 

charities, family offices and other large institutions. 

Our investment process is underpinned by a disciplined approach that harnesses some of the stringent requirements of 

institutional fund management whilst remaining linked to adviser and private client requirements. 

Bordier UK was previously known as Berry Asset Management, one of the countryõs most widely respected portfolio 

management firms. The team that led Berry Asset Management continue to run the business to this day. 

 

Bordier & Cie 

Bordier & Cie is an independent private bank that has been managed by the Bordier family since 1844. They have built a 

dynastic reputation to become one of Switzerland's most reputable and highly regarded private banks and, like us, are 

devoted to private wealth management. The Bordier Group has assets under management of circa £14.4 billion and is built 

on solid foundations, with a strong Tier 1 capital ratio of 33.7% as at 30 December 2022.  

The Bordier Group remains committed to the principles of wealth management in its true sense: financially secure, 

independently managed and dedicated to servicing advisers and their clients globally.  

The guiding principle of the entire group is very simple ð we put our hearts and souls into it because we own the business 

and have no outside shareholder influence. Every bit of energy, ambition and natural ability that we possess is given to our 

business and your clients. 

 

 

  

Investment management companies 

Private banks 

Representative office 
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What sets Bordier UK apart 

Bordier Group 

As part of the independent Bordier Group, directed by three Managing Partners who carry unlimited liability, we can draw 

upon over 175 years of wealth and investment management experience. We are one of the few private, family-owned 

businesses of scale operating in the UK DFM market. Bordier Groupõs industry-leading capital and liquidity ratios offer stability 

that many of our DFM peers cannot. We have not had a trading loss since 1950. 

Investment process 

Our fund selection team leverage decades of investment experience to identify the funds of tomorrow, in an ever-evolving 

economic backdrop. We take a differentiated and global investment approach, unconstrained by benchmarks or traditional 

portfolio thinking, to meet your clientsõ investment goals. Capital preservation is at the core of our robust investment process 

and this process ensures consistency of performance and risk management across client portfolios and services with no 

individual manager risk. Importantly it has delivered a proven track record of consistent and strong risk-adjusted returns 

throughout different market conditions. 

Continuity 

Our central Investment Committee has a wealth of investment experience in a wide variety of market conditions. We offer 

consistency and management longevity, running bespoke portfolios overseen by the same Chairman and Chief Investment 

Officer for nearly 30 years, whilst our Managed Portfolio Service has been successfully overseen by the same Investment 

Director since inception in July 2012. Our four most senior investment directors have worked alongside each other, managing 

client portfolios, for over 18 years. All investment directors sit on our Investment Committee, so they are perfectly positioned to 

implement our investment views and themes to both our private client portfolios and MPS solutions ð providing consistency 

and continuity in everything we do. 

Investment philosophy 

We seek to anticipate change and position portfolios accordingly and believe that asset allocation, in both active and passive 

investments, adds more value than any other investment decision. We use funds in the construction of our portfolios rather 

than investing directly in equities to increase diversification, blend different investment styles and to reduce the overall risk in 

portfolios. Investing in funds also enables us to implement asset allocation decisions quickly and efficiently without the trading 

costs associated with investing in direct equities. We allocate significantly to alternative investments such as ômarket neutralõ 

absolute return funds, to provide uncorrelated returns compared to more traditional asset classes. 

No external shareholders 

We have no external shareholders, nor are we backed by private equity ð we are not for sale and have never been for the past 

179 years. We have no appetite to further acquire or be acquired, which provides investors stability and continuity. Our 

principals' money is invested alongside your clients. 

Access to specialist talent 

Through our industry relationships we have access to smaller, specialist fund managers and high-conviction funds that can take 

advantage of exclusive investment opportunities for your clients. 

Reassurance 

Our risk-targeted strategies are managed within the agreed risk boundary, meaning they do not drift outside of your clientõs 

agreed risk tolerance. 

No in-house funds or products 

We do not have any in-house funds or products that could compromise the impartiality of our services, instead they search for 

the globeõs finest investments. 
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Track record 

We have a long record of producing strong and consistent risk-adjusted returns. 

No client left behind  

Timely and efficient execution of investment decisions across all our solutions. 

Regular rebalancing 

We rebalance our strategies at least quarterly to negate the effects of portfolio ôdriftõ. This means strategies remain in line with 

our Investment Committeeõs views and positioning. 

Clear and competitive pricing 

Our charges are highly competitive whilst remaining clear and fair and we aim to maintain a cost-effective ongoing charges 

figure for each of our strategies. We do not apply VAT to our annual management charge for our direct and platform 

managed portfolio services. We use institutional share class funds in our portfolios wherever possible, meaning your clients 

benefit from wholesale rather than retail charges for fund management. 

Platform availability 

We work with the following third-party platforms: 
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Managing risk 

Our robust investment process is designed to maximise returns within the defined risk tolerance, agreed with the client and 

their advisers, to help clients achieve their aspirations. We appreciate that in most cases capital is not replaceable and great 

care must be taken to preserve it. 

With a strong emphasis on wealth preservation and consistent client outcomes, we manage risk by adhering to four key 

principles: 

 

Å Uncorrelated asset classes ð we invest across a broad cross section of asset classes (with significant consideration to 

uncorrelated asset classes), many of which behave differently to the stockmarket as a whole. We invest in alternative 

investments such as ômarket neutralõ absolute return funds, to provide uncorrelated returns compared to more 

traditional asset classes. 

Å Defined strategic equity allocation ranges in portfolios ð each portfolio is linked to an investment strategy with clearly 

defined allocation ranges for every asset class. Our strategies are characterised by a long term or strategic commitment 

to equities (which increases in increments of 20% for each strategy) and an active range for shorter term or tactical 

positioning by our Investment Committee. The non-equity exposure in each strategy is invested across a wide range of 

asset classes that our Investment Committee believe offer the dual properties of value and diversification. We vary the 

commitment to individual asset classes depending on our outlook for markets and economies, all while keeping a close 

eye on overall portfolio structure and portfolio risk. 

Å Forward looking, globally unconstrained active tactical decisions ð we position portfolios to reflect anticipated 

changes. We do not look to select funds that can outpace benchmarks year in, year out. Instead, we concern ourselves 

with selecting funds that can be used to construct a sustainable portfolio that meets the longer-term aspirations and 

objectives of your clients. 

Å Investment in funds ð we use funds in the construction of our portfolios rather than investing directly in equities. We 

believe this is the best approach for your clients, because the best talent tends to work in the funds industry. This 

approach increases diversification, blends different investment styles, reduces the overall risk in portfolios, and enables 

us to implement asset allocation decisions quickly and efficiently. All our underlying funds are open-ended and suitable 

for retail clients.  
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Our model portfolio services  

Managed Portfolio Service (MPS) 

Our Managed Portfolio Service provides your clients with more modest sums access to the portfolio management skills and 

expertise of the Bordier UK investment team. The service invests actively in collective investment funds, which helps to ensure 

that your clients benefit from a diversified spread of investments across a wide range of different asset classes, not just in the 

UK but in overseas markets as well. 

The five actively managed investment strategies (Defensive to Adventurous) each have their own risk and return profile and 

are available in both Growth and Income options, which means your clients can benefit from regular income from their 

investments as well as potential long-term capital growth. 

Hybrid Passive Managed Service 

Our Hybrid Passive Managed Service provides a lower cost investment solution for your clients concerned over total service 

cost whilst also not wishing to compromise on the quality of their investments. 

The five investment growth strategies (Defensive to Adventurous) benefit from active multi-asset allocation but with a 

reduced cost of underlying funds through the use of lower cost, passive index funds in addition to tactical active collective 

investments. The strategies have a target ongoing charges figure of 0.50%. 

 

Risk Targeted Managed Service 

Our Risk Targeted (RT) Managed Service provides your clients with access to investment strategies that benefit from full 

discretionary fund management, whilst being managed within the defined volatility boundaries assigned to specific Dynamic 

Planner (DP) risk profiles. 

The five RT investment strategies (Risk Targeted 3-7) are part of DPõs Risk Target Managed (RTM) solutions and are managed 

in accordance with Dynamic Planner risk profiles to assist advisers with risk-mapping and ensuring the underlying investments 

map to the clientõs chosen risk profile, meaning ongoing client suitability is reassuring and simple. 

 

Hybrid Passive Risk Targeted Managed Service 

Our Hybrid Passive Risk Targeted (RT) Managed Service provides a lower cost investment solution for your clients concerned 

over total service cost, whilst also ensuring the underlying investments map to the clientõs chosen risk profile. 

The five investment growth strategies (Hybrid Passive RT3 to Hybrid Passive RT7) benefit from active multi-asset allocation 

but with a reduced cost of underlying funds through the use of lower cost, passive index funds in addition to tactical active 

collective investments. The strategies have a target ongoing charges figure of 0.50%. Each strategy is managed within the 

defined volatility boundaries assigned to specific DP risk profiles. 

 

Risk Targeted Decumulation Service 

Our Risk Targeted Decumulation Service is specifically designed for your clients in drawdown worried about taking undue risk 

and seeking a smoother retirement journey. 

The three investment strategies (RTD 4, 5 and 6) put capital preservation first and seek to minimise the risk of significantly 

eroding capital values in falling markets whilst the investor takes a fixed regular income. Our Risk Targeted Decumulation 

Service is part of Dynamic Plannerõs Risk Target Managed (RTM) solutions to ensure the underlying investments map to, and 

are in line with, the clientõs chosen risk profile. 
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Awards 

We are proud to have been recognised for our investment services and the way in which we have delivered for 

advisers and their clients: 

Å Defaqto ð we have achieved and retained the maximum Defaqto 5 Star Ratings for our Wealth Management Service 

(bespoke) and Managed Portfolio Service for the eleventh consecutive year, whilst our Platform Managed Portfolio 

Service has been 5 Star Rated since the inception of Defaqtoõs DFM MPS on Platform Rating category in 2014. We are 

one of only three discretionary fund managers (ôDFMsõ) to achieve the top rating in three DFM categories during this 

period.  

Å Asset Risk Consultants ð ARC 3D Award 2015-2023. 

Å Wealth Adviser Awards ð Best HNW Team and Best Wealth Manager (Cautious Portfolio) 2017; Best Private Client 

Investment Manager 2019 and 2022; Best Wealth Manager (Balanced Portfolio) 2022. 

Å Portfolio Adviser Wealth Partnership Awards ð Best Innovation 2014; Client Services Team of the Year (Wealth 

Management) 2022. 

Å Gold Standard Awards ð Wealth Management 2014-2019; Discretionary Portfolio Management 2014 and 2017. 

Å Global Investor Awards ð Wealth Manager of the Year 2018. 

Å WealthBriefing European Awards ð Specialist Wealth Manager 2019, 2020 and 2023; Specialist Investment Manager 

with assets under management over £5 Billion 2022; and Discretionary Fund Management (DFM) Offering 2022 and 

2023. 

Å Wealth and Money Management Awards ð Best for Strategic Allocation 2014; Best Bespoke HNWI Portfolio 

Management Service (UK) 2019. 

Å Money Marketing Financial Services Awards ð Best Wealth Management Firm 2014. 

Corporate winner or shortlisted for over 130 prestigious industry awards over the last decade 

 

 

 

 

 

 

 

 

Next steps 

If you would like more information on our model portfolio services or wish to discuss a specific client scenario before 

confirming your recommendation, please contact us on 020 7667 6600 or email sales@bordieruk.com. 

Important information  

Bordier & Cie (UK) PLC offer Restricted advice as defined by the FCA, which means that if we make a personal recommendation of an investment solution to 

you, it will be from Bordier UKõs range of investment propositions and will reflect your needs and your approach to risk. This information is not intended as 

an offer to acquire or dispose of any security or interest in any security. Potential investors should take their own independent advice to assess the suitability 

of investments. Whilst every effort has been made to ensure that the information contained in this document is correct, the directors of Bordier & Cie (UK) 

PLC can take no responsibility for any action taken (or not taken) as a result of the matters discussed within it. 
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Brooks Macdonald      
Who are we? 
Brooks Macdonald Asset Management Limited (BMAM) is a specialist investment manager providing discretionary 
management services for private clients, trusts, charities and pensions funds. We are part of Brooks Macdonald Group 
plc, an AIM-listed, integrated wealth management company. 
 
Brooks Macdonald was originally formed with the desire to do things differently, an ethos that continues to influence 
the way we do business today. It is our mission to build robust personal relationships that allow us to provide a high 
level of service to all of our partners and clients. 
 
About our Managed Portfolio Service  
Our Managed Portfolio Service (MPS) is a discretionary portfolio management service which covers a range of risk 

profiles and investment objectives.  

We offer the choice of: 

¶ Twelve risk-rated portfolios (seven active, and five passive) 

¶ five responsible investment portfolios 

¶ five volatility managed portfolios 
Our multi -asset expertise harnessed across a range of risk profiles  
The portfolios are managed by a dedicated team of experienced investment managers, who leverage the global 
ÉÎÖÅÓÔÍÅÎÔ ÅØÐÅÒÔÉÓÅ ÏÆ ÔÈÅ "ÒÏÏËÓ -ÁÃÄÏÎÁÌÄ 'ÒÏÕÐȟ ÌÅÁÖÉÎÇ ÙÏÕ ÆÒÅÅ ÔÏ ÓÕÐÐÏÒÔ ÙÏÕÒ ÃÌÉÅÎÔÓȭ ÆÉÎÁÎÃÉÁÌ ÇÏÁÌÓȢ 
 
Our asset allocation views and best investment ideas across a broad universe are analysed, debated and refined 
before being reflected in the portfolios by their dedicated management team. 
 
The Asset Allocation Committee determine the asset allocation for the models, based on in-house and external 
research. We contrast our internal views on the world with those of a range of external parties for example, 
independent macro research providers and investment banks. The resulting portfolios are diversified across a broad 
range of asset classes.  
 
Investment managers across the group are organised into twelve sector research teams. It is the responsibility of 
each sector team to produce a list of recommended investments that are judged to offer compelling investment 
cases. Responsible investing buylist investments are subject to additional screening processes to ensure 
compatibility with our Advance strategy. Recommended investments are then subject to approval by our Asset 
Selection Committee, before being included on the central buylist. 
 
The MPS team then construct the portfolios to meet their specific objectives and risk level by selecting investments 
from our central buylist. The portfolios are actively managed on an ongoing basis and are rebalanced regularly to 
ensure all clients remain in line with the asset allocation of their chosen model. Risk management tools are employed 
to monitor the portfolios. 
 
Key features  
¶ ! ÄÉÆÆÅÒÅÎÔÉÁÔÅÄ ÉÎÖÅÓÔÍÅÎÔ ÓÏÌÕÔÉÏÎ ÔÈÁÔ ÉÎÃÏÒÐÏÒÁÔÅÓ Á ÒÁÎÇÅ ÏÆ ÏÐÔÉÏÎÓ ÔÏ ÓÕÉÔ ÙÏÕÒ ÃÌÉÅÎÔÓȭ ÒÉÓË ÐÒÏÆÉÌÅÓȟ ÒÕÎ 

by a team of multi asset experts. 
 
¶ Risk profiled by a range of different providers, including Distribution Technology, Finametrica, Synaptic, eValue, 

Defaqto and Oxford Risk. 

 

file:///C:/Users/User/Dropbox/Compliance%20business/Due%20Diligence/MPS%20Report%20Research%202022/Reports/www.brooksmacdonald.com
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The Responsible Investment Advance Low Risk (Defensive Income) and Responsible Investment Advance High Risk (Growth) portfolios have not 
currently been assessed by an independent risk-profiling company to determine their risk rating. 

 
¶ Actively managed with the aim of ensuring that your ÃÌÉÅÎÔȭÓ ÒÉÓË ÁÎÄ ÒÅÔÕÒÎ ÏÂÊÅÃÔÉÖÅÓ ÁÒÅ ÂÅÉÎÇ ÍÅÔȟ ÅÎÁÂÌÉÎÇ 
ÙÏÕ ÔÏ ÆÏÃÕÓ ÏÎ ÓÕÐÐÏÒÔÉÎÇ ÙÏÕÒ ÃÌÉÅÎÔȭÓ ÇÏÁÌÓȢ 
 

¶ Rated 5 Stars by Defaqto, an independent researcher of financial products and services. 
 

¶ Comprehensive adviser support provided, including commentary, factsheets, performance updates, regular 
insights and live investment webinars. &ÏÒ ÃÌÉÅÎÔÓ ×ÈÏ ÁÃÃÅÓÓ ÔÈÅ ÐÏÒÔÆÏÌÉÏÓ ÉÎ "ÒÏÏËÓ -ÁÃÄÏÎÁÌÄȭÓ ÃÕÓÔÏÄÙȟ ×Å 
also provide portfolio valuation reports, tax reports and online access to portfolio valuations. 
 

¶ Available within a range of different tax wrappers and accessible via a number of platforms. Minimum 
investment is either dependent on the platform, or £20,000 if held directly in our custody. 
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OCF: Total underlying annual fund costs and charges %. 
Transaction Costs: Projected annual transaction costs % e.g. Stamp Duty. 
Incidental Costs: Average expected annual performance fees and other incidental costs %. 
Platform charges may apply in addition to above. All charges shown above are correct as at 31 August 2023. 

 
Contacts 

Gary Stirrup Director, Head of UK Distribution    0207 408 5574 gary.stirrup@brooksmacdonald.com 
Mark Shields  Investment Director - Multi Asset Fund Head  0207 408 5574 mark.shields@brooksmacdonald.com  
Frank Atkins Investment Director ς Multi Asset Team Head  0207 408 5574 frank.atkins@brooksmacdonald.com  
Alex Chittenden Investment Manager    0207 408 5574 alex.chittenden@brooksmacdonald.com  
 

 

 

MPS 

Brooks 

Macdonald 

AMC 

OCF 
Transactional 

Cost 
Incidental Cost  

Total 

Underlying 

Charges 

Total  

Low Risk (Defensive Income) 0.75% 0.36% 0.14% 0.05% 0.55% 1.30% 

Low Risk (Passive) 0.50% 0.13% 0.03% 0.00% 0.16% 0.66% 

Low Medium Risk (Income & Growth) 0.75% 0.45% 0.13% 0.05% 0.63% 1.38% 

Low Medium Risk (Income) 0.75% 0.46% 0.16% 0.05% 0.67% 1.42% 

Low Medium Risk (Income & Growth) (Passive) 0.50% 0.14% 0.03% 0.00% 0.16% 0.66% 

Medium Risk (Income & Growth) 0.75% 0.52% 0.15% 0.06% 0.73% 1.48% 

Medium Risk (Income) 0.75% 0.52% 0.19% 0.05% 0.77% 1.52% 

Medium Risk (Income & Growth) (Passive) 0.50% 0.13% 0.02% 0.00% 0.15% 0.65% 

Medium High Risk (Growth) 0.75% 0.53% 0.08% 0.01% 0.62% 1.37% 

Medium High Risk (Growth) (Passive) 0.50% 0.12% 0.02% 0.00% 0.15% 0.65% 

High Risk (Growth) 0.75% 0.58% 0.10% 0.02% 0.70% 1.45% 

High Risk (Passive) 0.50% 0.12% 0.02% 0.00% 0.14% 0.64% 

       

MPS on Abrdn Wrap (Standard Life)  

Brooks 

Macdonald 

AMC 

OCF 
Transactional 

Cost 
Incidental Cost  

Total 

Underlying 

Charges 

Total  

MPS Low Risk (Defensive Income) 0.25% 0.40% 0.15% 0.05% 0.59% 0.84% 

MPS Low Risk (Passive) 0.20% 0.16% 0.03% 0.00% 0.19% 0.39% 

MPS Low to Medium Risk (Income & Growth) 0.25% 0.46% 0.13% 0.05% 0.64% 0.89% 

MPS Low to Medium Risk (Income) 0.25% 0.50% 0.17% 0.05% 0.71% 0.96% 

MPS Low to Medium Risk (Income & Growth) (Passive) 0.20% 0.15% 0.03% 0.00% 0.18% 0.38% 

MPS Medium Risk (Income & Growth) 0.25% 0.49% 0.13% 0.05% 0.68% 0.93% 

MPS Medium Risk (Income) 0.25% 0.54% 0.19% 0.05% 0.77% 1.02% 

MPS Medium Risk (Income & Growth) (Passive) 0.20% 0.14% 0.02% 0.00% 0.16% 0.36% 

MPS Medium to High Risk (Growth) 0.25% 0.48% 0.09% 0.04% 0.61% 0.86% 

MPS Medium to High Risk (Growth) (Passive) 0.20% 0.12% 0.02% 0.00% 0.15% 0.35% 

MPS High Risk (Growth) 0.25% 0.49% 0.07% 0.01% 0.57% 0.82% 

MPS High Risk (Passive) 0.20% 0.13% 0.02% 0.00% 0.16% 0.36% 
       

MPS Responsible Investment Advance Low Risk 

(Defensive Income) 
0.25% 0.55% 0.12% 0.00% 0.67% 0.92% 

MPS Responsible Investment Advance Low Medium Risk 

(Income & Growth) 
0.25% 0.64% 0.14% 0.00% 0.77% 1.02% 

MPS Responsible Investment Advance Medium Risk 

(Income & Growth) 
0.25% 0.71% 0.15% 0.00% 0.85% 1.10% 

MPS Responsible Investment Advance Medium High Risk 

(Growth) 
0.25% 0.74% 0.16% 0.00% 0.90% 1.15% 

MPS Responsible Investment Advance High Risk 

(Growth) 
0.25% 0.77% 0.17% 0.00% 0.93% 1.18% 

       

VMPS on Abrdn Wrap (Standard Life)  

Brooks 

Macdonald 

AMC 

OCF 
Transactional 

Cost 
Incidental Cost  

Total 

Underlying 

Charges 

Total  

Managed Volatility Portfolio 3 0.25% 0.42% 0.15% 0.06% 0.63% 0.88% 

Managed Volatility Portfolio 4 0.25% 0.44% 0.14% 0.06% 0.65% 0.90% 

Managed Volatility Portfolio 5 0.25% 0.48% 0.16% 0.08% 0.72% 0.97% 

Managed Volatility Portfolio 6 0.25% 0.53% 0.15% 0.07% 0.75% 1.00% 

Managed Volatility Portfolio 7 0.25% 0.59% 0.14% 0.09% 0.82% 1.07% 

 

mailto:gary.stirrup@brooksmacdonald.com
mailto:mark.shields@brooksmacdonald.com
mailto:frank.atkins@brooksmacdonald.com
mailto:alex.chittenden@brooksmacdonald.com


52 

Managed Portfolio Services Report 
Tony Catt 
¢ƘŜ /ŀǘǘΩǎ 9ȅŜ ±ƛŜǿ 

 

52 

AUM changed since last year?  

Multi-Asset AUM at 30/6/22 = £3.6Bn. Multi-Asset AUM at 30/6/23 = £4.45Bn. 

How has the economic climate affected your AUM? 

Despite the fluctuations in stock markets, new business flows into our MPS strategies have been robust to offset this, and 
our AUM has risen as detailed above. 

Any changes to investment style since last year? 

N/a 

How has your sustainable investment strategy evolved?  

The investable universe for our Responsible Investment Service has continued to expand enabling us to further diversify 
our portfolio across sectors, geographies, and investment styles.  

Does your fund management firm run both sustainable and traditional investment strategies? How do they differ? Is 
sustainable gaining popularity or reversing? 

Yes, they are run from the same Centralised Investment Proposition. Our Responsible Investment Service continues to see 
growth in interest and AUM.  

How happy are you with your fund performance this year? 

We are satisfied with how our active management has responded to the challenges that markets have posed during 2022 
and in 2023 and performance of all strategies remains competitive against both our asset allocation benchmarks and peer 
group strategies. 

What is your experience of the numbers of advisers starting or stopping using MPS?  

We are seeing a strong uptick in enquiries from advisers looking to move from an advisory model to a discretionary 
managed service. 

Is there any graduation from MPS to bespoke portfolios? 

¢ƘŜǊŜ ƛǎ ƴƻ ŀǳǘƻƳŀǘƛŎ ƎǊŀŘǳŀǘƛƻƴ ŦǊƻƳ at{ ǘƻ .t{ ōŀǎŜŘ ƻƴ ǇƻǊǘŦƻƭƛƻ ǾŀƭǳŜΦ ¢Ƙƛǎ ƛǎ ŀǘ ǘƘŜ ŀŘǾƛǎŜǊΩǎ ŘƛǎŎǊŜǘƛƻƴ ōŀǎŜŘ ƻƴ 
ǘƘŜƛǊ ŎƭƛŜƴǘǎΩ ƻōƧŜŎǘƛǾŜǎ ŀƴŘ ŀǘǘƛǘǳŘŜ ǘƻ ǊƛǎƪΦ 

Do you have a recent AKG report? 

Yes, it can be accessed here: AKG Report 

Do you have Defaqto ratings?  

Yes, see main report 

https://www.brooksmacdonald.com/about-us/defaqto-ratings 

Any Defaqto/Morningstar/Synaptics rating and awards received since 2021?       

These are detailed in our MPS brochure and on the portfolio factsheets 

MPS Brochure 

MPS Platform Factsheets 

MPS Factsheets 

Anything else you feel that I should be including. 

N/a 

 

 

 

 

https://www.brooksmacdonald.com/~/media/Files/B/Brooks-Macdonald-V6/documents/due-diligence/akg-financial-strength-assessment.pdf
https://www.brooksmacdonald.com/about-us/defaqto-ratings
https://www.brooksmacdonald.com/~/media/Files/B/Brooks-Macdonald-V6/documents/MPS/Managed-Portfolio-brochure.PDF
https://www.brooksmacdonald.com/~/media/Files/B/Brooks-Macdonald-V6/documents/factsheets/MPS-Platform-Factsheets.pdf
https://www.brooksmacdonald.com/~/media/Files/B/Brooks-Macdonald-V6/documents/factsheets/MPS-Retail-Factsheets.pdf
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Canaccord Genuity         
 

Canaccord Genuity Wealth Management (CGWM) is an award-winning wealth manager and is part of the wider Canaccord 
Genuity group, a global investment business with two core divisions: investment banking and wealth management. We 
ǇǊƛŘŜ ƻǳǊǎŜƭǾŜǎ ƻƴ ōŜƛƴƎ ΨōƛƎ ŜƴƻǳƎƘ ǘƻ ƳŀǘǘŜǊ ōǳǘ ǎƳŀƭƭ ŜƴƻǳƎƘ ǘƻ ŎŀǊŜΩΦ We believe collaboration is fundamental to a 
successful partnership. We work in synergy with dedicated professional advisers who share a common goal ς to help 
ǇǊƻǘŜŎǘ ŀƴŘ ƎǊƻǿ ŀ ŎƭƛŜƴǘΩǎ ŀǎǎŜǘǎ ς and post pandemic - ΨMake a Difference in a DifferŜƴǘ ²ƻǊƭŘΩΦ 
 
/D²a ŀƛƳǎ ǘƻ ƳŜŜǘ ƛƴǾŜǎǘƻǊǎΩ ƴŜŜŘǎ ōȅ ŘŜǇƭƻȅƛƴƎ ƻǳǊ ƛƴǘŜƭƭŜŎǘǳŀƭ ŎŀǇƛǘŀƭ ƛƴǘƻ ƻǳǊ ŎƭƛŜƴǘǎΩ ǇƻǊǘŦƻƭƛƻǎΦ 5ǊŀǿƛƴƎ ŦǊƻƳ ƻǳǊ 
global network, we look at both the bigger picture and the finer details. This enables us to deliver long-term investment 
strategies, as well as informed, near-term solutions that make a difference locally to clients in the UK. 
 

¶ Dedicated Intermediary team 

¶ Integrated app/ portal technology for client and IFA use 

¶ Operations in Canada, the US, the UK & Europe, the Middle East and Asia Pacific 

¶ Over £30 billion in assets under management in the UK, 25,000 + UK clients 
 

 

 

 

 

 

 

THE MANAGED PORTFOLIO SERVICE (MPS) FOR ADVISER FIRMS 
 
¶ Our Canaccord Genuity Wealth Management (CGWM) Managed Portfolio Service is a range of five risk-rated multi-

asset strategies and one dedicated fixed interest portfolio, suitable if clients have at least £50,000 to invest (there is 
no minimum investment via platforms). 
 

¶ Whichever portfolio you select, it aims to deliver attractive, risk-adjusted returns which aim to grow the real inflation-
ŀŘƧǳǎǘŜŘ ǾŀƭǳŜ ƻŦ ȅƻǳǊ ŎƭƛŜƴǘǎΩ ǇƻǊǘŦƻƭƛƻΦ ¸ƻǳ ŀƴŘ ȅƻǳǊ ŎƭƛŜƴǘǎ ǿƛƭƭ ƘŀǾŜ ŜȄŎƭǳǎƛǾŜ ŀŎŎŜǎǎ ǘƻ ƻǳǊ Ǝƭƻōŀƭ ƛƴǾŜǎǘƳŜƴǘ ƛŘŜŀǎ 
and research, and be supported and protected by our robust and disciplined investment process. We ensure your 
ŎƭƛŜƴǘΩǎ ƛƴǾŜǎǘƳŜƴǘ Ǌƛǎƪ ƛǎ ŀŎǘƛǾŜƭȅ ƳŀƴŀƎŜŘ ŀƴŘ ƳƛǘƛƎŀǘŜŘ ǘƘǊƻǳƎƘ ǘǊǳŜ ŘƛǾŜǊǎƛŦƛŎŀǘƛƻƴΦ 
 

¶ With these portfolios we take an open architecture approach, enabling us to select from the entire marketplace to 
find the right fund at the right time and the right price. In line with the ever-changing world in which we live, these 
ǇƻǊǘŦƻƭƛƻǎ Ŧƻƭƭƻǿ ƪŜȅ ǘƘŜƳŀǘƛŎ ǘǊŜƴŘǎ ǎǳŎƘ ŀǎ ǘŜŎƘƴƻƭƻƎȅΣ ƘŜŀƭǘƘŎŀǊŜ ŀƴŘ ƛƴŦǊŀǎǘǊǳŎǘǳǊŜΣ ōǊƻŀŘŜƴƛƴƎ ȅƻǳǊ ŎƭƛŜƴǘΩǎ 
investment solution. We have a Centralised Investment Process using Institutional class to reduce investor costs. 

 

 
 
 
 
 
 
 

 
 



54 

Managed Portfolio Services Report 
Tony Catt 
¢ƘŜ /ŀǘǘΩǎ 9ȅŜ ±ƛŜǿ 

 

54 

They can be accessed via a third-party platform or direct; White label option available in certain circumstances. 
 
Our model portfolios have been consistently rated 5 star by Defaqto, an independent ratings agency, and are risk level rated 
by Defaqto and Distribution Technology. We will communicate with you regularly in whichever way suits you, and work with 
you to help your clients protect and increase their assets. Our objectives are aligned - to achieve the Best Client Outcomes. 
 

AUM changed since last year?  

Our current Group AUM is £32.6bn, approximately the same as last year. 

How has the economic climate affected your AUM? 

The current economic outlook and inflation levels are clearly creating a very challenging operating environment for UK 

DFMs. The financial pressure faced by many has cut scope for discretionary investing &  recent market volatility has 

deterred general appetite to invest. 

Any changes to investment style since last year? 

n/a 

How has SFDR affected your provision of information? 

The SFDR, by harmonising reporting, means that we can assist investors by making it easier for them to benefit from a wide 

range of financial products, while at the same time providing rules to enable investors to make informed investment 

decisions. 

Do you expect  Consumer Duty to have any further effects? 

The Consumer Duty is underpinned by concepts of fairness and reasonableness. The FCA expects that firms will start to 

ŎƻƳǇŜǘŜ ƻƴ ŜƭŜƳŜƴǘǎ ƻǘƘŜǊ ǘƘŀƴ ǇǊƛŎŜΣ ŀƴŘ ŎƻƴǎǳƳŜǊǎ ǎƘƻǳƭŘ ŜȄǇŜŎǘ ǘƻ ōŜƴŜŦƛǘ ŦǊƻƳ ΨŦŀƛǊ ǾŀƭǳŜΩ ς this is the further effects 

ǎŎŜƴŀǊƛƻΣ ŀŘǾƛǎƻǊǎ ǿƛƭƭ ƴŜŜŘ ǘƻ ƪƴƻǿ ǘƘŜƛǊ ŎƭƛŜƴǘǎΧΦ 

How has your sustainable investment strategy evolved?  

Our strategy has seen an evolution from one where we were primarily focusing on mitigating ESG risks and employing 
exclusionary frameworks, to one that is more geared towards the potential opportunities ESG investing can offer and 
aligning our portfolios accordingly. In practice this means looking at the growth potential in sustainable themes like clean 
energy, electric vehicles, battery technology, resource efficiency, better health and nutrition, education, and data privacy 
and security. We think these areas are where there will be an attractive crossover between companies that help solve or 
mitigate sustainability challenges and potential future growth.  

 

Does your fund management firm run both sustainable and traditional investment strategies? How do they differ? Is 
sustainable gaining popularity or reversing? 

We run both. They are both ran via our centralised process to ensure risk objectives are measured and monitored. Where 
they differ is in terms of the underlying objectives. Our sustainable strategies have a dual objective of performance and 
investing in areas that make a positive difference to people and planet. That means they do not own certain areas of the 
market which are deemed to conflict with this objective such as weapons or tobacco. It also means they are focused on 
sustainable themes like clean energy, battery technology, better nutrition. Our sustainable strategies became very popular 
during 2020/2021 when there was a significant outperformance of sustainable investment strategies vs the wider market. 
This has waned with market performance being more volatile and sustainable strategies having a more challenging period of 
short term performance but it has not reversed.  
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How happy are you with your fund performance this year? 

One of the key messages that PSW used to grow their business in the intermediary space was predictability of performance. 
Downside protection was a key part of that in pursuit of achieving strong risk adjusted returns and it is pleasing that over 
the last ǘƘǊŜŜ ȅŜŀǊǎΩ ǊƻƭƭŜǊŎƻŀǎǘŜǊ ƛƴ ƳŀǊƪŜǘǎΣ ōƻǘƘ wt п ŀƴŘ р ƘŀǾŜ ǘƻǇ ǉǳŀǊǘƛƭŜ ǊƛǎƪκŀŘƧǳǎǘŜŘ ǊŜǘǳǊƴǎΣ ŀǎ ƻǳǊ ƳƻŘŜƭǎ ƘŀǾŜ 
captured more of the upside and less of the downside than our peers.  

It is also encouraging how in the first year of reshaping and repositioning our investment process in June 2022, we have 
been able to achieve outperformance over our peers across all risk profiles. 

The track record demonstrates how our models have achieved strong long-term outperformance over our peers. 

What is your experience of the numbers of advisers starting or stopping using MPS?  

Increasing - ǎŜƭŜŎǘƛƴƎ ŀƴ at{ ƳŜŀƴǎ ǘƘŀǘ ǘƘŜȅ ƘŀǾŜ ŎƻƳǇƭŜǘŜ Ψƭƻƻƪ ǘƘǊƻǳƎƘΩ ǘƻ ǘƘŜƛǊ ǇƻǊǘŦƻƭƛƻΣ ŀƴŘ ōȅ ǎŜŜƛƴƎ ŀƭƭ ǘƘŜ 

underlying investments can have comfort that they are fully diversified. The choice of MPS is increasing, especially ESG. 

Is there any graduation from MPS to bespoke portfolios? 

MPS used by third-party financial advisers remains one of the fastest growing areas for wealth management, and will remain 

an attractive proposition for investors despite the significant upcoming changes announced to Capital Gains Tax (CGT) 

allowances. This may change behaviour at that point. 

Do you have a recent AKG report? 

n/a 

Do you have Defaqto ratings?  

Yes, we have been assessed by Defaqto and been consequently awarded a 5-star rating for our MPS range. 

Any Defaqto/Morningstar/Synaptics rating and awards received since 2021?       

We work hard to offer our clients and intermediaries excellent service throughout our relationship, and our greatest 
accolade is their thanks, or when they recommend us to their friends, colleagues, clients or relations. However, we're also 
very proud when our clients and industry peers recognise our achievements with awards and high ratings. These are some 
of the most recent. 

COLWMA Best Approach to ESG Investment 2022 

 

Defaqto 2022 ESG Reviewed 

 

Defaqto has specifically included the ESG Portfolio Service in this five star rating. 
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Defaqto 2022 DFM Bespoke 

 

Defaqto 2022 DFM MPS Direct 

 

Defaqto 2022 DFM MPS on Platform 

 

City of London Wealth Management Awards - Wealth Management Company of the Year 
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Cantab Asset Management    

Managed Portfolio Service 

Who are we? 

The name and history traces back to Cambridge. Our views and experience are international. Cantab is an 

investment management firm with a track record of more than thirty years. We have considerable expertise 

and understanding of investment strategy, asset allocation, fund selection and stock analysis. Our 

investment committee is made up of experts from different disciplines. This depth of knowledge is made 

available to clients through our investment research team.  

Cantabõs Discretionary Fund Management gives Financial Advisers access to this service through our 

Managed Portfolio Service or via the VT Cantab funds. 

What MPS portfolios are available and what are they called? 

The Cantab Managed Portfolio range includes: 

Á Cantab ôDefensiveõ Portfolio 

Á Cantab ôCautiousõ Portfolio 

Á Cantab ôModerateõ Portfolio 

Á Cantab ôBalancedõ Portfolio 

Á Cantab ôAdventurousõ Portfolio 

We also offer an ESG MPS Portfolio Range which suits clients requesting more sustainable (ESG) investment 

solutions.  

Our ôModerateõ and ôBalancedõ portfolios are also available as unitised funds. 

What are the objectives of the portfolios? 

The portfolios seek to generate superior risk-adjusted returns with a robust and disciplined investment 

process. The focus is on investing in actively managed funds with a track record of strong risk-adjusted 

returns and holding them for the long term. The  portfolios typically invest in 15 -25 funds and are well 

diversified by region and industry. The portfolios normally would not invest in open -ended property funds 

to reduce liquidity risk and also do not invest in ôblack boxõ structures to minimise tail risk. 

On which platforms are they available? 

Platforms available for the MPS service include Abrdn Wrap, Aegon ARC, AJ Bell Investcentre, Aviva, M&G 

Wealth, Novia, Quilter and Transact. This list is growing and can be extended if you predominantly use 

another platform. Platforms provide online access so clients and Financial Advisers can view their holdings 

whenever they choose. 
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What risk ranking affiliations do the Cantab portfolios have? 

The Cantab MPS Portfolios are ranked and verified by Asset Risk Consultants (ARC) and Defaqto. 

How do I start using the Cantab Managed Portfolio Service? 

On signing the Cantab Managed Portfolio Agreement, you will obtain access to the service, which will allow 

you to invest immediately.  

What investment style will the portfolios employ?  

We do not recommend wholesale adoption of any single investing style, believing a blend of styles is key to 

generating superior long -term, risk-adjusted returns. 

What investment framework do the portfolios follow?  

The Investment Framework follows a Multi-asset approach in the construction of a diversified portfolio of 

daily dealing open-ended funds. Diversification is achieved both geographically and by asset class, which 

typically includes Equities, Alternatives and Fixed Interest. 

What is the investment process of the portfolios? 

With a global fund universe of over 3,000 funds, the first step revolves around excluding funds with short 

performance track records. This is followed by historic performance analysis which aims to identify funds 

that have consistently outperformed peers in its sector whilst achieving top quartile risk-adjusted returns 

over long time horizons.  

Analysing quantitative risk metrics provide the investment team with insights on the performance behaviour 

of funds during periods of material economic stress. This feeds into portfolio construction to ensure each 

portfolio resembles its stated risk profil e. The quantitative risk analysis supports the qualitative assessment 

of funds, which primarily focusses on the diversification benefits associated with different geographies, 

investment styles and fund houses. Finally, when selecting a fund, Cantab aims to build personal 

relationships with managers, which commonly involves meeting the investment team.  
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Using a proprietary monitoring framework, weekly research meetings and quarterly investment reviews are 

conducted to ensure that the underlying holdings in the portfolios continue to meet the investment case.  

 

 

 

 

To find out more, please contact Will Briston or Michael Grayston on 01223 522000. 

 

 

 

 

 

 

 

 

 

Thorough research

Meet investment team

Long-term horizon

Risk-adjusted returns

Long term view

Peer (fund) analysis 

Geography

Fund house

Investment style

Market cap

Max. drawdown

Volatility

Liquidity

Correlation

Concentration

Risk Diversification

Selection Performance
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Casterbridge  

 

AUM changed since last year?  

£514,000,000 as at 30/09/23 

How has the economic climate affected your AUM? 

²ŜΩǾŜ ŎƻƴǘƛƴǳŜŘ ǘƻ ǎŜŜ ǎǘǊƻƴƎ !¦a ƎǊƻǿǘƘΦ CƛƴŀƴŎƛŀƭ ŀŘǾƛǎŜǊǎ ǇƭŀŎŜ ǘƘŜƛǊ ŎƻƴŦƛŘŜƴŎŜ ƛƴ ǳǎ ƴŀǾƛƎŀǘƛƴƎ ǘǳǊōǳƭŜƴǘ ƳŀǊƪŜǘǎ 
and we continue to remain positive about the opportunities in equities. 

Any changes to investment style since last year? 

n/a 

How has SFDR affected your provision of information? 

n/a 

Do you expect  Consumer Duty to have any further effects? 

n/a 

How has your sustainable investment strategy evolved?  

n/a 

Does your fund management firm run both sustainable and traditional investment strategies? How do they differ? Is 
sustainable gaining popularity or reversing? 

n/a 

How happy are you with your fund performance this year? 

²Ŝ ŀǊŜ ƘŀǇǇȅ ǿƛǘƘ ŦǳƴŘ ǇŜǊŦƻǊƳŀƴŎŜ ƻǾŜǊ ǘƘŜ ƭŀǎǘ мн ƳƻƴǘƘǎΦ ²ŜΩǾŜ ǎŜŜƴ ǎǘǊƻƴƎ ŀōǎƻƭǳǘŜ ǇŜǊŦƻǊƳŀƴŎŜ ǊŜƭŀǘƛǾŜ ǘƻ ƻǳǊ 
peers. 

What is your experience of the numbers of advisers starting or stopping using MPS?  

We continue to see positive inflows into our MPS. 

Is there any graduation from MPS to bespoke portfolios? 

Our Bespoke portfolios begin at £350,000. 

Do you have a recent AKG report? 

No. 

Do you have Defaqto ratings?  

No. 

Any Defaqto/Morningstar/Synaptics rating and awards received since 2021?       

n/a 
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CCLA   
 

         
 

AUM changed since last year?  

//[!Ωǎ ŀǎǎŜǘǎ ǳƴŘŜǊ ƳŀƴŀƎŜƳŜƴǘ όΨ!¦aΩύ ƛǎ ϻмоΦсōƴ ŀǎ ŀǘ ом !ǳƎǳǎǘ нлноΦ 

How has the economic climate affected your AUM? 

CCLA assets have remained stable at £13.6bn. From 1 September 2022 to 31 August 2023, assets in the CCLA Better World 

Fund have grown from £222m to £237m. 

Any changes to investment style since last year? 

At CCLA we believe that over the long-term, share prices are driven by fundamentals: (primarily) growth in earnings and 
cash flows. As time horizons extend; the strong fundamentals explain total returns. Our aim then is to look beyond the short-
term noise in the market ς to buy and hold quality companies at attractive valuations, which can grow and compound their 
cash flows at high rates of return over the long-term.  

We are active managers whose approach to portfolio construction is index agnostic and built from the bottom-up. 

Our equity investment style and philosophy is the same across all of our products and has not changed.  

 

How has SFDR affected your provision of information? 

Our funds are all onshore UK vehicles, so SFDR has not affected us. With regards to the UK version, SDR, we will await the 
final policy paper from the FCA which is currently due at the end of this year to provide our concrete thoughts but anticipate 
that oǳǊ //[! .ŜǘǘŜǊ ²ƻǊƭŘ Dƭƻōŀƭ 9ǉǳƛǘȅ CǳƴŘ ǿƛƭƭ ŎƻƳŜ ǳƴŘŜǊ ǘƘŜ Ψ{ǳǎǘŀƛƴŀōƭŜ LƳǇǊƻǾŜǊǎΩ ƭŀōŜƭΦ  

As an asset manager, our aim is to deliver sustainable risk adjusted-returns to our clients in a way that aligns with their 
values and furthers their mission or helps them achieve their financial objectives. We believe that this requires us to be an 
ΨŀƎŜƴǘ ŦƻǊ ǇƻǎƛǘƛǾŜ ŎƘŀƴƎŜΩ ŀǎ ƛƴǾŜǎǘƳŜƴǘ ƳŀǊƪŜǘǎ Ŏŀƴ ƻƴƭȅ ŜǾŜǊ ōŜ ŀǎ ƘŜŀƭǘƘȅ ŀǎ ǘƘŜ ŜƴǾƛǊƻƴƳŜƴǘ ŀƴŘ ŎƻƳƳǳƴƛǘƛŜǎ ǘƘŀǘ 
support them.  

²Ŝ ǎǳǇǇƻǊǘ ǘƘŜ C/!Ωǎ ƛƴǘŜƴǘƛƻƴ ǘƻ ƛƴǘǊƻŘǳŎŜ ǎǳǎǘŀƛƴŀōƭŜ ŦƛƴŀƴŎŜ ƭŀōŜƭǎ ŀƴŘ ōŜƭƛŜǾŜ ǘƘŀǘ ǎǳǎǘŀƛƴŀōƭŜ ŦƛƴŀƴŎŜ ǎƘƻǳƭŘ ōŜ 
delivered by the firm, not just the fund.  

Do you expect Consumer Duty to have any further effects? 

CCLA is committed to ensuring that its products and services provide its clients with good outcomes and that it provides a 
high level of support that enables its clients to achieve their financial objectives. 
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How has your sustainable investment strategy evolved?  

Pioneers of ethical and responsible investment, CCLA has been leading the investment industry in collective action for 
decades.  

At CCLA, we have always believed that the primary role of sustainable finance is to drive positive change. Despite this being 
challenging, we are excited by the opportunities that a changing landscape provides to create a better world. Never before 
has the role of active ownership been more relevant or more necessary. 

²Ƙƛƭǎǘ ƻǳǊ ΨDƻƻŘ LƴǾŜǎǘƳŜƴǘΩ ǇƘƛƭƻǎƻǇƘȅ Ƙŀǎ ƴƻǘ ŎƘŀƴƎŜŘΣ ƻǳǊ ǿƻǊƪ ŀƴŘ ŀǊŜŀǎ ƻŦ ŦƻŎǳǎ ǿƛǘƘ ǊŜƎŀǊŘǎ ǘƻ ǎǳǎǘŀƛƴŀōƛƭƛǘȅ ŀƴŘ 
engagement has only grown with time.  

In 2022 alone, we ramped up our work on modern slavery, inequality, and launched a new cost-of-living engagement that 
attracted the support of £3.5 trillion in assets under management on behalf of our industry. We continued to focus on 
nutrition, began engaging on occupational safety and launched the inaugural CCLA Corporate Mental Health Benchmark. On 
climate, while we no longer invest directly in conventional energy companies, we turned our attention to other highly 
relevant (though often overlooked) sectors: electrical utilities, consumer goods, mining and banks. Businesses have a vital 
role to play in righting the wrongs that exist in the world. We are convinced that investors hold the key to unlocking progress 
at a global scale. 

Our Better Work, Better Health and Better Environment initiatives are now backed by £17.2tn of coalition assets and we will 
not stop there. Our approach to engagement will continue to go beyond the constituents of our portfolios to drive change. 

Sustainability is at the core of our investment process as we believe legislation, regulation and societal preferences will 
impact negatively on the most unsustainable business models. For all our potential and existing investments, we assess 
governance and sector-specific sustainability issues and where these risks are high and unmitigated, we will avoid 
investing. We also prioritise real-world change, engaging with companies, investors, and government bodies to drive 
improvements. 

Source: CCLA as at 31 August 2023. 

Does your fund management firm run both sustainable and traditional investment strategies? How do they differ? Is 
sustainable gaining popularity or reversing? 

!ǘ //[!Σ ǿŜ Řƻ ƴƻǘ ŘƛǎǘƛƴƎǳƛǎƘ ōŜǘǿŜŜƴ ǿƘŀǘ Ƴŀȅ ōŜ ŎƭŀǎǎƛŦƛŜŘ ŀǎ ΨǎǳǎǘŀƛƴŀōƭŜΩ ƻǊ ΨǘǊŀŘƛǘƛƻƴŀƭΩ ƛƴǾŜǎǘƳŜƴǘ ǎǘǊŀǘŜƎƛŜǎΦ !ƭƭ ƻŦ 
our funds are managed under our Good Investment philosophy.  

hǳǊ ŀƛƳ ƛǎ ǘƻ ƳŜŜǘ ƻǳǊ ŎƭƛŜƴǘǎΩ ŦƛƴŀƴŎƛŀƭ ƻōƧŜŎǘƛǾŜǎ ƛƴ ŀ ǿŀȅ ǘƘŀǘ ŀƭƛƎƴǎ ǿƛǘƘ ǘƘŜƛǊ ǾŀƭǳŜǎ ŀƴŘ ŦƛƴŀƴŎƛŀƭ ƻōƧŜŎǘƛǾŜǎΦ ²Ŝ 
believe we have a duty to go beyond the boundaries of traditional investor engagement and work with the industry to 
address systemic risks that threaten communities, the environment and ultimately investment markets. We achieve this 
through the following three principles: 

Act - ²Ŝ ŀŎǘ ŀǎ ŀƴ ŀƎŜƴǘ ŦƻǊ ΨŎƘŀƴƎŜΩ ōŜŎŀǳǎŜ ǿŜ ōŜƭƛŜǾŜ ƛƴǾŜǎǘƳŜƴǘ ƳŀǊƪŜǘǎ Ŏŀƴ ƻƴƭȅ ŜǾŜǊ ōŜ ŀǎ healthy as the 
environment and communities that support them.  

Assess - We assess environmental, social and governance (ESG) standards because we believe that a combination of 
legislation, regulation and changing societal preferences will negatively impact the most unsustainable business models.  

Align - As we are the guardians and not the owners of the assets we mange, we aim to invest in a way that aligns with our 
clients.  

We believe that by investing in a way that is aligned with our clients, we are better able to meet their objectives and offer 
more than a financial return. 

Over the past few years, the growth of interest in environmental, social, and governance (ESG) investing has been 
exponential. Increasingly more investors are interested in how they drive positive change, as well as (not instead of), make 
money from their portfolios. 

However, it is clear that an ESG backlash is well underway, intensifying in impact and significantly threatening the 
continued growth of sustainable investment. 

9{D ŎƭŜŀǊƭȅ ƛǎƴΩǘ ŘŜŀŘ ȅŜǘΣ ōǳǘ ƛǘ ƴŜŜŘǎ ǘƻ ƭƻƻƪ ŀǘ ƛǘǎŜƭŦ ƛŦ ƛǘ ƛǎ ƎƻƛƴƎ ǘƻ ǎǳǊǾƛǾŜΦ Lƴ ŀŘŘƛǘƛƻƴ ǘƻ ǘƘŜ ŀōƻǾŜΣ ƛǘ ŦŀŎŜǎ ŀƴƻǘher, 
much more serious, problem. It is not delivering what people want. People look to ESG (or sustainable) investing to deliver 
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positive change and the record of doing this is mixed, at best. Instead of building a better world, it has focussed on the 
portfolio, themes and metrics. This must change if ESG is to become something meaningful. 

How happy are you with your fund performance this year? 

The Better World Global Equity Fund has risen by 7.30% in the 9 months to the end of September. We believe this 
represents a solid result in what has been a rather unusual market. 

One factor that has been a headwind on a relative basis is the narrow performance of both the US and global market, with 
a small number of large US technology companies known as the Magnificent 7 businesses driving the US and global market 
higher. Whilst we have exposure to some of these such as Microsoft, Alphabet, Amazon and Nvidia, our overall exposure 
to these 7 companies is significantly lower than the market. Some of the best returns that we have seen within our 
portfolio have been in the sectors within which these companies reside. For example, the information technology sector 
has risen by over 22% in GBP terms, with notable performance from names such as Adobe and ServiceNow after a difficult 
year in 2022. 

Lƴ ŀŘŘƛǘƛƻƴΣ ǿŜ ƘŀǾŜ ǎŜŜƴ ƎƻƻŘ ǇŜǊŦƻǊƳŀƴŎŜ ƻƴ ŀƴ ŀōǎƻƭǳǘŜ ŀƴŘ ǊŜƭŀǘƛǾŜ ōŀǎƛǎ ǿƛǘƘƛƴ ǘƘŜ ƛƴŘǳǎǘǊƛŀƭΩǎ ǇƻǊǘŦƻƭƛƻΦ 
Professional services businesses such as Relx and Verisk Analytics have had a strong start to the year, as have some of our 
capital goods businesses which are exposed to growth driven by the energy transition, such as Trane Technologies and 
Schneider Electric following successive strong earnings reports. Financials have also been solid with good performance 
within private equity and market infrastructure businesses. 

Looking forward we think the fund is well placed. On an aggregate basis, portfolio fundamentals are healthy, with 
premium margins, returns on invested capital and growth in cash flow embedded across the portfolio. Over time, and in 
an increasingly difficult economic and macroeconomic environment, we think these superior fundamentals will continue 
to flow through to performance. 

Source: CCLA and Bloomberg as at 30 September 2023. 

This information does not constitute the provision of financial, investment or other professional advice. Actual results could 
differ materially from those anticipated. Past performance is not a reliable indicator of future results. 

What is your experience of the numbers of advisers starting or stopping using MPS?  

MPS remain a popular and important avenue for advisers as part of their investment proposition. The trend for advisers to 
outsource their investment proposition continues, albeit not without challenges. MPS providers are constantly wrestling 
with platform challenges, with different technology providers having different approaches to fund onboarding. The growth 
of MPS has also presented a challenge to boutique asset managers, as platforms often require proof of demand before 
they consider adding a fund. 

 

Is there any graduation from MPS to bespoke portfolios? 

This tends to be driven by the demands of the client. We have not witnessed a trend of note 

Do you have a recent AKG report? 

No. 

Do you have Defaqto ratings?  

Yes, our CCLA Better World Global Equity Fund has a risk rating of 9 from Defaqto and has been ESG reviewed by their 
analyst team. 

Any Defaqto/Morningstar/Synaptics rating and awards received since 2021?       

Yes, our CCLA Better World Global Equity Fund has ratings from both Defaqto and Morningstar. The fund has a risk rating of 
9 from Defaqto and has been ESG reviewed by their analyst team, as well as a 5-star Morningstar ESG rating.  

²Ŝ ŀǊŜ ŀƭǎƻ ǘƘǊƛƭƭŜŘ ǘƻ ǎŀȅ ǘƘŀǘ ǿŜ ǿŜǊŜ ƴƻƳƛƴŀǘŜŘ ŦƻǊ пΣ ŀƴŘ ǿƻƴ оΣ ŀŎŎƻƭŀŘŜǎ ŀǘ ǘƘƛǎ ȅŜŀǊΩǎ LƴǾŜǎǘƳŜƴǘ ²ŜŜƪ {ǳǎǘŀƛƴŀōƛƭƛǘȅ 
Awards:  

Sustainable Investment Fund Management Group of the Year (under £50bn)  

CCLA Investment Management: Winner 

Outstanding contribution to the Sustainable Investment Industry  
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Dr James Corah, CCLA Investment Management: Winner 

Best Sustainable Engagement Initiative 

Corporate Mental Health Benchmarks, UK and Global; Amy Browne, CCLA Investment Management: Winner 

Rising Star Sustainable Investment Champion of the Year 

Dr Martin Buttle, CCLA Investment Management: Nominated 

Aside from the Intermediary market, we are also proud to be the #1 UK charity asset manager by asset value and number 
of charity clients (Charity Finance Survey 2021 & 2022). 

 

IMPORTANT INFORMATION - For professional investors only  

This document is a financial promotion and is for information only. It does not provide financial, investment or other 
professional advice.  

To make sure you understand whether our product is suitable for you, please read the key investor information document and 
prospectus and consider the risk factors identified in those documents.  

Past performance is not a reliable indicator of future results. The value of investments and the income from them may fall as 
well as rise. You may not get back the amount you originally invested and may lose money.  

The fund can invest in different currencies. Changes in exchange rates will therefore affect the value of your investment. 
Investing in emerging markets involves a greater risk of loss as such investments can be more sensitive to political and economic 
conditions than developed markets. The annual management charge is paid from capital. Where charges are taken from capital 
rather than income, capital growth will be constrained and there is a risk of capital loss. 

Any forward-looking statements are based on our current opinions, expectations, and projections. We do not have to update or 
amend these. Actual results could be significantly different than expected. 

We, CCLA Investment Management Limited (registered in England & Wales, No. 02183088, at One Angel Lane, London, EC4R 
3AB) are authorised and regulated by the Financial Conduct Authority  
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Charles Stanley         
 

About Charles Stanley  
 
Charles Stanley provides holistic wealth management services to private clients, charities, trusts, and institutions. Our 
origins trace back to 1792 and we first registered as a member of the London Stock Exchange in 1852. The Company 
has a national presence, with 27 locations and over 850 professionals. Charles Stanley Asset Management implements 
an in-house strategic asset allocation which is at the core of all portfolios. This is combined with our in-house asset 
ŀƭƭƻŎŀǘƛƻƴ ŜȄǇŜǊǘƛǎŜ ŀƴŘ ǇǊƻǇǊƛŜǘŀǊȅ ǊŜǎŜŀǊŎƘ ǿƛǘƘ άōŜǎǘ ƻŦ ōǊŜŜŘέ ǘƘƛǊŘ-party investment products. 
 
About Our Managed Portfolios  
 
²ŜΩǾŜ ŘŜǎƛƎƴŜŘ ƻǳǊ aŀƴŀƎŜŘ tƻǊǘŦƻƭƛƻǎ ǘƻ ƳŜŜǘ ǘƘŜ ƴŜŜŘǎ ƻŦ ŀ ǿƛŘŜ ǾŀǊƛŜǘȅ ƻŦ ŎƭƛŜƴǘǎ ǿƛǘƘ ŘƛŦŦŜǊŜƴǘ ŎƛǊŎǳƳǎǘŀƴŎŜǎΣ 
offering both a total return and income approach. Our market leading portfolios are built with investors in mind and 
ŘǊŀǿ ƻƴ /ƘŀǊƭŜǎ {ǘŀƴƭŜȅ !ǎǎŜǘ aŀƴŀƎŜƳŜƴǘΩǎ ŜȄǘŜƴǎƛǾŜ Ƴǳƭǘƛ-asset investment expertise. They are available through 
popular adviser platforms, have low or no minimum investment levels so suit clients with large or small sums to invest. 
Clients will have access to a truly global perspective and a range of asset classes for a fully diversified portfolio. 
 

¶ Dynamic Passive Utilises a dynamic asset allocation process with passive underlying investments.   

¶ Blended Utilises proprietary asset allocation, with a mix of active and passive underlying investments.  

¶ Multi Manager Utilises proprietary asset allocation with predominately active underlying investments. 
¶ Responsible Utilises proprietary asset allocation, with a mix of active and passive underlying investments and 
ŀǇǇƭƛŜǎ ŀƴ ŀŘŘƛǘƛƻƴŀƭ άǊŜǎǇƻƴǎƛōƭŜ ƭŜƴǎέΦ  

 

 
 

 

As at 31st December 2022. 

*We manage our portfolios to a risk budget that ensures they remain within the specific DT ranges. 

 Consequently, all other risk ratings might change on a quarterly basis. 

 

 

 

 Risk Tolerance Score Ranges 

Risk Comfort/Discomfort Zones for Each Portfolio 

Charles Stanley Dynamic 
Passive Portfolio 

Growth 
Assets 

Best Fit Too Much 
Risk 

Marginal OK Risk 
 

Marginal Too Little 
Risk 

1 21% 15-39 <15 15-26 27-40 41-47 >47 

2 35% 40-50 <30 30-37 38-49 50-55 >55 

3 55% 51-61 <44 44-49 50-61 62-67 >67 

4 73% 62-73 <55 55-60 61-73 74-81 >81 

5 90% 74-100 <65 65-71 72-92 93-100 NA 

 Risk Tolerance Score Ranges 

Risk Comfort/Discomfort Zones for Each Portfolio 

Charles Stanley Multi 
Manager Portfolio 

Growth 
Assets 

Best Fit Too Much 
Risk 

Marginal OK Risk 
 

Marginal Too Little 
Risk 

1 21% 15-39 <15 15-26 27-40 41-47 >47 

2 35% 40-50 <30 30-37 38-49 50-55 >55 

3 55% 51-61 <44 44-49 50-61 62-67 >67 

4 73% 62-73 <55 55-60 61-73 74-81 >81 

5 90% 74-100 <65 65-71 72-92 93-100 NA 
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Charles Stanley MPS Risk Ratings and Charges Summary  
 

*Excluding any relevant platform fee 

As at 31/07/2023 
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Our Investment Process 

 

 

 

 

 

 

 

 

 

 

 

 

 

Asset Allocations 

Charles Stanley Dynamic Passive Portofolios 

 

 

 

 

 

 

 

 

 

 

 

 

 
Source: Charles Stanley as at 30 June 2023. Figures subject to rounding.  
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Charles Stanley Multi Manager Portfolios  

 

Source: Charles Stanley as at 30 June 2023. Figures subject to rounding.  

 

Charles Stanley Responsible Portfolios  

 

Source: Charles Stanley as at 30 June 2023. Figures subject to rounding 
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Charles Stanley Blended Portfolios  

 

Source: Charles Stanley as at 30 June 2023. Figures subject to rounding.  

 

Why Charles Stanley?  

¶ Charles Stanley is a well-established and respected firm with a history dating back to 1792. 

¶ The models target real rates of return over the longer term, ie. returns in excess of inflation.  

¶ ¢ƘŜ ǇƻǊǘŦƻƭƛƻǎ ŀǊŜ ŎŀǊŜŦǳƭƭȅ ŎƻƴǎǘǊǳŎǘŜŘ ǳǎƛƴƎ ŀ ǊŀƴƎŜ ƻŦ ŀǎǎŜǘ ŎƭŀǎǎŜǎ ǘƻ ƳŜŜǘ ŜŀŎƘ ƳƻŘŜƭΩǎ ǎǘŀǘŜŘ Ǌƛǎƪ ƭŜǾŜƭΦ 

¶ The Charles Stanley Asset Management team determines the appropriate mix of asset classes within 

portfolios, focuses on the big picture and takes long-term views about the likely performance of an asset or 

security. If an investment becomes unattractive it will be removed from the portfolio. 

¶ The portfolios are monitored for market movements and risks across all asset classes on a daily basis by the 

portfolio management team. They are formally reviewed monthly along with high level asset allocation 

analysis carried out centrally. 

¶ The portfolios aim to deliver long-term consistent investment returns from a diversified and cost-conscious 

portfolio. 

 

For more information on our range of Managed Portfolios, contact Adam Benzimra, Head of Intermediary Sales.  

adam.benzimra@charles-stanley.co.uk 

079 8949 1040 

www.charles-stanley.co.uk/financial-advisers/managed-portfolio-services  

 

mailto:adam.benzimra@charles-stanley.co.uk
https://www.charles-stanley.co.uk/financial-advisers/managed-portfolio-services


70 

Managed Portfolio Services Report 
Tony Catt 
¢ƘŜ /ŀǘǘΩǎ 9ȅŜ ±ƛŜǿ 

 

70 

AUM changed since last year?  

The AUM of our Model Portfolios has increased from £953m (June 2022) to £994m (June 2023). 

How has the economic climate affected your AUM? 

The economic climate over the last year has certainly been a factor to suppressed AUM growth.  

Any changes to investment style since last year? 

No. 

How has SFDR affected your provision of information? 

In March 2021 we partnered with MSCI. This will ensure the provision of top class ESG data to our research analysts and 
investment managers. 

hǳǊ ŎŜƴǘǊŀƭƛǎŜŘ ǊŜǎŜŀǊŎƘ ƎǳƛŘŀƴŎŜ ƛǎ Ψ9{D ŀǿŀǊŜΩ ŀƴŘ ŎǳǊǊŜƴǘƭȅ ǊŀǘŜŘ ōȅ a{/L ŀǎ Ψ!ΩΦ ²Ŝ ŀƛƳ ǘƻ Ƴŀƛƴǘŀƛƴ ŀǘ ƭŜŀǎǘ ŀƴ ŀǾŜǊŀƎŜΣ 
or better, overall rating. Individual holdings will continue to be selected based on a range of traditional financial metrics 
(such as earnings growth and valuation) with non-financial criteria such as ESG factors being an additional consideration. We 
ǿƛƭƭ ƭƻƻƪ ŦŀǾƻǳǊŀōƭȅ ƻƴ ΨōŜǎǘ-in-ŎƭŀǎǎΩ ƛƴǾŜǎǘƳŜƴǘǎ ǘƘŀǘ ǎŎƻǊŜ ōŜǘǘŜǊ ƻƴ 9{D ǘƘŀƴ ǘƘŜƛǊ ǇŜŜǊǎΦ IƻǿŜǾŜǊΣ ƛƴ ǇǊŀŎǘƛŎŜΣ ƴƻǘ ŀƭƭ 
holdings will meet a minimum ESG threshold. 

It is very important to remember that a high ESG rating on its own does not necessarily make for a good investment. 
Investment decisions will continue to be made on a balanced assessment of both financial and non-financial criteria. This 
means that in some cases there may be a very acceptable reason for investing in something with a less-than-average ESG 
profile τ for example, if the stock is cheap and/or its ESG profile is expected to improve. 

!ƭƭ ƻŦ ƻǳǊ aƻŘŜƭ ǇƻǊǘŦƻƭƛƻǎ ŀƴŘ CǳƴŘǎ ŀǊŜ ŀǘ ƭŜŀǎǘ Ψ!Ω ǊŀǘŜŘ ōȅ a{/L ŦƻǊ 9{DΦ 

 

Do you expect Consumer Duty to have any further effects? 

We do not foresee Consumer Duty having any further effects for our range of model portfolios but we will continue to 
engage with advisers and the regulator and update our own assessments and/or information if necessary.  

How has your sustainable investment strategy evolved?  

As noted above, in March 2021 we partnered with MSCI. This will ensure the provision of top class ESG data to our research 
analysts and investment managers. 

hǳǊ ŎŜƴǘǊŀƭƛǎŜŘ ǊŜǎŜŀǊŎƘ ƎǳƛŘŀƴŎŜ ƛǎ Ψ9{D ŀǿŀǊŜΩ ŀƴŘ ŎǳǊǊŜƴǘƭȅ ǊŀǘŜŘ ōȅ a{/L ŀǎ Ψ!ΩΦ ²Ŝ ŀƛƳ ǘƻ Ƴŀƛƴǘŀƛƴ ŀǘ ƭŜŀǎǘ ŀƴ ŀǾŜǊŀƎŜΣ 
or better, overall rating. Individual holdings will continue to be selected based on a range of traditional financial metrics 
(such as earnings growth and valuation) with non-financial criteria such as ESG factors being an additional consideration. We 
ǿƛƭƭ ƭƻƻƪ ŦŀǾƻǳǊŀōƭȅ ƻƴ ΨōŜǎǘ-in-ŎƭŀǎǎΩ ƛƴǾŜǎǘƳŜƴǘǎ ǘƘŀǘ ǎŎƻǊŜ ōŜǘǘŜǊ ƻƴ 9{D ǘƘŀƴ ǘƘŜƛǊ ǇŜŜǊǎΦ IƻǿŜǾŜǊΣ ƛƴ ǇǊŀŎǘƛŎŜΣ ƴƻǘ ŀƭƭ 
holdings will meet a minimum ESG threshold. 

It is very important to remember that a high ESG rating on its own does not necessarily make for a good investment. 
Investment decisions will continue to be made on a balanced assessment of both financial and non-financial criteria. This 
means that in some cases there may be a very acceptable reason for investing in something with a less-than-average ESG 
profile τ for example, if the stock is cheap and/or its ESG profile is expected to improve. 

 

Does your fund management firm run both sustainable and traditional investment strategies? How do they differ? Is 
sustainable gaining popularity or reversing? 

Yes, we launched our Responsible model range in March 2022. This range of 4 risk-rated, total return portfolios combine 
dynamic, active management and asset allocation expertise that is executed through cost-effective investments in mainly 
passive funds that track responsible benchmarks or have an ESG thematic focus. We focus on creating a set of investment 
solutions targeting excess returns over inflation in a risk driven framework. These models already have a 5-year track record. 
We ran these models in-house before-hand so we could send these out to market with a minimum 3-year track record 
which many advisers require from a due diligence perspective. At the time of writing, all of the Responsible Model portfolios 
ǿŜǊŜ Ψ!!Ω ǊŀǘŜŘ ōȅ a{/LΣ ǇǳǘǘƛƴƎ ǘƘŜƳ ƛƴ ǘƘŜ ƛƴŘǳǎǘǊȅ Ψ[ŜŀŘŜǊΩ ōǊŀŎƪŜǘΦ ¢ƘŜǎŜ ǇƻǊǘŦƻƭƛƻǎ ŀǊŜ ŀǾŀƛƭŀōƭŜ ƻƴ ƭŜŀŘƛƴƎ ǿǊŀǇ 
platforms. Please note the Responsible model portfolios are not Impact Investing funds. 

We believe that sustainable is gaining popularity. 

Commented [TH1]: Should we explain here how they have 
a 5-year track record when the range was launched in March 
2022?? 
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How happy are you with your fund performance this year? 

Year to date, we are pleased to see the models recover after a difficult environment in the year prior. Our global equity 
orientation has been favourable, with US equities in particular driving strong returns and positive contribution coming from 
Japanese equities. These global equity positions are selected at the expense of domestic opportunities as we hold relative 
underweight UK equity positions compared to our peers. The one area that has not quite gone according to plan has been 
the alternatives asset class, with infrastructure and property continuing to sell off amidst ever rising interest rates. Overall, 
we are encouraged by the recent upturn in performance year to date. Although there are still a complex set of variables to 
navigate in the global economy we are optimistic about the opportunities available in different asset classes such as fixed 
income, which were starkly lacking in 2022 

. 

What is your experience of the numbers of advisers starting or stopping using MPS?  

Whilst growth has slowed significantly in comparison to where it was in previous years, we still find that MPS on platform is 
the fastest growing client segment with Advisers utilising DFMs.    

Is there any graduation from MPS to bespoke portfolios? 

Not significantly, no. Although we have noticed that there has been an increased demand for strategic partnerships with 
consolidators who wish to have their own model portfolios or white-labelled versions thereof.  

Do you have a recent AKG report? 

Yes, please see the attached report.  

Our AKG rating is B. 

Do you have Defaqto ratings?  

Yes, in 2023 Charles Stanley received seven Defaqto 5 Star Ratings for the following services: 
- Bespoke Discretionary Managed Service 
- DFM Model Portfolio Service (Direct) 
- Multi Manager (Direct) 
- Dynamic Passive (Platform) 
- Multi Manager (Platform) 
- Blended & Responsible (Platform) 
- PanDynamic (Platform) 

Charles Stanley also received five Defaqto 5 Diamond Ratings for: 
- Multi Manager Income (Platform) 
- Dynamic Passive (Platform) 
- Blended (Platform) 
- PanDynamic (Platform) 
- Multi Manager Income (Direct) 

Charles Stanley also received two Defaqto 4 Diamond Ratings for: 
- Multi Manager Total Return (Direct) 
- Multi Manager Total Return (Platform) 

 

Any Defaqto/Morningstar/Synaptics rating and awards received since 2022?       

Yes, we received the Defaqto Gold service award in 2022.  
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Anything else you feel that I should be including. 

We believe that the advantages of Charles Stanley over our competitors are: 

¶ Risk-adjusted returns 

¶ Outcome orientated, total return in excess of inflation measured using CPI+ benchmarks 

¶ Commitment to the IFA market and your clients  

¶ Active management 

¶ Proprietary and well-proven dynamic asset allocation approach 

¶ Deep experience of researching and using passives 

¶ Experienced asset management team 

¶ Depth and strength of research resources 

¶ Wide range of Platform availability ς available on 15 platforms 

¶ Efficient administration provided by our own operations teams 

¶ The attraction of using a well-established organisation (founded over 200 years ago) 

¶ There is a level of staff continuity that translates into the delivery of personal service by staff with a good 
ǳƴŘŜǊǎǘŀƴŘƛƴƎ ƻŦ ŎƭƛŜƴǘǎΩ ƴŜŜŘǎΦ 
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Crossing Point  
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ebi 
 
!ǎ ƻƴŜ ƻŦ ǘƘŜ ŦŀǎǘŜǎǘ ƎǊƻǿƛƴƎ ŘƛǎŎǊŜǘƛƻƴŀǊȅ ŦǳƴŘ ƳŀƴŀƎŜǊǎ ƛƴ ǘƘŜ ¦YΣ ŜōƛΩǎ ǎǳŎŎŜǎǎ ƛǎ ōǳƛƭǘ ƻƴ ǘƘŜ ŜǘƘƻǎ ƻŦ ŘŜƭƛǾŜǊƛƴƎ 
evidence based, low cost portfolios, award winning technology and outstanding customer service.      
 
LƴǾŜǎǘƳŜƴǘ tƘƛƭƻǎƻǇƘȅ  
hǳǊ ƛƴǾŜǎǘƳŜƴǘ ǇƘƛƭƻǎƻǇƘȅ ƛǎ ōǳƛƭǘ ƻƴ ŀƴ ŜǾƛŘŜƴŎŜπōŀǎŜŘ ŀǇǇǊƻŀŎƘΣ ŎƻƳōƛƴƛƴƎ ƳƻǊŜ ǘƘŀƴ ǎƛȄ ŘŜŎŀŘŜǎ ƻŦ ƳŀǊƪŜǘ 
ŘŀǘŀΣ bƻōŜƭ ǇǊƛȊŜ ǿƛƴƴƛƴƎ ŀŎŀŘŜƳƛŎ ǊŜǎŜŀǊŎƘ ŀƴŘ ōŜƘŀǾƛƻǳǊŀƭ ŬƴŀƴŎŜΦ  
ŜōƛΩǎ ŎƻǊŜ ǇǊƛƴŎƛǇƭŜ ōŜƭƛŜŦǎ ŀǊŜΤ  
 
π 5ƛǾŜǊǎƛŬŎŀǝƻƴ ǿƻǊƪǎ  
π wƛǎƪ ŀƴŘ ǊŜǿŀǊŘ Ǝƻ ƘŀƴŘ ƛƴ ƘŀƴŘ  
π LƴǾŜǎǝƴƎ ƛǎ ŀ ȊŜǊƻπǎǳƳ ƎŀƳŜ  
π /ŀǇƛǘŀƭƛǎƳ ǿƻǊƪǎ  
π aƛƴƛƳƛǎŜ Ŏƻǎǘǎ  
 
[ƻǿ Ŏƻǎǘ ƛƴǾŜǎǘƳŜƴǘ ǎƻƭǳǝƻƴǎ  
Ŝōƛ ŦƻŎǳǎ ƻƴ ƳƛƴƛƳƛǎƛƴƎ Ŏƻǎǘǎ ƛƴ ǘƘŜƛǊ ǿƛŘŜǎǘ ǎŜƴǎŜΥ ǳǎƛƴƎ ƭƻǿπŎƻǎǘ ǇŀǎǎƛǾŜ ǎǘǊŀǘŜƎƛŜǎ ǘƻ ƛƳǇƭŜƳŜƴǘ ǇƻƭƛŎȅ ŀƴŘ 
ƴŜƎƻǝŀǝƴƎ ǎŜǊǾƛŎŜ ǇǊƻǾƛŘŜǊ ŘƛǎŎƻǳƴǘǎ ƻǘƘŜǊǿƛǎŜ ƴƻǘ ŀǾŀƛƭŀōƭŜ ǘƘǊƻǳƎƘ ƻǘƘŜǊ 5Caǎ Ǿƛŀ ŎŜǊǘŀƛƴ ǇƭŀǜƻǊƳǎΦ  
 
hǳǊ aƻŘŜƭǎ  
π 9ŀǊǘƘΥ CŀŎǘƻǊπǝƭǘŜŘΣ ƳŀǊƪŜǘπōŀǎŜŘΣ ǿƛǘƘ 9{D ƛƴǘŜƎǊŀǝƻƴ 
π 9ŀǊǘƘ ¦Y .ƛŀǎΥ  CŀŎǘƻǊπǝƭǘŜŘΣ ƳŀǊƪŜǘπōŀǎŜŘΣ ǿƛǘƘ 9{D ƛƴǘŜƎǊŀǝƻƴ ŀƴŘ ŀ ¦Y ōƛŀǎ 
π ²ƻǊƭŘΥ CŀŎǘƻǊπǝƭǘŜŘ ŀƴŘ ƳŀǊƪŜǘπōŀǎŜŘ 
π /ƻǊŜ 9{DΥ aŀǊƪŜǘπōŀǎŜŘ ǿƛǘƘ 9{D ƛƴǘŜƎǊŀǝƻƴ 
π /ƻǊŜΥ aŀǊƪŜǘπōŀǎŜŘ 
 
9ŀŎƘ ǎǳƛǘŜ ǇǊƻǾƛŘŜǎ мм ǇƻǊǜƻƭƛƻǎ ŦǊƻƳ ŀ ǇǳǊŜ ŬȄŜŘ ƛƴŎƻƳŜ ǇƻǊǜƻƭƛƻΣ ǳǇ ǘƻ ŀ ǇǳǊŜ Ŝǉǳƛǘȅ ǇƻǊǜƻƭƛƻΣ ƛƴ ƛƴŎǊŜƳŜƴǘǎ ƻŦ 
мл҈Φ ¢ƘŜ ǇƻǊǜƻƭƛƻǎ ŀǊŜ ƘƛƎƘƭȅ ŘƛǾŜǊǎƛŬŜŘ ŀŎǊƻǎǎ ŘŜǾŜƭƻǇŜŘ ŀƴŘ ŜƳŜǊƎƛƴƎ ƳŀǊƪŜǘ ŎƻǳƴǘǊƛŜǎΣ ŀƴŘ ǎŜŎǘƻǊǎ ŀƴŘ 
ƛƴŘƛǾƛŘǳŀƭ ƘƻƭŘƛƴƎǎΦ 
 
Ŝōƛ Ƙŀǎ ƴŜƎƻǝŀǘŜŘ ǿƛǘƘ ōŜǎǘ ƻŦ ōǊŜŜŘ ƳŀƴŀƎŜǊǎ ǘƻ ƭŀǳƴŎƘ ŦǳƴŘǎ ǘƘŀǘ ŀǊŜ ƎǊƻǳƴŘŜŘ ƛƴ ŀŎŀŘŜƳƛŎ ǊŜǎŜŀǊŎƘΣ ŀŘŘǊŜǎǎ 
ƻǳǊ ŎƻǊŜ ǇŀǎǎƛǾŜπōŀǎŜŘ ŀǇǇǊƻŀŎƘΣ ŀƴŘ ǎǳǎǘŀƛƴŀōƛƭƛǘȅ ŎǊŜŘŜƴǝŀƭǎ ǿƘŜǊŜ ŀǇǇǊƻǇǊƛŀǘŜΦ ²Ŝ ƘŀǾŜ ōŜŜƴ ŀōƭŜ ǘƻ ƭŜǾŜǊŀƎŜ 
ƻǳǊ ǎŎŀƭŜ ŀƴŘ ǇǊŜǎŜƴŎŜ ƛƴ ǘƘŜ ƳŀǊƪŜǘ ǘƻ ŀŎŎŜǎǎ ǊŜǎǘǊƛŎǘŜŘ ǎƘŀǊŜ ŎƭŀǎǎŜǎ ƛƴ ƻǊŘŜǊ ǘƻ ǇǊƻǾƛŘŜ ƭƻǿπŎƻǎǘ ǎƻƭǳǝƻƴǎ ŦƻǊ 
ƛƴǾŜǎǘƻǊǎΦ  
 
{ǳǇǇƻǊǝƴƎ ŀŘǾƛǎŜǊǎ 

Vantage, ebi's award winning Managed Portfolio Service, and the Vault, it's technology hub, are designed around the 

adviser process, and include a variety of data analysis and visual presentation tools.  

 
The Vault is a suite of ƛƴǘŜǊŀŎǝǾŜ ǘƻƻƭǎ ƛƴŎƭǳŘƛƴƎ ǊŜǘǳǊƴǎ ŀƴŘ ǇŜǊŦƻǊƳŀƴŎŜ ŘŀǘŀΣ Ǌƛǎƪ Ǿǎ ǊŜǿŀǊŘ ŎƘŀǊǘǎΣ ŀǎ ǿŜƭƭ ŀǎ 
ōǊŜŀƪŘƻǿƴǎ ƻŦ ǘƘŜ ǇƻǊǜƻƭƛƻǎΩ ŦǳƴŘǎΣ ƻǇŜǊŀǝƻƴŀƭ ƛƴŦƻǊƳŀǝƻƴΣ ǘŀǊƎŜǘ ǿŜƛƎƘǝƴƎǎΦ hǾŜǊ нлΣллл ƘƻƭŘƛƴƎǎ Ŏŀƴ ōŜ 
ƛƴǘŜǊǊƻƎŀǘŜŘΣ ŀŎŎƻǊŘƛƴƎ ǘƻ ǎŜŎǘƻǊǎΣ ƘƻƭŘƛƴƎǎΣ ŀƴŘ ƎŜƻƎǊŀǇƘȅΦ   
 
¢Ƙƛǎ ŀƭƭƻǿǎ ǘƘŜ ŀŘǾƛǎŜǊ ǘƻ ǇǊŜǇŀǊŜ ŘŜǘŀƛƭŜŘ ŀƴŘ ŎƻƳǇƭŜȄ ƛƴǾŜǎǘƻǊ ǊŜǇƻǊǘǎΣ ǳǎƛƴƎ Řŀǘŀ ǾƛǎǳŀƭƛǎŀǝƻƴΣ Ǉƭǳǎ ŀƴǎǿŜǊ ŀƴȅ 

ƴŜǿ ǉǳŜǊƛŜǎ ǊŀƛǎŜŘ ŘǳǊƛƴƎ ŎƭƛŜƴǘ ǾƛǎƛǘǎΦ 5ǊƛǾƛƴƎ ŜŶŎƛŜƴŎȅΣ ŀƴŘ ƛƳǇǊƻǾƛƴƎ ŎƭƛŜƴǘ ƻǳǘŎƻƳŜǎΦ   

InSight, ebi's comparative performance tool, allows advisers to submit their clients incumbent portfolio for 

comparison against the relevant ebi portfolio. It provides detailed analysis of a portfolio or fund performance, 
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equity, and fixed income exposures, and ESG metrics against a comparable ebi portfolio. Saving advisers valuable 

time and providing clients with a professional portfolio analysis.    

 
CŀŎǘƻǊ ōŀǎŜŘ ƛƴǾŜǎǝƴƎ 
ŜōƛΩǎ ƅŀƎǎƘƛǇ 9ŀǊǘƘ ǇƻǊǜƻƭƛƻ ŀƴŘ ²ƻǊƭŘ ǇƻǊǜƻƭƛƻ ǎǳƛǘŜǎ ǳǝƭƛǎŜ ŀ ǇŀǎǎƛǾŜΣ ŦŀŎǘƻǊπōŀǎŜŘ ŀǇǇǊƻŀŎƘ ƛƴ ŎƻƴƧǳƴŎǝƻƴ ǿƛǘƘ 
ǎǘǊŀǘŜƎƛŎ ŀǎǎŜǘ ŀƭƭƻŎŀǝƻƴΦ Ŝōƛ ŜƳǇƭƻȅ ŬǾŜ ŦŀŎǘƻǊǎΣ ƻǊ ǉǳŀƴǝŬŀōƭŜ ŎƘŀǊŀŎǘŜǊƛǎǝŎǎΣ ǘƘŀǘ ŜȄǇƭŀƛƴ ŘƛũŜǊŜƴŎŜǎ ƛƴ ǎǘƻŎƪ 
ǊŜǘǳǊƴǎΦ  
ω ±ŀƭǳŜ  

ω aƻƳŜƴǘǳƳ  

ω aƛƴƛƳǳƳ ±ƻƭŀǝƭƛǘȅ  

ω {ƛȊŜ  

ω vǳŀƭƛǘȅ  
 
¢ƘŜ ǎǘǊŀǘŜƎȅ ƛƴǾƻƭǾŜǎ ǝƭǝƴƎ ǇƻǊǜƻƭƛƻǎ ǘƻǿŀǊŘǎ ŀƴŘ ŀǿŀȅ ŦǊƻƳ ǘƘŜǎŜ ŦŀŎǘƻǊǎ ǿƛǘƘ ǘƘŜ ƻōƧŜŎǝǾŜ ƻŦ ƎŜƴŜǊŀǝƴƎ ƭƻƴƎπ
ǘŜǊƳ ƛƴǾŜǎǘƳŜƴǘ ǊŜǘǳǊƴǎ ƛƴ ŜȄŎŜǎǎ ƻŦ ōŜƴŎƘƳŀǊƪǎΦ ¢ƘŜ ŀǇǇǊƻŀŎƘ ƛǎ ǉǳŀƴǝǘŀǝǾŜ ŀƴŘ ōŀǎŜŘ ƻƴ ŘŀǘŀΣ ǎǳŎƘ ŀǎ ǎǘƻŎƪ 
ǇǊƛŎŜǎ ŀƴŘ ŬƴŀƴŎƛŀƭ ƛƴŦƻǊƳŀǝƻƴΣ ǊŀǘƘŜǊ ǘƘŀƴ ƻƴ ƻǇƛƴƛƻƴ ƻǊ ǎǇŜŎǳƭŀǝƻƴΦ {ŜŜ ōŜƭƻǿ ŦƻǊ Ƙƻǿ ƻǳǊ ŦŀŎǘƻǊǎ ƘŀǾŜ 
ǇŜǊŦƻǊƳŜŘ ōŜǘǿŜŜƴ WŀƴǳŀǊȅ мфст π 5ŜŎŜƳōŜǊ нлннΦ 

 
[ƻƴƎπǊǳƴ ŦŀŎǘƻǊ ǇǊŜƳƛǳƳǎ ό/ǳƳǳƭŀǝǾŜ ƭƻƎ ǊŜǘǳǊƴǎύ 
 

 
 
 

wŜōŀƭŀƴŎƛƴƎ  
 
Ŝōƛ ƻǇŜǊŀǘŜǎ ŀƴ ƻǇǝƳƛǎŜŘ ΨǘƻƭŜǊŀƴŎŜπōŀǎŜŘΩ ǊŜōŀƭŀƴŎƛƴƎ ǎŜǊǾƛŎŜΣ ŀƛƳƛƴƎ ǘƻ ƳƛƴƛƳƛǎŜ ǘƘŜ ŦǊŜǉǳŜƴŎȅ ƻŦ ǊŜōŀƭŀƴŎƛƴƎ 
ŀƴŘ ǘƘŜ ǾƻƭǳƳŜ ƻŦ ǘǊŀŘŜǎΣ ǘƘǳǎ ǊŜŘǳŎƛƴƎ ǘƘŜ Ŏƻǎǘ ƻŦ ǊŜōŀƭŀƴŎƛƴƎΣ ŀƴŘ ƛƳǇǊƻǾƛƴƎ ǇƻǊǜƻƭƛƻ ǇŜǊŦƻǊƳŀƴŎŜΦ ŜōƛΩǎ 
ǊŜōŀƭŀƴŎƛƴƎ ƳŜǘƘƻŘ ǎŜŜƪǎ ǘƻ ŦǳǊǘƘŜǊ ƛƴŎǊŜŀǎŜ ǘƘŜ ŜŶŎƛŜƴŎƛŜǎ ƻŦ ŜŀŎƘ ǎǳƛǘŜ ƻŦ ǇƻǊǜƻƭƛƻǎ ōȅ ƭƻƻƪƛƴƎ Řŀƛƭȅ ŀǘ ǘƘŜ 
ŎƻƳǇƻǎƛǝƻƴ ƻŦ ŜŀŎƘ ǎǳƛǘŜ ŀƴŘ ŘŜǘŜǊƳƛƴƛƴƎ ǿƘŜǘƘŜǊ ŀ ǊŜōŀƭŀƴŎŜ ƛǎ ƴŜŎŜǎǎŀǊȅΣ ŀǎ ƻǇǇƻǎŜŘ ǘƻ ǊŜōŀƭŀƴŎƛƴƎ ŀƴƴǳŀƭƭȅΦ 
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¢ƘŜ ǇǊƻƎǊŀƳ ŀƴŘ ǘƘŜ ŀƭƎƻǊƛǘƘƳǎ ǘƘŀǘ ƳŀƪŜ ǘƘƛǎ ŘŜǘŜǊƳƛƴŀǝƻƴ ƘŀǾŜ ōŜŜƴ ŘŜǎƛƎƴŜŘ ǳǎƛƴƎ ƛƴςƘƻǳǎŜ ǊŜǎŜŀǊŎƘ ǿƘƛŎƘ 
ǿŀǎ ōŀǎŜŘ ƻƴ ŀƴ ƛƴƛǝŀƭ ǊŜǾƛŜǿ ƻŦ ƻǾŜǊ сл ǊŜǎŜŀǊŎƘ ǇŀǇŜǊǎΦ 
 

 
{ƛƳǳƭŀǝƴƎ ǘƘŜ ǊŜōŀƭŀƴŎƛƴƎ ŀƭƎƻǊƛǘƘƳ ƻǾŜǊ ŀƴ ŀǇǇǊƻȄƛƳŀǘŜ олπȅŜŀǊ ǇŜǊƛƻŘ Ƙŀǎ ŘŜƳƻƴǎǘǊŀǘŜŘ ƛǘǎ ŀōƛƭƛǘȅ ǘƻ ƎŜƴŜǊŀǘŜ ŀ 
ǇǊŜƳƛǳƳ ŎƻƳǇŀǊŜŘ ǘƻ ŎŀƭŜƴŘŀǊπōŀǎŜŘ ǊŜōŀƭŀƴŎƛƴƎΦ ¢Ƙƛǎ ƛǎ ŀŎƘƛŜǾŜŘ ōȅ ƳƛƴƛƳƛȊƛƴƎ ǘƘŜ ǝƳŜ ǎǇŜƴǘ ƻǳǘ ƻŦ ǘƘŜ ƳŀǊƪŜǘ 
ŀƴŘ ǊŜŘǳŎƛƴƎ ǘǊŀŘƛƴƎ ŎƻǎǘǎΦ !ŘŘƛǝƻƴŀƭƭȅΣ Ŝōƛ ƛƳǇƭŜƳŜƴǘǎ ŀ Řŀƛƭȅ ǘŜƳǇƭŀǘŜ ŘǊƛƊ ǎǘǊŀǘŜƎȅ ǘƻ ŜƴǎǳǊŜ ǘƘŀǘ ŜǾŜǊȅ ŎƭƛŜƴǘ 
ǊŜŎŜƛǾŜǎ ŀ ŎƻƴǎƛǎǘŜƴǘ ǊŜǘǳǊƴΦ ¢Ƙƛǎ ŀǇǇǊƻŀŎƘ ŜũŜŎǝǾŜƭȅ ƳƛǝƎŀǘŜǎ ǘƘŜ ǇƻǘŜƴǝŀƭ ŘƛǎǇŀǊƛǘȅ ƛƴ ǊŜǘǳǊƴǎ ŀƳƻƴƎ ŎƭƛŜƴǘǎ 
ǿƛǘƘƛƴ ǘƘŜ ǎŀƳŜ ǇƻǊǜƻƭƛƻ ǿƘƻ ƳƛƎƘǘ ƻǘƘŜǊǿƛǎŜ ōŜ ǊŜōŀƭŀƴŎŜŘ ƻƴ ŘƛũŜǊŜƴǘ ŘŀȅǎΦ 
 
{ǳǎǘŀƛƴŀōƭŜ LƴǾŜǎǝƴƎ  

An early advocate of sustainable investing, ebi integrates ESG considerations across our flagship Earth Model Portfolio 
range (Earth range). ebi has worked extensively with best-of-breed managers to bring on board ESG funds that embody 
our core ethos of factor-based investing while operating with ESG investing at their heart. 

Ŝōƛ ǎǘǊƛǾŜ ǘƻ ōŜ ŀǘ ǘƘŜ ŦƻǊŜŦǊƻƴǘ ƻŦ ǎǳǎǘŀƛƴŀōƭŜ ƛƴǾŜǎǝƴƎΦ ²Ŝ ƻōǎŜǊǾŜŘ ŀ ƭŀŎƪ ƻŦ ƭƻǿπŎƻǎǘΣ ŘƛǾŜǊǎƛŬŜŘΣ ǇŀǎǎƛǾŜΣ 

ǎȅǎǘŜƳŀǝŎ 9{D ƛƴǾŜǎǘƳŜƴǘ ǎƻƭǳǝƻƴǎ ƛƴ ǘƘŜ ƳŀǊƪŜǘǇƭŀŎŜ ς ǊŀǘƘŜǊ ǘƘŀƴ ǿŀƛǝƴƎ ŦƻǊ ǎǳŎƘ ǇǊƻŘǳŎǘǎ ǘƻ ōŜŎƻƳŜ ŀǾŀƛƭŀōƭŜΣ 

ǿŜ ƘŀǾŜ ŎƻƭƭŀōƻǊŀǘŜŘ ǿƛǘƘ ƭŜŀŘƛƴƎ ǎǳǎǘŀƛƴŀōƭŜ ƛƴǾŜǎǘƳŜƴǘ ƳŀƴŀƎŜǊǎ ǘƻ ƛƴǘǊƻŘǳŎŜ ŎǳǩƴƎπŜŘƎŜ ǎǳǎǘŀƛƴŀōƭŜ 

ƛƴǾŜǎǘƳŜƴǘ ǎƻƭǳǝƻƴǎ ǘƘŀǘ ŀǊŜ ŦŀƛǊΣ ǊƻōǳǎǘΣ ŀƴŘ ǘǊŀƴǎǇŀǊŜƴǘ ŦƻǊ ŜƴŘπŎƭƛŜƴǘǎΦ 

Following the addition of ESG-ǎŎǊŜŜƴŜŘ ōƻƴŘ ŦǳƴŘǎ ƛƴǘƻ ŜōƛΩǎ 9ŀǊǘƘ ǊŀƴƎŜ ƛƴ нлннΣ ŀƭƭ ǳƴŘŜǊƭȅƛƴƎ ŦǳƴŘǎ ƛƴ ǘƘƛǎ ǊŀƴƎŜΣ 
as well as all funds in our Core ESG range, implement ESG screening ς with all underlying fund managers adopting 
exclusions covering a range of areas including fossil fuel participation, and carbon intensity. 
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We are in the process of launching our new Core SRI range; a suite of market-based portfolios with deeper ESG 
screening designed for investors seeking enhanced responsible characteristics, and with the equity element meeting 
the EU Paris-aligned benchmark regulation minimum requirements. 

ebi strive to continue to uphold our commitment to responsible investing, including upholding our obligations as a 
signatory of the United Nations Global Compact (UNGC). 

We are also dedicated to running a sustainability-focused business, including full carbon offsetting of operations, and 
a promotion of internal culture around sustainability. This has been evidenced through our achievement of B-Corp 
status in 2023, designaǘƛƴƎ ǘƘŀǘ ǿŜ ƘŀǾŜ ŀŎƘƛŜǾŜŘ άƘƛƎƘ ǎǘŀƴŘŀǊŘǎ ƻŦ ǾŜǊƛŦƛŜŘ ǇŜǊŦƻǊƳŀƴŎŜΣ ŀŎŎƻǳƴǘŀōƛƭƛǘȅΣ ŀƴŘ 
ǘǊŀƴǎǇŀǊŜƴŎȅέ ƻƴ ǎƻŎƛŀƭ ŀƴŘ ŜƴǾƛǊƻƴƳŜƴǘŀƭ ǇŜǊŦƻǊƳŀƴŎŜΦ  

We are proud of our achievements, which have helped push the sustainable MPS industry in the UK forward, and 
look forward to continuing to expand this industry, and the sustainable offering provided to clients. 

AUM changed since last year?  

31/07/2023: Total: £2.24bn 

31/07/2022: Total: £1.85bn 

 

How has the economic climate affected your AUM? 

Typically, an evidence-based adviser accepts market volatility and would not change their long-term plans in light of this. 

IƻǿŜǾŜǊ ƴŜǿ Ŧƭƻǿǎ ƘŀǾŜ ōŜŜƴ ǎǘǊƻƴƎ ŀƴŘ ŜōƛΩǎ ƻǾŜǊŀƭƭ !¦a Ƙŀǎ ŎƻƴǘƛƴǳŜŘ ǘƻ ƎǊƻǿΦ 

Any changes to investment style since last year? 

ebi continues to believe in a passive, buy-and-hold approach, and its flagship portfolio range remains its Earth suite, with 
its factor tilts and ESG integration. ebi regularly researches the marketplace and reviews academic literature to ensure it is 
offering the best solution for clients. Over the past year ebi has expanded its portfolio range to include its Core ESG suite 
(market-based with ESG integration) and Core suite (pure market-based).  

 

How has SFDR affected your provision of information? 

The SFDR regulation applies to all financial market participants (FMPs) and financial advisors in the EU, FMPs with EU 
shareholders, and those marketing themselves in the EU. 

The SFDR was not retained in UK law during the Brexit process and ebi do not market its services in the EU, therefore we 
have not been affected by SFDR. 

When considering UK regulation, the FCA is set to publish its Policy Statement on the Sustainability Disclosure 
Requirements (SDR) in Q4 2023. ebi welcome this regulation and the greater transparency around sustainable investing it 
hopes it will lead to. ebi look forward to providing more information on the impact of this on the labelling and marketing 
of its portfolios once the FCA publishes its Policy Statement in Q4 2023. 

ebi considers sustainability in its investment risk process and provides information specific to the ESG funds contained 
within the portfolio. It has improved and continues to improve the provision of sustainability information to investors, 
including highlighting where ESG funds are contained within each portfolio. 

 

Do you expect  Consumer Duty to have any further effects? 

With Consumer Duty now in force, time will tell as to what effects this new regulation will have on the financial services 
industry going forward.  ebi has found that there has been some uncertainty and different interpretations of the 
application of the rules, and as the FCA start to assess firms on their understanding and application of these rules, there 
may be further changes to the rules initially issued by the FCA, this will be something that is monitored.  
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ebi has always placed the investor at the forefront of its investment proposition. Our low cost passive solutions offer fair 
value and fee transparency and we welcome the regulatory changes. 

 

How has your sustainable investment strategy evolved?  

ŜōƛΩǎ ǎǳǎǘŀƛƴŀōƭŜ ƛƴǾŜǎǘƳŜƴǘ ǎǘǊŀǘŜƎȅ Ƙŀǎ ǊŜƳŀƛƴŜŘ ŎƻƴǎƛǎǘŜƴǘΦ Lǘǎ ǳƴŘŜǊƭȅƛƴƎ ŦǳƴŘ ƳŀƴŀƎŜǊǎ ŎƻƴŘǳŎǘ ǘƘŜƛǊ ƻǿƴ 9{D 

screening at the fund level, and ebi monitor ESG processes and ESG metrics (using data from a range of industry-leading 

providers). ebi has regular discussions with underlying fund managers, and analyse fund manager performance at 

investment committee meetings, which it conducts on a quarterly basis. 

ebi has developed its range of sustainable strategies over the years, with our flagship Earth range (factor-tilted, market-

based, with ESG integration) being offered alongside our Core ESG range (market-based with ESG-integration).  

In autumn 2022, ebi co-launched two sustainable bond funds with Northern Trust which are the first in the market to 

integrate both the Sustainability Accounting Standards Board and the Task Force on Climate-Related Financial Disclosures 

within corporate bonds. These funds are part of our flagship Earth range and our Core ESG suite, in which all underlying 

funds are ESG screened, and which also provides a framework for ESG integration within government bonds. 

ebi are in the process of launching its new Core SRI range (market-based, with deeper ESG screening designed for 

investors seeking enhanced responsible characteristics, and with the equity element aligned with the EU Paris-aligned 

benchmark regulation minimum requirements). 

Does your fund management firm run both sustainable and traditional investment strategies? How do they differ? Is 
sustainable gaining popularity or reversing? 

ŜōƛΩǎ 9ŀǊǘƘ ŀƴŘ /ƻǊŜ 9{D ǎǳƛǘŜǎ ŀǊŜ 9{D ƛƴǘŜƎǊŀǘŜŘΣ ƛƴŎƻǊǇƻǊŀǘƛƴƎ 9{D-screened funds exclusively in the underlying 
portfolios, while maintaining an evidence-based investment philosophy. It runs its Core and World portfolio suites for 
investors who prefer a traditional investment strategy.   

ebi finds there is significant interest for sustainable investing, and most advisers would prefer an investment solution 
ǿƘƛŎƘ ŎƻƴǎƛŘŜǊǎ 9{D ƻǾŜǊ ƻƴŜ ǘƘŀǘ ŘƻŜǎƴΩǘΦ  

Its ESG and traditional strategy portfolios follow similar investment philosophies, in that they both use low cost, passively 
managed funds, and are managed with a buy-and-hold approach. With its ESG portfolios, fund managers of the funds held 
within the model portfolios integrate ESG factors into their security selection/composition of the fund. The overall 
portfolio is compared against the global market to assess various ESG metrics such as, controversial product involvement, 
carbon involvement, ESG risk and carbon intensity. 

 

How happy are you with your fund performance this year? 

hǾŜǊŀƭƭΣ Ŝōƛ ƛǎ ƘŀǇǇȅ ǿƛǘƘ ƛǘǎ ŦǳƴŘǎΩ ǇŜǊŦƻǊƳŀƴŎŜǎ ŦƻǊ ǘƘŜ Ǉŀǎǘ мн ƳƻƴǘƘǎ ŀǎ ǘƘŜȅ ƘŀǾŜ ǘǊŀŎƪŜŘ ƻǊ ŜȄŎŜŜŘŜŘ ǘƘŜ 
benchmark in many cases. However, it ōŜƭƛŜǾŜǎ мн ƳƻƴǘƘǎ ǘƻ ōŜ ǘƻƻ ǎƘƻǊǘ ƻŦ ŀ ǘƛƳŜ ǘƻ ŜǾŀƭǳŀǘŜ ŀ ŦǳƴŘΩǎ ǇŜǊŦƻǊƳŀƴŎŜ 
and prefer to focus on the long term. 

 

What is your experience of the numbers of advisers starting or stopping using MPS?  

¢ƘŜ ƴǳƳōŜǊ ƻŦ ŀŘǾƛǎŜǊǎ ǿƛǎƘƛƴƎ ǘƻ ǳǘƛƭƛǎŜ ŜōƛΩǎ at{ Ƙŀǎ ƛƴŎǊŜŀǎŜŘ ǎƛƎƴƛŦƛŎŀƴǘƭȅ ƻǾŜǊ ǘƘŜ Ǉŀǎǘ мн ƳƻƴǘƘǎΦ Lǘ ƛƳŀƎƛƴŜǎ ǘƘƛǎ 
trend will continue as more advisers seek to outsource their investment proposition.  
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Is there any graduation from MPS to bespoke portfolios? 

ebi now offer White Label and Partner Portfolio Services, enabling adviser firms to market their own brand portfolios. 
Firms have the option to use an existing ebi investment solution, or allow ebi to manage their portfolios using its 
discretionary permissions. Additional benefits include efficient portfolio management, access to cutting edge technologies, 
and mitigation of regulatory risk. 

 

Do you have a recent AKG report? 

No, ebi do not have an AKG report. 

Do you have Defaqto ratings?  

 

ebi provide Defaqto with portfolio data for the Earth and Earth UK Bias portfolios suites. The data is provided quarterly 
and allows the portfolios to appear on the Defaqto Engage system.  

Any Defaqto/Morningstar/Synaptics rating and awards received since 2021?       

ebi have not entered into any awards with Defaqto, Morningstar or Synaptics. 

Anything else you feel that I should be including. 

 

ebi achieved B Corp certification in May 2023 and have been shortlisted for Money Marketing Awards 2023 - Best 
Discretionary Fund Manager 

ebi received the following awards in 2022: 

¶ IFA MPS Awards Winner 2022 - Best Overall MPS Provider  

¶ IFA MPS Awards Winner 2022 - Best MPS Technology/Platform  
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EQ Investors. 

 

   

AUM changed since last year?  

EQ Investors current AUM is £1.8bn. 

 

How has the economic climate affected your AUM? 

Despite a challenging market backdrop, we have maintained AUM around the £1.8bn mark. 

 

Any changes to investment style since last year? 

We remain committed to our sustainable investment style. In recognition of the high interest environment, changes have 
made the portfolio more resilient in the scenario of rates staying higher for longer. In this volatile environment, predicting 
short-term markets movements is very challenging and we are positioning our portfolios to be able to best navigate 
through this uncertain period, while still being exposed to innovative fast growing impactful businesses. 

 

How has SFDR affected your provision of information? 

We manage distinct sustainable portfolios, with different objectives, which we already disclose transparently on. 

Further, for seven years we have reported on the impacts associated with the investments managed, we have created 
interactive tools (carbon and impact calculators) and integrated sustainability data into all factsheets ς all creating better 
transparency and reporting on sustainability objectives of investments (where they are set).  

To have a more systemic impact, we have been engaging on the level of public transparency of funds we select, covering 
both sustainable objective policy, process and outcome reporting.  

9¦Ωǎ {C5w ŘƻŜǎ ƴƻǘ ŎƻǾŜǊ ƻǳǊ ǇǊƻŘǳŎǘǎ ŀǎ ǿŜ Řƻ ƴƻǘ ŘƛǎǘǊƛōǳǘŜ ǘƻ ǘƘŜ 9¦Σ ǎƻ ǿŜ ƘŀǾŜ ƴƻǘ ŘƛǊŜŎǘƭȅ ōŜŜƴ ŎŀǇǘǳǊŜŘ ōȅ ǘƘƛǎ 
regulation. However, as described above, our existing disclosures are well aligned to the type of demands of this 
regulation.  

²Ŝ ŀǊŜ ƭƻƻƪƛƴƎ ŦƻǊǿŀǊŘ ǘƻ ǎŜŜƛƴƎ ǘƘŜ Ŧƛƴŀƭ ǊǳƭŜǎ ŦƻǊ ǘƘŜ ¦YΩǎ {5w ƻƴŎŜ ǇǳōƭƛǎƘŜŘ ōȅ ǘƘŜ C/! ƛƴ vп нлноΦ   

 

Do you expect Consumer Duty to have any further effects? 

We expect Consumer Duty to continue to be a positive influence on the industry, ensuring businesses evolve with best 

practice, improve transparency and act with the consumer in mind.  

With regards to the implications from an investment standpoint, we expect central investment panels to become more 

streamlined whilst at the same time offering an appropriate level of options. This will likely involve ensuring that a 

sustainable investment option is made available.  

²ŜΩǾŜ ŎǊŜŀǘŜŘ ŀ /ƻƴǎǳƳŜǊ 5ǳǘȅ Iǳō ƻƴ ƻǳǊ ǿŜōǎƛǘŜΣ ǿƘŜǊŜ ŀŘǾƛǎŜǊǎ Ŏŀƴ ŀŎŎŜǎǎ ǘŀǊƎŜǘ ƳŀǊƪŜǘ ŀƴŘ ǾŀƭǳŜ ŀǎǎŜǎǎƳŜƴǘ 

reports for all our portfolio ranges: https://eqinvestors.co.uk/advisers/resources/  

 

How has your sustainable investment strategy evolved?  

Overall, EQ has continued to evolve the quality of its product offering to financial advisers and their clients, covering 
different sustainable preferences, while enhancing its service to clients (including reporting and support) too. Further, we 
strengthened monitoring and engagement capacities. 

Details below:  

https://eqinvestors.co.uk/advisers/resources/
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9v Ŧǳƭƭȅ ŜƳōŜŘŘŜŘ ƻǳǊ άaƛƴƛƳǳƳ {ǳǎǘŀƛƴŀōƛƭƛǘȅ {ǘŀƴŘŀǊŘǎέΣ ƛƳǇƭŜƳŜƴǘƛƴƎ ŀ ƳƛƴƛƳǳƳ ƭŜǾŜƭ ƻŦ άƴŜƎŀǘƛǾŜέ ǎŎǊŜŜƴǎΣ ƭƛƳƛǘƛƴƎ 
portfolio exposures to industries that cause significant harm, are in structural decline and present what we view as 
unmanageable long-term risks. In addition, the standards implement a minimum level of ESG integration.  

In recognising that we need to cater for more varied clients with differing sustainability preferences, EQ launched its 
ŦƻǳǊǘƘ ǇǊƻǇƻǎƛǘƛƻƴΣ ǘƘŜ /ƭƛƳŀǘŜ !Ŏǘƛƻƴ ǇƻǊǘŦƻƭƛƻǎΣ ǿƛǘƘ ŀƴ ƻǾŜǊŀǊŎƘƛƴƎ ŀƛƳ ƻŦ ǎǳǇǇƻǊǘƛƴƎ ǘƘŜ ǿƻǊƭŘΩǎ ǘǊŀƴǎƛǘƛƻƴ ǘƻ ƴŜǘ-zero. 
These are the first retail friendly risk rated portfolios, that have a dual mandate to maximising financial returns whilst 
helping tackle the climate crisis. The team developed in depth reporting focused on climate including a carbon calculator 
showing the breakdown of tonnes of carbon emissions associated with the companies in your portfolio versus the ones in 
an index of global companies. In addition, EQ launched reporting on the strategy including the impact of investing with a 
climate lens vs more traditional inveǎǘƳŜƴǘǎΣ ǇƻǊǘŦƻƭƛƻ ŎƻƳǇŀƴƛŜǎΩ ŎƻƳƳƛǘƳŜƴǘ ǘƻ ǘƘŜ ǘǊŀƴǎƛǘƛƻƴ ƛƴ ƭƛƴŜ ǿƛǘƘ ǘƘŜ {.¢ƛ 
framework, portfolio carbon footprint and exposure to climate solutions.  

Lƴ Wǳƭȅ ǿŜ ƭŀǳƴŎƘŜŘ ŀ ǎǳǎǘŀƛƴŀōƛƭƛǘȅ ǉǳŜǎǘƛƻƴƴŀƛǊŜ ǘƻƻƭƪƛǘ ŀƛƳŜŘ ŀǘ ƘŜƭǇƛƴƎ ŦƛƴŀƴŎƛŀƭ ŀŘǾƛǎŜǊǎ ŜȄǇƭƻǊŜ ŀ ŎƭƛŜƴǘΩǎ ǇŜǊǎƻƴŀƭ 
values and provide a starting point for a detailed conversation around sustainability. The questionnaire has been designed 
to identifȅ ŀ ŎƭƛŜƴǘΩǎ ǎǳǎǘŀƛƴŀōƛƭƛǘȅ ǇǊŜŦŜǊŜƴŎŜǎΣ ŀƭƛƎƴƛƴƎ ǘƘŜƛǊ ƛƴǘŜƴǘƛƻƴǎ ǿƛǘƘ ǘƘŜ ŎƻǊŜ ƻōƧŜŎǘƛǾŜǎ ƻŦ ƻǳǊ ǊŀƴƎŜ ƻŦ ǇƻǊǘŦƻƭƛƻǎΣ 
ƻǊ ΨǘǊŀŘƛǘƛƻƴŀƭΩ ŀƭǘŜǊƴŀǘƛǾŜǎΦ Lƴ ŀŘŘƛǘƛƻƴ ǘƻ ǘƘŜ ǉǳŜǎǘƛƻƴƴŀƛǊŜΣ ǘƘŜ ǘƻƻƭƪƛǘ ƛƴŎƭǳŘŜǎ ŀƴ ƛƴǘŜǊǇǊŜǘŀǘƛƻƴ ƎǳƛŘŜ ǘƻ ŀǎǎŜǎǎ ǘƘŜ 
outcome and a short video demo. Its development forms part of our long-term commitment to help investors put 
sustainability at the heart of their investment decisions. Advice firms can now use the questionnaire as a go-to reference 
for supporting their conversations with clients. 

EQ committed resource to analysing the voting behaviour of external fund managers we invest with, looking at their 
current disclosures with an aim to deriving best practice. Not only were we able to push for best practices where 
disclosure standards were lagging but also improved our monitoring capabilities. Aggregating voting activity across 
managers allows us to assess whether voting outcomes are consistent across our list of funds, and within expectation of a 
given strategy's sustainability objectives. 

!ŎǊƻǎǎ ŀƭƭ ƻŦ 9vΩǎ ǾŀǊƛƻǳǎ ǎǳǎǘŀƛƴŀōƛƭƛǘȅ ƻōƧŜŎǘƛǾŜǎ ǿŜ ŎƻƳƳƛǘǘŜŘ ǊŜǎƻǳǊŎŜ ǘƻ ǊŜŦƛƴƛƴƎ ŀƴŘ ŦƻǊƳŀƭƛǎƛƴƎ ƻǳǊ ƳƻƴƛǘƻǊƛƴƎΣ 
oversight and engagement processes. Part of this included further build-out of EQs engagement strategy and stewardship 
escalation process. During the reporting period, we refined the measurement and monitoring of these standards, including 
formalising an escalation policy for breaches. 

Collaborative Engagements in this period have spanned strategic themes; Climate Action, Health & Nutrition, Human 
rights in supply chains, Digital inclusion. On climate change, EQ has worked with CA100+, and with two ShareAction groups 
focusing on the decarbonisation of chemicals sector and banking. On health & nutrition, EQ has collaborated with 
ShareAction's Health & Nutrition group, and the Access to Nutrition Index coalition. On human rights, EQ engaged 
collaboratively on FTSE350 modern slavery act adherence, and human rights preservation in the semiconductor supply 
chain. Further, in the last year EQ focused on digital inclusion engagement by leveraging the findings of the World 
benchmarking alliance. EQ became a founding member of the Collective Impact Coalition on Ethical AI. 

Sustainability Questionnaire Toolkit 

EQ offers three sustainable strategies: 

1. The EQ Positive Impact portfolios 

These portfolios have a dual mandate to maximise risk-adjusted financial returns and maximise the alignment to positive 
ƛƳǇŀŎǘǎ ƻƴ ǘƘŜ ǿƻǊƭŘΩǎ ǎƛƎƴƛŦƛŎŀƴǘ ŜƴǾƛǊƻƴƳŜƴǘŀƭ ŀƴŘ ǎƻŎƛŀƭ ŎƘŀƭƭŜƴƎŜǎΦ ¢ƘŜ ǇƻǊǘŦƻƭƛƻǎ ǿƛƭƭ ƛƴǾŜǎǘ ƛƴ ŎƻƳǇŀƴƛŜǎ ǿƘƻǎŜ 
products or services solve social and environmental problems, providing intentional, material, and additional impact on 
the SDGs. Companies also need to show leading and/or improving ESG credentials. The portfolios invest in active funds, 
diversified across sectors and regions. The portfolios natural avoid the most controversial sectors and business activities 
preventing progress towards the UN Goals. The reporting for the Positive Impact Portfolios includes SDG alignment, 
impact calculator and carbon footprint. 
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2. The EQ Future Leaders portfolios  

CǳǘǳǊŜ [ŜŀŘŜǊǎ ŎƻƳōƛƴŜǎ ƛƴǾŜǎǘƻǊǎΩ ƎǊƻǿƛƴƎ ǇǊŜŦŜǊŜƴŎŜ ŦƻǊ ǎƻŎƛŀƭƭȅ ǊŜǎǇƻƴǎƛōƭŜ ǇƻǊǘŦƻƭƛƻǎ ǿƛǘƘ ǘƘŜ ƛƴŎǊŜŀǎƛƴƎ ǇƻǇǳƭŀǊƛǘȅ ƻŦ 
low-cost passive funds. The objectives of the portfolios are to maximise risk-adjusted financial returns, maximise 
sustainability credentials while keeping costs low. The portfolios will invest in companies with strong Environmental, Social 
& Governance (ESG) credentials across industries. This includes specific exposure to companies with products and services 
that solve social or environmental problems, which are aligned with the UN SDGs. The portfolios invest in passive funds, 
diversified across sectors and regions. The portfolios adhere to negatives screens including armaments, gambling, 
pornography, tobacco, thermal coal as well as fossil fuel exploration and production, fossil fuel reserves and alcohol. The 
reporting for the Future Leaders portfolios includes UN SDG mapping and carbon footprint.  

3. The EQ Climate Action portfolios  

The objective of the portfolios is to maximise risk-adjusted financial returns, support the transition to net zero and have a 
lower carbon footprint than the benchmark. The portfolios invest in companies with low carbon footprint relative to 
industry peers (low carbon leaders), companies with higher emissions but a credible plan to decarbonise (transition) and 
companies whose products or services provide solutions to climate change mitigation and adaption. The portfolios invest 
in both active and passive funds, diversified across sectors and regions. The reporting and measurement for the EQ 
Climate Action portfolios includes carbon footprint, Science Based Targets initiative (SBTi), carbon avoided and carbon 

attribution.  
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Does your fund management firm run both sustainable and traditional investment strategies? How do they differ? Is 
sustainable gaining popularity or reversing? 

EQ Investors manages three distinct sustainable strategies that sit across the Spectrum of Capital. The three strategies 
differ with regards to: 

- Their sustainable objectives, ranging from low-cost sustainability to investing in solutions. 
- Their active, passive and hybrid approach. 
- The types of underlying companies; ranging from solution providers to ESG leaders, to transition companies. 
- The different objectives and therefore the investments held lead to differing style, market cap and sector biases 

as well as tracking error expectations. 
- Each offers different types of reporting . 

 

We see sustainable investing as continuing to gain popularity, as we work with an ever-increasing number of financial 
advisers.  

How happy are you with your fund performance this year? 

Over the past year (as of end of September 2023), the EQ Portfolios have generated a positive return but slightly 
underperformed traditionally managed portfolio indices.  

hǾŜǊ ǘƘŜ Ǉŀǎǘ ȅŜŀǊΣ ƛǘ ƛǎ ƛƳǇƻǊǘŀƴǘ ǘƻ ǳƴŘŜǊǎǘŀƴŘ Ƙƻǿ άƴŀǊǊƻǿƭȅέ ǘƘŜ Ǝƭƻōŀƭ Ŝǉǳƛǘȅ ƳŀǊƪŜǘ Ƙŀǎ ōŜŜƴ ƭŜŘΦ !ǘ ŀ ƘŜŀŘƭƛƴŜ 

level, global equities have risen by over 10% but this growth has been driven almost exclusively by the performance of 

seven large technology companies. The so-ŎŀƭƭŜŘ άǎǳǇŜǊ тέ ǎǘƻŎƪǎ ŀǊŜ !ǇǇƭŜΣ aƛŎǊƻǎƻŦǘΣ !ƳŀȊƻƴΣ bǾƛŘƛŀΣ !ƭǇƘŀōŜǘ 

(Google), Tesla and Meta (Facebook). Some of these companies would not appear in our portfolios or in much smaller 

positions than the indices explaining most of the underperformance. 

We remain confident that the transition to a more sustainable world will offer significant opportunities of growth for those 
companies offering innovative solutions to tackle the many social and environmental challenges we face. It will also 
reward those companies managing best their Environmental, Social and Governance (ESG) risks. 

What is your experience of the numbers of advisers starting or stopping using MPS?  

We are seeing more advisers adopting MPS as part of their centralised investment propositions. At EQ, we do not typically 
lose clients because they are changing investment vehicle / type. There have been a huge number of new launches in the 
MPS space over the past few years, including those provided by the asset managers in an area historically dominated by 
DFMs. We therefore have an increasingly competitive and diverse marketplace, as well as increased available through 
platforms, meaning that MPS solutions are more attractive than ever, and this is likely to be a long-term trend. This has 
been one of the key drivers of growth in our business. 

Is there any graduation from MPS to bespoke portfolios? 

We are seeing an increasing demand from advisers looking for sustainable bespoke portfolios. We offer an end-to-end 
solution including custody, portfolio management and reporting.  
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Our Bespoke portfolios allow us to tailor the sustainability credentials of the portfolio to closely match the values of the 
client and managed around specific tax constraints. Portfolios can access a wide investment universe including social 
impact trusts and infrastructure investments.  

Do you have a recent AKG report? 

No 

Do you have Defaqto ratings?  

Yes ς EQ has a Defaqto 5 Star Rating for its Discretionary Model Portfolio Service on platform. 

Any Defaqto/Morningstar/Synaptics rating and awards received since 2021?       

Yes, we received the Defaqto 5 Star Rating in early 2023 for the seventh year in a row. 

Anything else you feel that I should be including. 
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Evelyn Partners 
 

AUM changed since last year?  

2022 - £53bn     2023 - £54.4bn 

How has the economic climate affected your AUM? 

²Ŝ ŘƻƴΩǘ ŦŜŜƭ ǘƘƛǎ Ƙŀǎ had an affect on our AUM 

Any changes to investment style since last year? 

No changes 

How has SFDR affected your provision of information? 

Lƴ нлноΣ ǘƘŜ DǊƻǳǇ ǿƛƭƭ ōŜŎƻƳŜ ǎǳōƧŜŎǘ ǘƻ ǘƘŜ C/!Ωǎ ƛƳǇƭŜƳŜƴǘŀǘƛƻƴ ƻŦ ǘƘŜ ¢/C5Φ ¢ƘŜǎŜ ǇǊƻǾƛǎƛƻƴǎ ǊŜǉǳƛǊŜ 
ŎƻƳǇǊŜƘŜƴǎƛǾŜ ŘƛǎŎƭƻǎǳǊŜǎ ƻŦ ǘƘŜ ƛƳǇŀŎǘ ƻŦ ƻǳǊ ŎƭƛŜƴǘǎΩ ƛƴǾŜǎǘƳŜƴǘ ǇƻǊǘŦƻƭƛƻǎ ƻƴ ǘƘŜ Ǝƭƻōŀƭ ŎƭƛƳŀǘŜ ŀƴŘ ƻǳǊ ŀǎǎŜǎǎƳŜƴǘ 
of climate risk on the value of those investments. Considerable work has been undertaken in 2022 on our data systems 
to provide the relevant metrics and those of the comparable EU regime which applies to our Irish subsidiary and the 
EAP pooled funds. Please see the TCFD section of this report for the metrics on our portfolios as of 31 December 2022. 
We will continue to embed ESG into our processes, policies, strategy and decision-making. We continue to encourage 
our colleagues to take internal and external training related to sustainability as detailed above. Transparency is of the 
utmost importance to us. We will remain transparent and share our progress with announcements and updates on our 
website 

How has your sustainable investment strategy evolved?  

SMPS 

The team take a holistic approach to constructing the sustainable portfolios which seeks to ensure diversification 
within and across asset classes, together with the delivery of superior sustainability characteristics. They are keenly 
aware of the opportunities and challenges presented by the transition to net zero and the attainment of the UN SDGs 
by 2030, and this informs their assessment and selection of investments for the products.  

¢ƘŜ ǘŜŀƳΩǎ ƪƴƻǿƭŜŘƎŜ ƻŦ ǘƘŜ ƛƴǾŜǎǘƳŜƴǘ ŎƻƳǇŀƴȅ ƳŀǊƪŜǘΣ ǇŀǊǘƛŎǳƭŀǊƭȅ ƛƴ ǊŜƭŀǘƛƻƴ ǘƻ !ƭǘŜǊƴŀǘƛǾŜ ǎǘǊŀǘŜƎƛŜǎ ƛƴŎƭǳŘƛƴƎ 
those focused on Infrastructure, Renewables, Real Estate and Private Equity allows for the consideration of 
opportunities which are, in many cases, delivering measurable environmental and/or social impact alongside the 
potential for attractive, diversifying risk-adjusted returns, and which are not generally well-ƻǿƴŜŘ ƛƴ at{Ω 

Does your fund management firm run both sustainable and traditional investment strategies? How do they differ? Is 
sustainable gaining popularity or reversing? 

We run traditional investment and sustainable investment strategies. The overall position and philosophy is generally 
the same across the board as we feel that combining ESG factors in all our investments is critical.  

Evelyn Partners has a strong commitment to corporate responsibility which is core to our purpose, culture, and 
business strategy. Our people are central to our approach, and we aim to cultivate an environment that values 
inclusion and diversity as well as ƛƳǇǊƻǾƛƴƎ ŎƻƭƭŜŀƎǳŜǎΩ ǇƘȅǎƛŎŀƭΣ ŦƛƴŀƴŎƛŀƭ ŀƴŘ ŜƳƻǘƛƻƴŀƭ ǿŜƭƭōŜƛƴƎΦ 

SMPS (6 models) and Sustainable Evelyn Active Portfolios (2 funds) are risk-rated multi-asset fund-of-funds solutions 
which seek to deliver attractive risk-adjusted returns over the longer term through investments which provide 
exposure to positive themes such as conservation of energy or natural resources/resource efficiency, sustainable 
transport/infrastructure, high quality products and services of long term benefit to society (e.g. affordable housing, 
healthcare), sustainable food and water management and companies which are supportive of the UN SDGs.  

They seek to avoid funds which are permitted to have exposure to non-medical animal testing, the production of 
weapons and weapons systems, activities which are associated with avoidable environmental damage, unsustainable 
resource depletion, water and air pollution and land contamination, contribute to or benefit from the violation of 
ƘǳƳŀƴ ǊƛƎƘǘǎ ƻǊ ǿƻǊƪŜǊǎΩ ǊƛƎƘǘǎΣ ǇǊƻŘǳŎƛƴƎ ŀƴŘ ŘƛǎǘǊƛōǳǘƛƴƎ ǇƻǊƴƻƎǊŀǇƘƛŎ ƳŀǘŜǊƛŀƭΣ ǇǊƻŘǳŎƛƴƎ ŀƭŎƻƘƻƭ ŦƻǊ ƘǳƳŀƴ 
consumption and growing tobacco or manufacturing cigarettes and other tobacco products.  

The products themselves are not subject to % revenue-based exclusions.  
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¢ƘŜ ǇǊƻŘǳŎǘǎ ǎŜŜƪ ǘƻ ƳƛǘƛƎŀǘŜ 9{D Ǌƛǎƪǎ ŀƴŘ ǇǳǊǎǳŜ 9{D ƻǇǇƻǊǘǳƴƛǘƛŜǎ ŀƴŘ ŀǎ ǎǳŎƘΣ ǿƻǳƭŘ Ŧŀƭƭ ǿƛǘƘƛƴ ǘƘŜ LatΩǎ 
Sustainable category.  

Whilst our standard discretionary portfolio service takes a responsible investment approach to all clients based on our 
standard investment strategy, we also offer clients a bespoke ESG focused discretionary service. This allows portfolios 
to be tailored according to individual client preferences, including: screening for ESG attributes, using restrictions, and 
tilting towards investments with sustainable themes. We are able to provide additional ESG reporting to these clients 
should they request it, utilising external screening services such as MSCI ESG Manager to provide ESG data for both 
direct and collective holdings. Traditionally, ethical positions have been expressed in these bespoke portfolios by 
excluding certain sectors or limiting exposure to themes with revenue-based exclusions. Typical exclusions can exclude 
products such as alcohol, armaments, tobacco and fossil fuels. Increasingly, as the responsible investment landscape 
evolves, positive screening can also be applied to these portfolios. Investment managers can tilt portfolios towards 
companies that have better or more desirable ESG profiles, such as best in class companies and 
responsible/sustainable funds, or towards particular themes a client may want exposure to. 

Evelyn Partners also has a wealth of experience investing responsibly on behalf of charities and local communities, 
reflecting the specific attitude to risk and ethical principles of the charity. 

How happy are you with your fund performance this year? 

We are proud to have a long standing record of good fund performance, our conviction to retain a full allocation to 
equities has been particularly important. It would have been very easy in the 4th quarter of last year to have 
capitulated on risk assets but the work done by our strategy team helped us to hold our nerve. This has been 
rewarding as the equity markets have looked through the current tightening phase by central banks, particularly the 
Fed, and rallied strongly. This gave us the opportunity for some minor profit taking in February that brought our equity 
allocations back to neutral. In late October we also began building up our allocation to both corporate and government 
bonds which had suffered a savage sell-off. This was achieved by selling down, amongst other things, our absolute 
return/hedge fund allocation, as well as cash, which had done extremely well for us in 2022. Over the past six months 
this performance differential has reversed and we have seen some positive returns form our bond positions.       

What is your experience of the numbers of advisers starting or stopping using MPS?  

Evelyn Partners experience is the use of MPS is a growing market place for IFAs with far more joining than exiting this 
service. 

Is there any graduation from MPS to bespoke portfolios? 

For many advisers more complex matters may require a graduation from MPS to Bespoke DFM. For clients in tax 
wrappers such as pensions, ISAs and offshore bonds this may be less necessary until circumstances change. For 
example moving from accumulation to draw down in later years may require bespoke DFM services.   

Do you have a recent AKG report? 

Yes, this is available from the AKG website 

Do you have Defaqto ratings?  

Gold standard DFM Service 2023 

5 star DFM Bespoke 2023 

5 star DFM MPS on platform 2023 

5 star DFM MPS direct 2023 

 

Any Defaqto/Morningstar/Synaptics rating and awards received since 2021?       

Defaqto 5 star rated DFM MPS every year since 2019 

Defaqto 5 star rated DFM bespoke every year since 2015 

Defaqto Gold DFM service every year since 2020 
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Fundhouse 

About Fundhouse: Fundhouse was founded in 2007 and is an independent, owner-managed and multi award-winning firm. We 

have significant expertise in fund manager research, asset allocation, portfolio construction and discretionary model portfolios 

and we advise many blue-chip wealth managers in the UK and Europe. We are known for our independence and the lack of bias 

within our business model. 

Why Fundhouse for MPS?  

Á Excellent track record 

Á Low cost, highly active approach 

Á Strong ESG credentials 

Á Depth of research 

Á Experienced, owner managed team 

Á Independent business 

Á Widely available 

The team that run MPS: We are an experienced and multi award winning fund research team (8 people), backed by institutional 

asset allocation and the team is managed by Rory Maguire, founder and CEO. 

Our process:     

Á Long term, contrarian 

Á Comprehensive underlying research 

Á Concentrated portfolios, average 14 funds per model 
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AUM changed since last year?  

The Fundhouse model portfolios have experienced strong growth in the last year, with assets rising in excess of 65% in 
2023 to achieve a total AUM of 663m as of 31st August 2023. We offer both blended and passive models across the risk 
spectrum as well as a range of ESG solutions and the management of bespoke accounts. 

How has the economic climate affected your AUM? 

Fundhouse believe in investing for the long-term and look to manage balanced portfolios structured to deliver returns 
over an extended investment horizon. As such, we do not seek to make investment decisions based on short-term 
economic factors. Our investƻǊǎΩ ƻǳǘƭƻƻƪ ƛǎ ŘƛǊŜŎǘƭȅ ŀƭƛƎƴŜŘ ǿƛǘƘ ƻǳǊǎ ŀƴŘ ǊŜŦƭŜŎǘŜŘ ƛƴ ǘƘŜ ƎǊƻǿǘƘ ƻŦ ƻǳǊ ƳƻŘŜƭ ǇƻǊǘŦƻƭƛƻǎ 
over the last year, which have seen consistent, steady in-flows. 

Any changes to investment style since last year? 

No, there has been no change. Fundhouse continue to employ a rigorous process backed by detailed investment 
research and high conviction views. We are known for our depth of research, both in manager selection and asset 
allocation as well as our independent business model, blending active and passive funds in a concentrated, active model 
portfolio. Our models will typically hold 10-14 funds, taking long term and often contrarian views. This has always been 
the case. 

How has SFDR affected your provision of information? 

Fundhouse prides itself on exceptionally high standards. We have long been providing our clients the highest level of 
reporting and insight and as a result the SFDR Level 2 disclosure requirements have not required additional action from 
ourselves.  
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Do you expect Consumer Duty to have any further effects? 

As a firm, Fundhouse has always been client focused, seeking to enable the end investor as best we can by offering 
independent, active, high value and lower cost models. We welcome the Consumer Duty requirements and view them as 
directly aligning with our core philosophy to act in the best interests of our clients.  

How has your sustainable investment strategy evolved?  

Fundhouse have been running sustainable models for a number of years and see these as a core part of our model 
portfolio offering. Our investment strategy in this regard remains the same ς seeking balanced and diversified portfolios 
which aim to outperform over the long-term. 

Does your fund management firm run both sustainable and traditional investment strategies? How do they differ? Is 
sustainable gaining popularity or reversing? 

The Fundhouse model portfolio offering covers a number of investment strategies and risk profiles. In total, we offer a 
range of 5 core models, 3 SRI and 5 Index Plus. As with all our models, each SRI portfolio has a financial return objective 
that is determined by its risk profile and will aim to achieve this through a diversified portfolio. Each fund within these 
models will meet specific environmental, social and ethical criteria and exclude companies that violate United Nations 
Global Compact principles. Furthermore, they have been subject to our proprietary ESG scoring tool and must register 
strong ESG credentials as they relate to both the fund and the asset manager before we will invest. 

How happy are you with your fund performance this year? 

We have been fairly pleased with our performance in 2023, where we have managed to outperform peers across all risk 
ǇǊƻŦƛƭŜǎ ŜȄŎƭǳŘƛƴƎ Ŝǉǳƛǘȅ όǿƘƛŎƘ ƳŀǊƎƛƴŀƭƭȅ ǳƴŘŜǊǇŜǊŦƻǊƳŜŘύΦ IƻǿŜǾŜǊΣ ƎƛǾŜƴ ǘƘŀǘ ǿŜ ŀǊŜ ƭƻƴƎ ǘŜǊƳ ŦƻŎǳǎŜŘΣ ǿŜ ŘƻƴΩǘ 
tend to assign too much weight to performance over the short term (which we consider a one year period to be), and so 
we would urge clients to measure us on long term performance as well as the extent to which our investment footprints 
mirror our espoused investment philosophy.  

The strong one-year performance was largely a result of our underweight duration position; the models are less sensitive 
to interest rates than their peers. In inflationary environments such as this one, when central banks raise interest rates 
to fight inflation, our fixed income sleeve has tended to protect capital better than peers. 

Within equities, we were pleased to keep pace during a period where markets have been driven higher by a small 
number of companies that we have had little exposure to - namely, US technology companies that benefited from the 
positive sentiment around AI. In our opinion, such firms are at valuations that suggest to us they are borrowing returns 
from the future, and expectations from here are pricing in high optimism.  

What is your experience of the numbers of advisers starting or stopping using MPS?  

In our experience, the model portfolio industry is well supported by advisers who are looking to outsource the technical 
expertise and ongoing burden of portfolio construction. Utilising model portfolio service providers allows advisers to 
source highly skilled and experienced investment professionals with demonstrable track records, rigorous process and 
established investment practices.  

Do you have Defaqto ratings?  

The core Fundhouse offerings have been given a 4 Diamond rating by Defaqto and Fundhouse have been given a 5 star 
rating. This however, is not published as we do not subscribe to their marketing licence. 
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HSBC Asset management  

 

AUM changed since last year?  

We have seen an increase in our MPS AUM since last year. 

How has the economic climate affected your AUM? 

Aside from the obvious market-related fluctuations in line with financial markets, our AUM in the MPS service has 
continued to grow on rising inflows that have not been affected by the economic climate. 

Any changes to investment style since last year? 

No change to investment style 

How has SFDR affected your provision of information? 

For more information on how we assess, measure and monitor the environmental and social characteristics or the impact 
of sustainable investments in our products please, refer to our óResponsible Investment Policyô and óImplementation 

Proceduresô. https://www.assetmanagement.hsbc.co.uk/-/media/files/attachments/common/responsible-
investment-policy.pdf 

For our overall sustainability disclosure policy, and other policies related to sustainable investments, please refer to 

óPolicies and Disclosuresô. https://www.assetmanagement.hsbc.co.uk/en/intermediary/about-us/responsible-
investing/policies 

 

Do you expect  Consumer Duty to have any further effects? 

As a customer centric firm, HSBC already adheres to a number of the requirements of an asset manager under Consumer 
Duty. Many of our existing processes are aligned to the standards the FCA expects. However, we are making some changes 
to enhance the service we provide to retail customers, and other firms in the distribution chain, in line with the guidance 
provided by the FCA. 

How has your sustainable investment strategy evolved?  

N/A for MPS under review 

Does your fund management firm run both sustainable and traditional investment strategies? How do they differ? Is 
sustainable gaining popularity or reversing? 

We offer various Sustainable investment strategies, including two sustainable multi asset ranges.  

https://www.assetmanagement.hsbc.co.uk/en/intermediary/capabilities/esg-and-ri-strategies 

We continue to see these ranges gaining in popularity 

How happy are you with your fund performance this year? 

²Ŝ ŀǊŜ ǾŜǊȅ ǇƭŜŀǎŜŘ ǿƛǘƘ ǘƘŜ at{ ǇƻǊǘŦƻƭƛƻǎΩ ǇŜǊŦƻǊƳŀƴŎŜ ǘƘƛǎ ȅŜŀǊΦ  ²ƛǘƘ ǘƘŜ ŜȄŎŜǇǘƛƻƴ ƻŦ ǘƘŜ ƭƻǿŜǎǘ Ǌƛǎƪ ǇƻǊǘŦƻƭƛƻ ǿƘƛŎƘ 
is a touch behind, all other portfolios are well ahead of their comparable Asset Risk Consultants (ARC) peer groups. 

What is your experience of the numbers of advisers starting or stopping using MPS?  

²Ŝ ƘŀǾŜ ǎŜŜƴ ŀƴ ǳǇ ǘƛŎƪ ƛƴ ǘƘŜ ƴǳƳōŜǊ ƻŦ ŀŘǾƛǎŜǊǎ ǎŜŜƪƛƴƎ ǘƻ ǳǎŜ ƳƻǊŜ at{ΩǎΦ  ²Ŝ ŦŜŜƭ ǘƘƛǎ ǿƛƭƭ ŎƻƴǘƛƴǳŜ ǘƻ ōŜ ŀ ƎǊƻǿƛƴƎ 
trend with the changes that have been implemented from consumer duty 

Is there any graduation from MPS to bespoke portfolios? 

No 

Do you have a recent AKG report? 

No 

Do you have Defaqto ratings?  

Yes: 

https://www.assetmanagement.hsbc.co.uk/-/media/files/attachments/common/responsible-investment-policy.pdf
https://www.assetmanagement.hsbc.co.uk/-/media/files/attachments/common/responsible-investment-policy.pdf
https://www.assetmanagement.hsbc.co.uk/en/intermediary/about-us/responsible-investing/policies
https://www.assetmanagement.hsbc.co.uk/en/intermediary/about-us/responsible-investing/policies
https://www.assetmanagement.hsbc.co.uk/en/intermediary/capabilities/esg-and-ri-strategies
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HSBC Global MPS Cautious = 2 

HSBC Global MPS Conservative = 4 

HSBC Global MPS Balanced = 5 

HSBC Global MPS Dynamic = 7 

HSBC Global MPS Adventurous = 8 

Any Defaqto/Morningstar/Synaptics rating and awards received since 2021?       

Latest ratings can be found at the below address: 

https://www.assetmanagement.hsbc.co.uk/en/intermediary/capabilities/multi-asset/global-mps#openTab=0 

 

Anything else you feel that I should be including. 

 

 

  

https://www.assetmanagement.hsbc.co.uk/en/intermediary/capabilities/multi-asset/global-mps#openTab=0
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IBOSS 
 
IBOSS was founded in 2008 by a group of financial advisers and exclusively serves the financial adviser community. Possessing 
firsthand knowledge of the expectations financial advisers and their clients demand when it comes to an investment partner 
provides us with an advantage in the marketplace. 

Across all IBOSS investment solutions we administer circa 9,000 clients across 100+ advisory firms, with a total AUI of 
approximately £2 billion (as of 01/09/2023). 
 
 

Investment Solutions 

Dedicated to providing pragmatic outsourced investment solutions, the IBOSS DFM MPS offers four distinct ranges: Core, 
Passive, Income and Sustainable. 

A total of 32 risk-rated portfolios provides advisers and planners with an abundance of options to cover a large variety of client 
requirements and investment styles. Most of our portfolios are rated by the most popular risk rating profilers, including Dynamic 
Planner, Defaqto and EValue. This allows advisers and planners to easily select the appropriate portfolios for their clients. 
 
Cost 
We are competitively priced against other DFMs in the marketplace. Our Core MPS has a DFM fee of 0.20%, which is below the 
market average of 0.22%. Additionally, we set OCF caps for portfolios 0-6 in each range. 
 
Investment Philosophy 

Underneath the line-up of portfolios lies the IBOSS investment philosophy. This is centred around an unwavering commitment 
to diversification across asset classes and incorporates multiple funds within a sector. Our hallmark philosophy allows the IBOSS 
investment team to demonstrate an impressive 14-year track record, which showcases consistent returns while effectively 
minimising risk in the form of reduced volatility during challenging market conditions. 

Our aim is simple: to beat the relevant benchmarks over as many periods as possible, with less than benchmark volatility and 
lower drawdowns, across all risk ratings. 

IBOSS is also independent of outside influences, selecting funds from the whole of market and with no restrictions placed on it 
by third parties. We believe this leads to improved investment decisions on behalf of clients. 

*OCF caps apply to portfolios 0-6 only and are subject to the availability of preferred share classes. 

** excluding deposit and short dated bond funds.     
Platform Availability 
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Performance 

The Core proposition has a strong and consistent risk/return performance profile against peers. Since 2008, few other portfolios 

have shown such high levels in consistency of risk-return characteristics. 

 

IBOSS Portfolios are ranked against members within their peer group IA Sector Benchmark. 

 

Core MPS Start of Data Defensive Characteristics (monthly) Ranked Against Peer Group| data from 31/10/2008 to 31/08/2023 

 

 
 

The key ratio to assess if we are meeting our proposition aim is the long-term Sharpe ratio (portfolio return minus the risk-free 

rate divided by the volatility).  

 

Core MPS Performance vs volatility     Core MPS Performance vs volatility 
Start of data (31/10/2008 to 31/08/2023)      5 years to (31/08/2023) 
 

 

 

 

 

 

 

 

 

 

 

 

 

 

The Core Managed Portfolio Service (Core MPS) was launched 1 November 2018; other ranges have since been added. The past 

performance figures include simulated figures to 01/11/2018 (Portfolios 0-6 & 8) and 01/02/2021 (Portfolio 7), which are based 

on the actual performance figures/asset allocation/fund selection of the Portfolio Management Service research provided by 

IBOSS Limited, from 31 October 2008. Past performance and the simulated past performance is not a reliable indicator of future 

performance and the value of investments and the income derived from them can fall as well as rise, and investors may get back 

less than they invested. 

 

Value % Value % Value % Value % Value % Value % Value % Value % Value % Value %

Core MPS Portfolio 1 1.36 4 0.88 25 4.92 5 -9.71 11 -8.02 19 0.90 2 0.98 2 0.95 1 1.60 1 4.79 4

Core MPS Portfolio 2 1.40 7 0.89 18 6.34 8 -11.90 13 -10.53 16 0.96 1 0.95 1 0.93 4 1.49 1 6.16 10

Core MPS Portfolio 4 1.49 10 0.89 12 8.12 4 -13.53 10 -13.36 16 0.96 1 0.92 4 0.94 4 1.93 1 8.30 4

Core MPS Portfolio 6 1.81 22 0.99 52 9.64 40 -15.01 16 -15.01 45 0.96 2 0.90 8 0.93 8 2.06 1 10.05 20

Core MPS Portfolio 8 1.69 25 1.21 84 11.94 71 -19.42 75 -19.42 79 0.96 1 0.85 15 0.87 14 3.15 18 12.22 80

SortinoBetaAlpha
Max 

Drawdown
Tracking Errorr2

Name
Max LossDownside Risk Sharpe Volatility
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Data is provided by Financial Express (FE). Care has been taken to ensure that the information is correct but FE neither warrants, 

neither represents nor guarantees the contents of the information, nor does it accept any responsibility for errors, inaccuracies, 

omissions, or any inconsistencies herein. Please note FE data should only be given to retail clients if the IFA firm has the relevant 

licence with FE. 

 
Award-Winning Service 
We understand advisers are constantly under pressure to justify fees and demonstrate added value. Both factors are crucial if an 
adviser is looking to either attract new clients or retain their existing ones, and that is why we do everything we can to support 
and enhance the adviser-client relationship by providing a superior level of service. 

This has been reflected in multiple industry awards, including being the only DFM provider to have received the FTAdviser 5 Star 
!ǿŀǊŘ ŦƻǊ ǘƘǊŜŜ ŎƻƴǎŜŎǳǘƛǾŜ ȅŜŀǊǎΣ ǿƘƛŎƘ ǿŀǎ ǊŜŎƻƎƴƛǎŜŘ ōȅ ǊŜŎŜƛǾƛƴƎ ǘƘŜƛǊ ΨhǳǘǎǘŀƴŘƛƴƎ !ŎƘƛŜǾŜƳŜƴǘ !ǿŀǊŘΩ ƛƴ нлннΦ 

!ŘŘƛǘƛƻƴŀƭƭȅΣ L.h{{ ǿƻƴ ōƻǘƘ Ψ.Ŝǎǘ wŜǇƻǊǘƛƴƎΩ ϧ Ψ.Ŝǎǘ /ƻƳƳǳƴƛŎŀǘƛƻƴ ƛƴ ŀ /ǊƛǎƛǎΩ ŀǘ /ƛǘȅǿƛǊŜΩǎ !ŘǾƛǎŜǊ /ƘƻƛŎŜ !ǿŀǊŘǎ нлнн ŀƴŘ 
2023. Providing great communication to advisers and clients is something we have always been focused on, so we are very 
proud to have been recognised for this, even in the most challenging of times. 

 

 

 

 

 

 

 
White Labelled Client Communications 
Our white labelled client communication service is free of charge, with emails being issued quarterly and sent directly from us to 
your clients, addressed from their appointed financial adviser. Material is jargon-free, easy to engage with and makes clients feel 
part of their investment journey. 
 
Direct Access to Key People 
At IBOSS, no member of our team is considered off-limits to advisers, or clients, including key members of our Investment Team. 
Being able to communicate directly with the team who construct the portfolios is extremely valuable and not something you 
would find at the majority of our larger industry peers. 
 
Contact 

Kevin Morrison   kevin@iboss.co.uk  07891 814345  email: enquiries@iboss.co.uk  
Head of Business Development Office: 01423 878840    Website www.ibossam.com 
 

This communication is designed for professional financial advisers only and is not approved for direct marketing with individual clients. These investments are not suitable for everyone, 
and you should obtain expert advice from a professional financial adviser. Investments are intended to be held over a medium to long term timescale, taking into account the minimum 
period of time designated by the risk rating of the particular fund or portfolio, although this does not provide any guarantee that your objectives will be met. Please note that the 
ŎƻƴǘŜƴǘ ƛǎ ōŀǎŜŘ ƻƴ ǘƘŜ ŀǳǘƘƻǊΩǎ ƻǇƛƴƛƻƴ ŀƴŘ ƛǎ ƴƻǘ ƛƴǘŜƴŘŜŘ ŀǎ ƛƴǾŜǎǘƳŜƴǘ ŀŘǾƛŎŜΦ Lǘ ǊŜƳŀƛƴǎ ǘƘŜ ǊŜǎǇƻƴǎƛōƛƭƛǘȅ ƻŦ ǘƘŜ Ŧƛƴŀƴcial adviser to verify the accuracy of the information and 
assess whether the OEIC fund or discretionary fund management model portfolio is suitable and appropriate for their customer. 

We provide the DFM MPS as both distributor and manufacturer. Details of our target market assessment can be found in our compliance investment procedures, available upon request. 
Each fund will be assessed independently, but it is highly unlikely that any one fund held in our portfolio will meet the target market in isolationτdetail of why the inclusion collectively 
will be suitable is included within our research. 

The DFM MPS performance and displayed underlying portfolio charge is produced using the preferred share classes, this may differ from platform to platform and is shown net of fund 
ŦŜŜǎ ƻƴƭȅΣ ǘƘŜȅ Řƻ ƴƻǘ ƛƴŎƻǊǇƻǊŀǘŜ ǇƭŀǘŦƻǊƳ ŎƻǎǘǎΣ ŀŘǾƛǎŜǊΩǎ ŎƭƛŜƴǘ ŦŜŜ ƻǊ 5FM service charge. 

IBOSS Asset Management Limited is authorised and regulated by the Financial Conduct Authority. Financial Services Register Number 697866. 

IBOSS Asset Management Limited is owned by Kingswood Holdings Limited, an AIM Listed company incorporated in Guernsey (registered number: 42316). 

Registered Office is the same: 2 Sceptre House, Hornbeam Square North, Harrogate, HG2 8PB. Registered in England No: 6427223. 

IAM 254.9.23 

 

mailto:kevin@iboss.co.uk
mailto:enquiries@iboss.co.uk
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AUM changed since last year? 

+£807m - £1.6bn (31/08/2023) £793m (31/08/2022) 

How has the economic climate affected your AUM? 

The economic backdrop has been a headwind for fund flow as have the high cash rates. This is despite the actual economic 
results have been better than forecast. 

Any changes to investment style since last year? 

No changes, we remain committed to very well diversified portfolios regardless of market conditions 

How has SFDR affected your provision of information? 

Lǘ ƘŀǎƴΩǘ ŀŦŦŜŎǘŜŘ ƛǘΦ 

Do you expect Consumer Duty to have any further effects? 

Our feeling is that the increased regulatory pressures on advisory businesses may lead to more advisers outsourcing the 
management of client money, especially given the work involved to run in house models. 

How has your sustainable investment strategy evolved? 

The main evolutionary developments have been around enhanced rating data on fixed income. 

Does your fund management firm run both sustainable and traditional investment strategies? How do they differ? Is 
sustainable gaining popularity or reversing? 

The IBOSS MPS consists of four different ranges: Core, Passive, Income and Sustaianble. All IBOSS MPS portfolios share the 
asset allocation of the MPS Core Range but contain funds that are more reflective of their priorities. The sustainable MPS 
prioritises funds that invest in companies and organizations that commit to generating measurable social and environmental 
goals, alongside a financial return. In a complex area of the market we strive to construct the sustainable portfolios with a 
superior level of diversification. 

How happy are you with your fund performance this year? 

We are reasonably happy with our performance given we run well diversified portfolios and the outstanding performers 
have ōŜŜƴ ǘƘŜ ΨaŀƎƴƛŦƛŎŜƴǘ тΩ ǿƘƛŎƘ ŀǊŜ ƴƻǿ ŀǘ ǘƘŜƛǊ Ƴƻǎǘ ŜȄǇŜƴǎƛǾŜ ƛƴ ǊŜƭŀǘƛǾŜ ŀƴŘ ŀōǎƻƭǳǘŜ ǘŜǊƳǎ ƛƴ ƘƛǎǘƻǊȅΦ 

What is your experience of the numbers of advisers starting or stopping using MPS? 

Reflecting our above view, the number of advising firms using DFM MPS appears to be an increasing trend. 

Is there any graduation from MPS to bespoke portfolios? 

Not in our view, we find that the MPS segment is taking business from the traditional bespoke offering, as pressure on 
charges and returns are driving change in investment selection. 

Do you have a recent AKG report? 

Yes, B- 

Do you have Defaqto ratings? 

Yes, The IBOSS MPS range has a 5 Star rating for MPS on platform and the Core MPS has also achieved a 5 Diamond rating 
for DFM MPS (platform) family. Additionally, the Core MPS is Defaqto risk rated. 

Any Defaqto/Morningstar/Synaptics rating and awards received since 2021? 

Defaqto as above.   

Anything else you feel that I should be including. 

hǘƘŜǊ ƭŜŀŘƛƴƎ ƛƴŘǳǎǘǊȅ ŀǿŀǊŘǎΦ L.h{{ ŀǊŜ ǘƘŜ ƻƴƭȅ 5Ca ǇǊƻǾƛŘŜǊ ǘƻ ƘŀǾŜ ǿƻƴ C¢!ŘǾƛǎŜǊΩǎ р ǎǘŀǊ ŀǿŀǊŘ ŦƻǊ ǘƘǊŜŜ ŎƻƴǎŜŎǳǘƛǾŜ 
ȅŜŀǊǎΦ CǳǊǘƘŜǊƳƻǊŜΣ ǿŜ ƘŀǾŜ ǿƻƴ /ƛǘȅǿƛǊŜΩǎ Ψ.Ŝǎǘ wŜǇƻǊǘƛƴƎΩ ŀƴŘ Ψ.Ŝǎǘ /ƻƳƳǳƴƛŎŀǘƛƻƴ ƛƴ ŀ /ǊƛǎƛǎΩ ŀǿŀǊŘǎ ƛƴ ǘƘŜ 5Ca 
category for two consecutive years. 
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Invesco 
This content is for Professional Clients only and is not for consumer use. 
 

Over the years, Invesco has grown to become one of the largest investment managers in the UK, currently 

managing over US$1.5 trillion in assets globally. 
 

Key to our success has been a relentless commitment to investment excellence. With clients sitting at the 

heart of the business, our capabilities have expanded to encompass a variety of investment styles, asset 

classes, geographies and products to meet a wide range of investment goals and the changing needs of 

investors. 
 

We have significant depth in resources, with more than 8,000 employees worldwide all focused on 

delivering the best outcomes for our clients. 

 

Invesco Model Portfolio Service 

Introducing our advisory MPS. A cost-effective 

investment solution that enables you to maintain 

control over your clientsô portfolios. 

 

Get back more time to focus on the things that 

matter most and unlock the expertise of the 

Invesco Investment Solutions team.  

 

Key features: 

¶ Risk targeted 
Nine models for growth and three for 
income, rated by the major risk-rating 
agencies 

 

¶ Available on leading platforms 
A total of ten platforms can be used, with more being added all the time 

 

¶ Subscription-based charging structure  
Your firm pays a flat monthly subscription, while your clients pay no additional charges 

 

¶ Proven expertise 
Benefit from the investment expertise and ongoing support of Invesco Investment Solutions  

 

¶ Reduce admin with intelliflo and Transact integrations 
Take advantage of platform and back-office system integrations for an even smoother experience 

 

The range 

Our MPS encompasses a range of multi-manager portfolios designed to deliver income or growth.  

 

All of our portfolios are managed with risk targets in mind, blending equities, fixed income, alternatives and 

cash across the range to remain within certain levels of volatility. They are each rated by the major risk 

profiling agencies ï EV, Defaqto, Synaptic and FinaMetrica ï making it easy for you to choose the one that 

best aligns to your clientsô attitude to risk and investment goals. 

 

The portfolios are available on the 7iM, AJ Bell, Aviva, Elevate, Embark, Fidelity, Novia, Quilter, Standard 

Life and Transact platforms, with overall underlying costs varying from 0.50% to 0.68%, depending on 

which portfolio and platform combination you use. 
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Costs and charges 

Weôve done away with MPS charges for our advisory models, so your 

clients only pay the OCFs of the underlying funds, the relevant platform 

charge and your advice fee. Instead, your firm pays a maximum monthly 

subscription of £70 + VAT for unlimited access to our models and ongoing 

support. 

 

Thanks to this charging structure, your clientsô assets arenôt eroded by 

ongoing MPS fees, providing fantastic cost benefits as your business 

grows. 

 

The team 

The Invesco Model Portfolio Service is underpinned by the 

highly-experienced Invesco Investment Solutions team who 

follow a disciplined, repeatable and scalable investment process 

to help deliver the best possible outcomes when managing the 

portfolios. 
 

They also provide support in the form of market and model 

updates, through our Director of MPS and industry-renowned 

market commentator Ben Gutteridge, to help with those all-

important client communications. 
 

This client-centric group of over 70 investment professionals 

have a long track record of working across investment teams 

globally to develop their portfolios. The team have an average of 

14 years of investment experience and manage £60 billion in 

assets that include active, passive and hybrid models. 

 

More information 

If you would like to learn more about any aspect of our MPS and explore the model range in depth, please 

visit invesco.com/mps, or get in touch using the contact details below: 

 

¶ Tel: 01491 417600 

¶ Email: IVZMPS@invesco.com 
 

Investment risks 

The value of investments and any income will fluctuate (this may partly be the result of exchange rate 

fluctuations) and investors may not get back the full amount invested. 
 

Important information 
This content is for Professional Clients only and is not for consumer use. 

 

All information as of 30 June 2023 and sourced by Invesco, unless otherwise stated. 

 

Views and opinions are based on current market conditions and are subject to change. 

 

Issued by Invesco Asset Management Limited, Perpetual Park, Perpetual Park Drive, Henley-on-Thames, 

Oxfordshire, RG9 1HH, UK. Authorised and regulated by the Financial Conduct Authority. 
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Legal & General IM  
 
 

AUM changed since last year?  

Our AUM has increased by roughly £69 million from end July 2022 to end July 2023 

Any changes to investment style since last year? 

We have not changed our investment style since last year. Our investment process aims to provide a well-diversified 
multi-asset solution. We seek target the benefits of effective diversification across different market environments while 
aiming to reducing concentration risk in any given region, sector or asset class. Rather than having a structural position 
towards a given risk factor such as value or growth, we adjust our asset allocation dynamically over time. We would 
ŘŜǎŎǊƛōŜ ƻǳǊ ƻǾŜǊŀƭƭ ǎǘȅƭŜ ŀǎ ŀ ΨōƭŜƴŘΩ ǿƛǘƘ ǘƘŜ ŀōƛƭƛǘȅ ǘƻ ǘƛƭǘ ŜȄǇƻǎǳǊŜ ǘƻ ŎŜǊǘŀƛƴ Ǌƛǎƪ ŦŀŎǘƻǊǎ ŀǎ ŀƴŘ ǿƘŜƴ ǇƻǘŜƴǘƛŀƭ 
opportunities arise.   

How has SFDR affected your provision of information? 

SFDR has not directly affected our provision of information because it is a European directive, and our strategy is UK-
focused. We are however aware of SFDR requirements that affect other strategies which our team manages for our 
European clients. We are also ensuring our portfolios are prepared for any UK regulations which might affect them, such 
as SDR. 

Do you expect Consumer Duty to have any further effects? 

The Consumer Duty regulation has the aim of setting higher and clearer standards for firms manufacturing and selling 
financial products and services. The regulation requires MPS providers to supply a Target Market Assessment and Value 
for Money Assessment. The Target Market Assessment outlines the target audience for a particular service and the 
Value for Money Assessment provides criteria for determining whether the service provides value to financial advisers. 
These assessments are available to advisers on our website. 

How has your sustainable investment strategy evolved?  

The LGIM Asset Allocation team regularly assesses material financial risks ς such as ESG risks ς that may apply to our 
multi-asset portfolios over their respective investment horizons. In diversified strategies like our model portfolios, 
material ESG risks are more likely to come from sectors, country or global risk factors (e.g. climate) and to a lesser extent 
from individual companies. However, we expect our portfolio managers to manage company-specific ESG risks in both 
our sustainable and core portfolios.  

! ƪŜȅ ǇƛƭƭŀǊ ƻŦ [DLaΩǎ ƛƴǾŜǎǘƳŜƴǘ ŀǇǇǊƻŀŎƘ ƛǎ ŀŎǘƛǾŜ ŜƴƎŀƎŜƳŜƴǘ ς where we use our scale as a major investor to 
encourage the companies to develop resilient strategies, think over longer term and consider their stakeholders. For 
both the LGIM index and active funds that our model portfolios invest in, 100% of our physical assets under 
management are managed in line with our active ownership activities. This is reflected in the following activity: 

ω             Company engagement ς for example on climate change, remuneration and diversity 

ω             Using our voting rights globally, with one voice across all our active and index funds 

ω             Addressing risks and opportunities which are systemic and long term 

ω             Seeking to influence regulators and policymakers 

ω             Collaborating with other investors and stakeholders 

We aim to take a balanced approach to ESG investing by both allocating capital to high-impact sustainable businesses via 
our active ESG funds and engaging with existing businesses through our passive Future World holdings. We believe this is 
a more balanced approach from both an ESG and investment perspective and a suitable approach for investors.  
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Does your fund management firm run both sustainable and traditional investment strategies? How do they differ? Is 
sustainable gaining popularity or reversing? 

Yes. There is a choice of three investment styles for each of our seven risk profiles: Index, Blended, and ESG. These three 
ranges take into consideration the same top-down ESG risks when reviewing allocations by region, sector, and asset 
class.  

The ranges differ in their underlying building blocks (funds invested), with the sustainable model portfolios utilising funds 
that explicitly consider ESG risks as core components of their strategy. Both the index and active models include funds 
that also consider these risks as part of their investment processes, but they do not have to be core to the proposition to 
warrant inclusion.  

2022 was a challenging period for many sustainable investing propositions, given the underperformance of certain 
factors and sectors. This highlighted to investors the importance of well-balanced portfolios when selecting a sustainable 
investment strategy.  

 

How happy are you with your fund performance this year? 

²Ŝ ŀǊŜ ƘŀǇǇȅ ǿƛǘƘ ǘƘŜ ǊŀƴƎŜΩǎ ǊŜƭŀǘƛǾŜ ǇŜǊŦƻǊƳŀƴŎŜ ǾŜǊǎǳǎ ǘƘŜ ǇƻǊǘŦƻƭƛƻǎΩ ǊŜǎǇŜŎǘƛǾŜ ōŜƴŎƘƳŀǊƪǎΦ  

 

What is your experience of the numbers of advisers starting or stopping using MPS?  

We believe the new Consumer Duty regulation has contributed to the trend of advisers moving towards model portfolio 
ǎŜǊǾƛŎŜǎΦ Lƴ ǇŀǊǘƛŎǳƭŀǊΣ ǿŜΩǾŜ ǎŜŜƴ ŀ ƎǊƻǿƛƴƎ ǘǊŜƴŘ ǘƻǿŀǊŘǎ ƭƻǿ-cost solutions.  

 

Is there any graduation from MPS to bespoke portfolios? 

We offer bespoke model portfolios as part of our service. We are happy to discuss this with anyone who is interested.  

Do you have a recent AKG report? 

We do not have an AKG report, but the Legal & General Group is rated by Fitch, Moodys and S&P, details of which can be 
found on our website: https://group.legalandgeneral.com/en/investors/debt-investors 

Do you have Defaqto ratings?  

Yes, we have worked with Defaqto as a risk profiler for all model portfolios within our range.  

 

  

https://eur03.safelinks.protection.outlook.com/?url=https%3A%2F%2Fgroup.legalandgeneral.com%2Fen%2Finvestors%2Fdebt-investors&data=05%7C01%7CAristide.Goualin%40lgim.com%7Cdd3f16f27a4f48cd09a308daa83f7d9e%7Cd246baabcc004ed2bc4ef8a46cbc590d%7C0%7C0%7C638007287879705488%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C3000%7C%7C%7C&sdata=SUfs%2FO92SVFYgp5MDbE%2B9Qg5UiIDpISuDJ3l4qzvyJU%3D&reserved=0
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Liontrust  
 

AUM changed since last year?  

AUM has decreased over the last 12months from: 

June 2022 ς £790.5M 

June 2023 ς £757.1M 

How has the economic climate affected your AUM? 

The performances of the portfolios have been overwhelmingly positive over the year to end-June, so the fall in AUM is a 
more of a consequence of a weakening in investor appetite, which has been affected by the uncertain economic outlook 
seen this year after the turbulence seen in 2022.  

Any changes to investment style since last year? 

No change  

How has SFDR affected your provision of information? 

N/A to MPS 

Do you expect  Consumer Duty to have any further effects? 

Please see our website here for information:  

Consumer Duty | Liontrust Asset Management PLC 

How has your sustainable investment strategy evolved?  

N/A to MPS 

Does your fund management firm run both sustainable and traditional investment strategies? How do they differ? Is 
sustainable gaining popularity or reversing? 

¸ŜǎΦ [ƛƻƴǘǊǳǎǘΩǎ ƛƴǾŜǎǘƳŜƴǘ ǘŜŀƳǎ ƛƴŎƻǊǇƻǊŀǘŜ 9{D ŎƻƴǎƛŘŜǊŀǘƛƻƴǎ ǳǎƛƴƎ ŀ ǿƛŘŜ ǊŀƴƎŜ ƻŦ ŀǇǇǊƻŀŎƘŜǎ ŀƴŘ ŀǇǇƭȅ ǘƘƛǎ 
ƛƴǘŜƎǊŀǘƛƻƴ ǘƻ ǾŀǊȅƛƴƎ ŘŜƎǊŜŜǎ ƛƴ ǘƘŜƛǊ ǇǊƻŎŜǎǎŜǎΦ ! Ŧǳƭƭ ŘŜǎŎǊƛǇǘƛƻƴ ƻŦ ǘƘŜǎŜ ŀǇǇǊƻŀŎƘŜǎ ƛǎ ŎƻƴǘŀƛƴŜŘ Lƴ [ƛƻƴǘǊǳǎǘΩǎ 
Responsible Capitalism 2022 report, which can be found on the Liontrust website at (www.liontrust.co.uk). 

[ƛƻƴǘǊǳǎǘΩǎ {ǳǎǘŀƛƴŀōƭŜ ŦǳƴŘǎΣ ƳŀƴŀƎŜŘ ōȅ ǘƘŜ ƎǊƻǳǇΩǎ {ǳǎǘŀƛƴŀōƭŜ LƴǾŜǎǘƳŜƴǘ ǘŜŀƳΣ ŎŀǊǊȅ ǘƘŜ !ǊǘƛŎƭŜ ф ŘŜǎƛƎƴŀǘƛƻƴ ǳƴŘŜǊ 
{C5wΣ ǘƘŜ 9ǳǊƻǇŜŀƴ ƭŜƎƛǎƭŀǘƛƻƴΦ [ƛƻƴǘǊǳǎǘΩǎ Dƭƻōŀƭ CƛȄŜŘ LƴŎƻƳŜ ǘŜŀƳ ŀƭǎƻ ƳŀƴŀƎŜǎ ŦǳƴŘǎ ŀƭƛƎƴŜŘ ǘƻ !ǊǘƛŎƭŜ у ǳƴŘŜǊ {C5wΦ 
[ƛƻƴǘǊǳǎǘΩǎ ǊŜƳŀƛƴƛƴƎ ŦǳƴŘǎ ŀǊŜ ŎǳǊǊŜƴǘƭȅ ŎƻƴǎƛŘŜǊŜŘ ǘƻ ōŜ άƳŀƛƴǎǘǊŜŀƳέ ōǳǘ Ƴŀƴȅ ǎǘƛƭƭ ŎŀǊǊȅ ŀƴ ŜƭŜƳŜƴǘ ƻŦ 9{D 
integration. 

How happy are you with your fund performance this year? 

With one exception that delivered flat performance, all the portfolios have delivered positive performances over the last 
year, in line with our expectations for returns and volatility given their asset allocations. 

What is your experience of the numbers of advisers starting or stopping using MPS?  

Since the introduction of Consumer Duty we have seen a considerable increase in advisers asking for access to FE Analytics 
to review our MPS offering. 

Advisers are moving towards MPS to help achieve their client outcomes and meet consumer duty requirements. 

Is there any graduation from MPS to bespoke portfolios? 

We do not offer bespoke portfolios for MPS. 

Do you have Defaqto ratings?  

Yes, see attached Risk Profile Proof statement: 

Multi-Asset-documents | Liontrust Asset Management PLC  

Any Defaqto/Morningstar/Synaptics rating and awards received since 2021?       

Yes, see attached Risk Profile Proof statement.  

 

https://www.liontrust.co.uk/consumer-duty
http://www.liontrust.co.uk/
https://www.liontrust.co.uk/fund-managers/multi-asset/multi-asset-documents
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M&G Wealth  
 

AUM changed since last year?  

+£53m (31/07/22 to 31/07/23) 

How has the economic climate affected your AUM? 

As with other DFMs, the overall climate and the reduction in new retail money entering platforms has provided some 
challenges. That said, these conditions have also provided a catalyst for advisers to review existing investment 
propositions, be that in-house advisory models or outsourced solutions and this has undoubtedly been an opportunity for 
us over the last year as a DFM with a with a differentiated, proprietary proposition at a competitive price. 

Any changes to investment style since last year? 

²Ŝ ƘŀǾŜƴΩǘ ŎƘŀƴƎŜŘ ƻǳǊ ƛƴǾŜǎǘƳŜƴǘ ǇǊƻŎŜǎǎŜǎ ƛƴ ǘƘŜ Ǉŀǎǘ ȅŜŀǊΣ ōǳǘ ǘƘŜ ƻǳǘǇǳǘǎ ǘƘŜȅ ŀǊŜ ƎƛǾƛƴƎ ǳǎ ŀǊŜ ŎƘŀƴƎƛƴƎΦ hǳǊ ƭƻƴƎ 
term asset allocation is focused on value and forward-looking returns. That led us to increase fixed income exposure and 
add global REITs to our portfolios. Within fund selection, we continue to prefer using active management in fixed income 
and that approach has worked well over the past year.  

How has SFDR affected your provision of information? 

We see this as more relevant for fund providers. As a DFM, we do consider in fund research the classification of the 
ŦǳƴŘǎ ǘƘŀǘ ǿŜ ƛƴǾŜǎǘ ƛƴ ŀƴŘ ǿŜ ŎƻƴǎƛŘŜǊ 9{D ƛƴ ƻǳǊ ǎǘǊŀǘŜƎƛŎ ŀǎǎŜǘ ŀƭƭƻŎŀǘƛƻƴ ŘŜǾŜƭƻǇƳŜƴǘΣ ƘƻǿŜǾŜǊ ǘƘŀǘΩǎ ƴƻǘ 
necessarily relevant to SFDR.  

Occasionally advisers ask us for specific information about the portfolios and that request may be driven by SFDR 

considerations on their part. 

Do you expect  Consumer Duty to have any further effects? 

²ŜΩǾŜ ŎŜǊǘŀƛƴƭȅ ǎŜŜƴ ŀŘǾƛǎŜǊ ōŜƘŀǾƛƻǳǊ shaped by CD over the last year, the most notable elements being an increased 
ŦƻŎǳǎ ƻƴ ǾŀƭǳŜ ŀƴŘ ƳƻǊŜ ƛƴǘŜǊŜǎǘ ƛƴ ƻǳǘǎƻǳǊŎƛƴƎ ŦǊƻƳ ǘƘƻǎŜ ƳƻǾƛƴƎ ŦǊƻƳ ǊǳƴƴƛƴƎ ǘƘŜƛǊ ƻǿƴ ŀŘǾƛǎƻǊȅ ƳƻŘŜƭǎΦ LΩŘ ŜȄǇŜŎǘ 
these themes to continue in the coming years, for example, whilst some have continued running in-house advisory 
models, the ongoing burden may eventually take its toll. 

²ŜΩŘ ŀƭǎƻ ƭƛƪŜ ǘƻ ǎŜŜ ƳƻǊŜ 5Caǎ ƛƴŎƻǊǇƻǊŀǘŜ ƛƴǾŜǎǘƳŜƴǘ ƳŀƴŀƎŜƳŜƴǘ ŦŜŜǎ ƛƴ ǘƘŜƛǊ ǇǳōƭƛǎƘŜŘ ǇŜǊŦƻǊƳŀƴŎŜ ŦƛƎǳǊŜǎΦ bƻǘ 
ŜǾŜǊȅƻƴŜ ŘƻŜǎ ǘƘƛǎ ŀǘ ǇǊŜǎŜƴǘΣ ŀƴŘ ƭŜŀǾƛƴƎ ǘƘŀǘ ƛƴŦƻǊƳŀǘƛƻƴ ƻǳǘ ƳŜŀƴǎ ŀŘǾƛǎŜǊǎ ŘƻƴΩǘ ƘŀǾŜ ǘƘŜ Ŧǳƭƭ ǇƛŎǘǳǊŜ ƻŦ ǊŜǘǳǊƴǎΦ 

How has your sustainable investment strategy evolved?  

The most notable change in our Global ESG Themes range has been the reduction in use of more institutionally oriented 
fund managers. We wanted to extend the number of platforms this range was available on and fund 
availability/onboarding was the main obstacle so by making some alterations we were able to extend access to 3 further 
platforms. 

Does your fund management firm run both sustainable and traditional investment strategies? How do they differ? Is 
sustainable gaining popularity or reversing? 

²Ŝ Ǌǳƴ ǎǳǎǘŀƛƴŀōƭŜ ŀƴŘ ǘǊŀŘƛǘƛƻƴŀƭ ǎǘǊŀǘŜƎƛŜǎΦ LǘΩǎ Ƴŀƛƴƭȅ ŀ ǉǳŜǎǘƛƻƴ ƻŦ ǘƘŜ ŘŜƎǊŜŜ ǘƻ ǿƘƛŎƘ 9{D ƛǎ ŎƻƴǎƛŘŜǊŜŘ ƛƴ ǘƘŜ 
strategy. We consider how ESG factors will influence future economic growth and market conditions when we develop our 
strategic asset allocations, so that is reflected in all our services. Within our Hybrid range, we consider how active 
managers incorporate ESG in their research processes.  Global ESG Themes goes a step further, with all active and passive 
funds incorporating ESG in their investment processes. We also aim to include thematic strategics that focus on key ESG 
themes, such as the climate transƛǘƛƻƴ ŀƴŘ ƎŜƴŘŜǊ ŜǉǳƛǘȅΦ ²ŜΩǾŜ ǎŜŜƴ ƛƴǘŜǊŜǎǘ ŀƴŘ ƛƴŦƭƻǿǎ ƛƴ ƻǳǊ Dƭƻōŀƭ 9{D ¢ƘŜƳŜǎ ǊŀƴƎŜ 
but adviser interest has remained muted. 
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How happy are you with your fund performance this year? 

²Ŝ ƘŀǾŜ ŀ ƭƻǘ ǘƻ ōŜ ƘŀǇǇȅ ǿƛǘƘ ƻǾŜǊ ǘƘŜ Ǉŀǎǘ ȅŜŀǊΦ ²Ŝ ƘŀǾŜ ƳƻǊŜ ƛƴ ŜƳŜǊƎƛƴƎ ƳŀǊƪŜǘ ōƻƴŘǎ ǘƘŀǘ Ƴƻǎǘ 5CaǎΣ ŀƴŘ ǘƘŀǘΩǎ 
been a great asset allocation call. We use the M&G Emerging Market Bond fund, which has done well at navigating how to 
mix USD denominated bonds and local currency bonds. Emerging market equities have struggled over the past year, due 
ǘƻ ǿŜŀƪƴŜǎǎ ƛƴ /ƘƛƴŀΦ ²ŜΩǾŜ ǳǎŜŘ ǘƘŜ [ŀȊŀǊŘ 9ƳŜǊƎƛƴƎ aŀǊƪŜǘ 9ǉǳƛǘȅ CǳƴŘΣ ǿƘƛŎƘ Ƙŀǎ ŀ ǳƴŘŜǊǿŜƛƎƘǘ ǘƻ /Ƙƛƴŀ ǘƻ ōƭǳƴǘ 
some of that impact. 

On the negative side, we were disappointed with how our Schroder US Mid-Cap Fund performed after the collapse of 
{ƛƭƛŎƻƴ ±ŀƭƭŜȅ .ŀƴƪΦ LǘΩǎ ōŜŜƴ ǎƭƻǿ ǘƻ ǊŜŎƻǾŜǊȅΦ ¦Y ǎƳŀƭƭ ŀƴŘ ƳƛŘ-caps have also been a weak point for us, with the 
Liontrust Sustainable Future Growth fund underperforming. 

What is your experience of the numbers of advisers starting or stopping using MPS?  

²ŜΩǾŜ ǎŜŜƴ ǊƛǎƛƴƎ ƛƴǘŜǊŜǎǘ ƛƴ at{Σ ōƻǘƘ ŦǊƻƳ ǘƘƻǎŜ ƭƻƻƪƛƴƎ ǘƻ ƻǳǘǎƻǳǊŎŜ ŦǊƻƳ ŀŘǾƛǎƻǊȅ ƳƻŘŜƭǎ ŀƴŘ ǘƘƻǎŜ ǿƘƻ ǳǎŜ ǇǳǊŜƭȅ 
multi-ŀǎǎŜǘ ŦǳƴŘǎ ǘƘŜƛǊ ǇǊƻǇƻǎƛǘƛƻƴǎΦ ²ŜΩǾŜ ƴƻǘ ǿƛǘƴŜǎǎŜŘ ŀƴȅ ŀŘǾƛǎŜǊǎ ǎǘƻǇǇƛƴƎ at{ ǳǎŜΦ 

Is there any graduation from MPS to bespoke portfolios? 

²Ŝ ƘŀǾŜƴΩǘ ǊŜŎŜƛǾŜŘ ŀ ƭƻǘ ƻŦ ǉǳŜǎǘƛƻƴǎ ƻƴ ǘƘƛǎΦ ²Ŝ ŘƻƴΩǘ ƻŦŦŜǊ ōŜǎǇƻƪŜ ƛƴŘƛǾƛŘǳŀƭ ŎƭƛŜƴǘ ǇƻǊǘŦƻƭƛƻǎΦ 

Do you have a recent AKG report? 

Details of the plc position can be found at Credit investors ς M&G plc (mandgplc.com) 

Do you have Defaqto ratings?  

Yes. 

Any Defaqto/Morningstar/Synaptics rating and awards received since 2021?       

no 

Anything else you feel that I should be including. 

We run three ranges: Passive, Hybrid and Global ESG Themes. 

Our fee is 0.15% across all ranges, with OCFs ranging from 0.13% to 0.57%, all of which represent excellent value for an 
actively managed MPS based on a proprietary multi asset investment approach that oversees in excess of £150bn AUM 
across multiple products and services including PruFund. 

Our MPS is available through the following platform: ABRDN Wrap, Aegon/Aegon ARC (from late Sept 2023), Aviva, 
Embark, Advance by Embark, Fidelity, Novia, Nucleus, M&G Wealth. Quilter, Transact. 

 

 

  

https://www.mandgplc.com/investors/credit-investors
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Quilter Cheviot  
 
 
 

AUM changed since last year?  

Total Quilter Cheviot MPS AUM as at 30th June 2023 = £1.66bn (£1.49bn as at 30th June 2022) 

How has the economic climate affected your AUM? 

Service AUM has continued to grow over the past twelve months, as advisers continue to see the benefits of partnering 
closely with a strategic MPS provider. However, it would be flippant to dismiss the recent economic environment and 
challenging market backdrop as having had no effect on investor sentiment. The market has sought to digest continued 
geopolitical tensions, bank failures in Europe and the US and rising debt ceilings, all of which have generated considerable 
uncertainty. In addition, persistent inflation data has led Central Banks to continue to raise interest rates in an effort to 
tame rising prices. As a result, the probability of a recession has increased across many economies.  

Bond markets have continued  to experience sustained periods of volatility, while equities have remained surprisingly 
resilient, with many companies able to pass on inflation costs. Yields across fixed interest markets are becoming 
increasingly attractive, and investors can now earn a respectable return on cash, both scenarios that have been absent for 
many years (and anecdotally a prominent topic of conversation for advisers with their clients). Higher-risk MPS strategies 
have provided stronger positive returns year-to-date given the relative outperformance of international equity markets, 
Nevertheless, performance at the lower end of the risk spectrum has also been positive in 2023. As outlined, we have seen 
net inflows to AUM despite the difficult economic backdrop. 

Any changes to investment style since last year? 

bƻΦ hǳǊ ǇƘƛƭƻǎƻǇƘȅ ǊŜƳŀƛƴǎ ŦƻǳƴŘŜŘ ƻƴ ŀ ōŜƭƛŜŦ ƛƴ ǘƘŜ ŀŎǘƛǾŜ ƳŀƴŀƎŜƳŜƴǘ ƻŦ ŎƭƛŜƴǘǎΩ ƛƴǾŜǎǘƳŜƴǘǎΦ ¢Ƙƛǎ ŀǇǇǊƻŀŎƘΣ ŎƻǳǇƭŜŘ 
with the differentiated structuring of our MPS strategies, enables the flexibility to respond quickly and take advantage of 
volatile market conditions.  

Dƭƻōŀƭ Ŝǉǳƛǘȅ ƳŀǊƪŜǘǎ ƘŀǾŜ ŎƻƳŜ ŀ ƭƻƴƎ ǿŀȅ ŦǊƻƳ ƭŀǎǘ !ǳǘǳƳƴΩǎ ƭƻǿǎ ƛƴ ŀ ǊŜƭŀǘƛǾŜƭȅ ǎƘƻǊǘ ǇŜǊƛƻŘ ƻŦ ǘƛƳŜΣ ǿƛǘƘ ŀ ǿŜƭƭ-
documented, concentrated number of stocks driving headline returns. We continue to see selective opportunities across 
asset classes and equity regions, but believe an active approach remains a crucial component to realising them amid this 
fast-changing environment.  

Overall, there has been no notable change in our investment style. Given how many moving parts there are to the current 
global economic picture, and the elevated degree of short-term uncertainty that exists, we believe it sensible to avoid 
making an aggressive call on the prospects of any one investment style or sector at this point in time. Having seen already 
this year how quickly the narrative can shift, it is our view that remaining flexible and pragmatic in our positioning of the 
strategies, while incorporating the analysis offered by our investment research colleagues, remains the correct approach 
to take at this point in the cycle. We retain a broadly neutral stance towards risk asset exposure and continue to focus on 
identifying quality security selection opportunities as the primary driver of relative returns. Recent allocation changes have 
ŦƻŎǳǎŜŘ ƻƴ ǎŜƭŜŎǘƛǾŜƭȅ ōƻƻǎǘƛƴƎ ǘƘŜ ŘŜŦŜƴǎƛǾŜƴŜǎǎ ƻŦ ǘƘŜ ƳƻŘŜƭ ǎǘǊŀǘŜƎȅΩǎ ŜȄǇƻǎǳǊŜǎΣ ǊŜǎǳƭǘƛƴƎ ƛƴ ŀŘƧǳǎǘƳŜƴǘǎ ǘƻ ǘƘŜ 
underlying equity and bond holdings. Headline ŜȄǇƻǎǳǊŜ ǘƻ ŦƛȄŜŘ ƛƴǘŜǊŜǎǘ όŀƴŘ ǘƘŜ ŀƭƭƻŎŀǘƛƻƴΩǎ ǳƴŘŜǊƭȅƛƴƎ ŘǳǊŀǘƛƻƴύ ƘŀǾŜ 
also been marginally increased, with yields looking attractive and the asset class better placed to provide downside 
protection in the event of a recession. 

 

How has SFDR affected your provision of information? 

Our MPS is not distributed in Europe, so the information provided has not changed.  

 

Do you expect Consumer Duty to have any further effects? 

Consumer Duty is a process of ongoing improvement to our systems and processes. We have made improvements to 
client communications and internal review processes. We continue to review our client facing literature and 
communications to ensure they are suitable for all clients.  
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{ƛƴŎŜ нллмΣ ǿŜΩǾŜ ŜǾƻƭǾŜŘ ƻǳǊ ƻŦŦŜǊƛƴƎ ǘƻ ǇǊƻǾƛŘŜ ŎƭƛŜƴǘǎ ǿƛǘƘ ŀŎŎŜǎǎ ǘƻ ŀ ǎǘǊŀƛƎƘǘŦƻǊǿŀǊŘΣ Ŏƻǎǘ-effective way to benefit 
from our investment experience. We offer five actively managed strategies constructed using our unique 'Building Blocks' 
approach, a range of eight unique funds created by Quilter Cheviot exclusively for use within our MPS. The Building Blocks 
provide specific geographic or asset class exposure, and invest in a combination of direct equities, bonds and external fund 
holdings, dependent upon the exposure(s) being sought. 

There are three key benefits to constructing our MPS strategies in this manner that we believe resonate with the key 
principles of Consumer Duty: 

1) Giving clients access to a broader range of investments 

¢Ƙƛǎ ǎǘǊǳŎǘǳǊŜ ŜƴŀōƭŜǎ ǘƘŜ ƳŀƴŀƎŜǊǎ ǘƻ ǎŜƭŜŎǘ ŦǊƻƳ ŀ ƎǊŜŀǘŜǊ ǊŀƴƎŜ ƻŦ ƛƴǾŜǎǘƳŜƴǘǎ ǘƘŀƴ ƛǎ ǇƻǎǎƛōƭŜ ǿƛǘƘƛƴ ŀ ΨǘǊŀŘƛǘƛƻƴŀƭΩ 
MPS arrangement. Opportunities such as direct equity and bond recommendations, exchange-traded commodities (ETCs), 
infrastructure, closed-ended or exchange-traded funds (ETFs) can all be included, irrespective of the wrapper in which 
ŎƭƛŜƴǘǎΩ ǇƻǊǘŦƻƭƛƻǎ ŀǊŜ ƘŜƭŘΦ 

2) Investment decisions based on industry-leading research 

Decisions around the holdings in the Building Blocks are made using recommendations from our equity and fund research 
analysts, who specialise in a range of global sectors and sit at the heart of our investment process. This ensures that 
vǳƛƭǘŜǊ /ƘŜǾƛƻǘΩǎ preferred investment themes can be reflected in a more precise manner than through the purchase of 
external funds alone. 

3) Lower investment charges for clients 

By incorporating direct equity and bond holdings within the Building Blocks and reducing the headline allocation to 
external fund managers, clients benefit from a material cost saving across the strategies. 

In addition, the structure ensures that security selection decisions are implemented in a highly agile, timely manner within 
the Building Block funds, reducing turnover at the headline portfolio level as well as the potential CGT impact of executing 
active management decisions. This means of constructing MPS strategies also ensures consistency in holdings, exposures 
and share classes across all custody / platform channels.  

Finally, our unique approach allows us to enhance consumer understanding. As we have complete control of what is held 
ǿƛǘƘƛƴ ǘƘŜ .ǳƛƭŘƛƴƎ .ƭƻŎƪ ŦǳƴŘǎ όŀǎ ōƻǘƘ ǘƘŜ ΨƳƻŘŜƭΩ ƳŀƴŀƎŜǊ ǘƻ ŜŀŎƘ ǎǘǊŀǘŜƎȅ ŀǎ ǿŜƭƭ ŀǎ ŦǳƴŘ ƳŀƴŀƎŜǊ ǘƻ ŜŀŎƘ .ǳƛƭŘƛƴƎ 
Block), we are able to reflect the underlying exposures in a transparent manner through our supporting service literature.  

How has your sustainable investment strategy evolved?  

²Ŝ Řƻ ƴƻǘ ƻŦŦŜǊ ŀ άǎǳǎǘŀƛƴŀōƭŜ at{έ proposition, with the focus of our core investment process founded upon our 
approach to Responsible Investment. Our research team integrate ESG considerations into their research process across all 
funds and equities to better manage risk and improve returƴǎΦ Lƴ ŀŘŘƛǘƛƻƴΣ ŀǎ ǎǘŜǿŀǊŘ ƻŦ ŎƭƛŜƴǘǎΩ ŀǎǎŜǘǎΣ ǿŜ ǾƻǘŜ ƻƴ 9{D 
issues and engage with investee companies, a process further enhanced by our ability to utilise direct equity research 
ǿƛǘƘƛƴ ƻǳǊ Ψ.ǳƛƭŘƛƴƎ .ƭƻŎƪΩ ƘƻƭŘƛƴƎǎΦ 

 

Does your fund management firm run both sustainable and traditional investment strategies? How do they differ? Is 
sustainable gaining popularity or reversing? 

Responsible investment is built into our research and the management of portfolios. This includes consideration of 
environmental, social and governance (ESG) and stewardship factors in investment selection as well as active engagement 
with companies, including voting.  

The MPS offers multi-asset portfolios, so all clients benefit from all the research conducted by the firm, whether this 

relates to asset allocation, stock, bond, or fund selection.  

²ƛǘƘƛƴ vǳƛƭǘŜǊ /ƘŜǾƛƻǘΩǎ 5t{ ƻŦŦŜǊƛƴƎ ǎƛǘǎ ƻǳǊ ǎǳǎǘŀƛƴŀōƭŜ ƛƴǾŜǎǘƳŜƴǘ ǎǘǊŀǘŜƎȅΦ ¢ƘŜ {ǳǎǘŀƛƴŀōƭŜ LƴǾŜǎǘƳŜƴǘ ǘŜŀƳ ƳŀƴŀƎŜ о 
retail funds, 2 sustainable funds and 1 ethical fund, for varying risk appetites. The team also manage DPS mandates for 
clients who have the desire to have a more bespoke portfolio and usually have more complex financial arrangements. The 
Sustainable Investment team use the same support within Quilter Cheviot, leveraging the expertise of the research team, 
risk team and dealing team. However, they have a higher threshold for companies that fit into their strategy; in order to 
be included in the strategy, companies have to pass through a positive and negative screen. The negative criteria screens 
out investment in Alcohol, Tobacco, Oil & Gas and Mining to name a few. The positive criteria requires that companies 
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must align to 1 of 5 themes, Clean Energy, Food, Health, Water and Resource Efficiency. The way companies are aligned to 
themes is using the United Nations Sustainable Development Goals (UN SDGs) and we ensure the revenue they generate 
contributes to one or more of the goals. The team use a third party, Ethical Screening, to ensure the negative criteria is not 
breached and use them for UN SDG analysis.  

From what we have seen, sustainable strategies maintain a natural level of popularity, as ethical/sustainable values tend 
to be rooted in emotion. When we have the right market environment for sustainable stocks, the strategy gains in 
popularity as it has done in the last few years. Government subsidies, especially in the US, and deregulation, in the EU, will 
be a huge driver for companies within sustainable strategies over the medium term and therefore we can only see 
popularity gaining. 

How happy are you with your fund performance this year? 

We are pleased with the performance of our strategies so far in 2023. All portfolios have delivered a positive return, 
despite the ongoing uncertain market and economic conditions. We have remained proactive in implementing security 
selection decisions, supported by the end-to-end control afforded by the service structure. This agility has enhanced our 
ability to adjust exposures amid the turbulent economic backdrop. Further details can be found in the accompanying Q1 & 
Q2 2023 Investment Reviews. 

What is your experience of the numbers of advisers starting or stopping using MPS?  

We have seen a net increase in the number of advisers using our service. This supports the current backdrop in which the 
MPS market has continued to grow, as well as the benefits afforded by our unique portfolio construction  this highlights 
that there is a growing demand for our services. Part of the motivation has been an increase in demand by financial 
advisers for external investment solutions within this new consumer duty landscape. 

Is there any graduation from MPS to bespoke portfolios? 

¢Ƙƛǎ ǿƻǳƭŘ ōŜ ŀǘ ǘƘŜ ŎƭƛŜƴǘ ŀƴŘ ŀŘǾƛǎŜǊΩǎ ŘƛǎŎǊŜǘƛƻƴΣ ōǳǘ ȅŜǎ ǿŜ ƘŀǾŜ ŀƴ ŜȄǘǊŜƳŜƭȅ ǿŜƭƭ-established Discretionary Portfolio 
Management service offering for clients, supported by investment professionals based across our network of regional 
offices. 

Do you have a recent AKG report? 

Yes, we have an AKG report from December 2022 and are shortly expecting our 2023 report. We are rated B+ or Very 
Strong in terms of Financial Strength.  

Do you have Defaqto ratings?  

We have a number of Defaqto ratings across our services and for our levels of service. Our MPS currently has:  

¶ 5 Diamond ς MPS Platform 

¶ 5 Diamond ς MPS Direct 

¶ 5 Star ς MPS Direct 

¶ 5 Star ς MPS Platform 

¶ Gold ς DFM Service 

Any Defaqto/Morningstar/Synaptics rating and awards received since 2021?       

We have had 5 Stars from Defaqto in numerous categories for several years. In 2023 we have 5 Star for DFM MPS Direct, 
DFM MPS on Platform, DFM Bespoke and 5 Diamonds for MPS and IDX Direct and Platform.  

Anything else you feel that I should be including. 

The Quilter Cheviot Managed Portfolio Service (MPS) team has more than a 20-year track record of delivering successful 
client outcomes, and a proud reputation for innovative partnership with financial advisers. The team is based in our Head 
Office in London and comprises a dedicated Investment Management capability that sits at the heart of the Quilter 
Cheviot investment process, as well as Platform and Service specialists focused on ensuring the smooth running of the 
infrastructure of our service. 

 

 

  

Commented [S3R2]: Do we have anything in Power BI? I 
don't have access 

Commented [OO4R2]: We do it's not as clear because it's 
based on NCCF but we can infer a net increase from the data 
and support that with the MPS market backdrop 
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RBC Brewin Dolphin     
 

AUM changed since last year?  

£51.1bn as at 30/9/22 (£56.9bn as at 30/9/21). 

Please note that following our acquisition by RBC, our reporting year has changed and now ends 31/10/xx, which brings us 
into line with RBC itself. 

How has the economic climate affected your AUM? 

Despite volatile market conditions, for MPS only, our AUM has increased by 10% from Sept 2022 to Sept 2023.  

Any changes to investment style since last year? 

In the last year, we have had a strategic asset allocation change, reducing weight in both UK equity and UK bonds. 

Our investment style is balanced and there has been no change to this. 

How has SFDR affected your provision of information? 

SFDR is an EU regulation which has not affected our UK-based operations.  

Do you expect Consumer Duty to have any further effects? 

Yes, we expect consumer duty to have wide reaching effects on the industry to the benefit of consumers. 

For RBC BD consumer duty commentary and target market information, please see the following: 

https://www.brewin.co.uk/intermediaries/investment-expertise/consumer-duty#target-market-and-fair-value-
information-documents 

How has your sustainable investment strategy evolved?  

¢ƘŜ ŀǎǎŜǘ ŀƭƭƻŎŀǘƛƻƴ ƻŦ ǘƘŜ ǇƻǊǘŦƻƭƛƻǎ ƛǎ ŀƭƛƎƴŜŘ ǘƻ w./ .ǊŜǿƛƴ 5ƻƭǇƘƛƴΩǎ ƘƻǳǎŜ ǾƛŜǿΣ ǿƘƛŎƘ ƛǎ ŘǊƛǾŜƴ ōȅ ƻǳǊ !ǎǎŜǘ !ƭƭƻŎŀǘƛƻƴ 
Committee and our in-house Research view. Our Sustainable MPS portfolios are tactically adjusted each month to reflect 
the CommittŜŜΩǎ ǾƛŜǿ ƻƴ ǘƘŜ Ƴƻǎǘ ŀǇǇǊƻǇǊƛŀǘŜ ƳƛȄ ƻŦ ŀǎǎŜǘǎ ǘƻ ƘƻƭŘ ŦƻǊ ǘƘŜƛǊ ƎƛǾŜƴ ƛƴǾŜǎǘƳŜƴǘ ƻōƧŜŎǘƛǾŜǎΦ !ǎ ŀ ǊŜǎǳƭǘΣ ŜŀŎƘ 
portfolio will take a positive, neutral, or negative view relative to their respective benchmark. This is essential to support 
consistency of pŜǊŦƻǊƳŀƴŎŜ ŀƴŘ ŜƴǎǳǊŜ ǘƘŀǘ ǇƻǊǘŦƻƭƛƻǎ ŀǊŜ ƪŜǇǘ ƛƴ ƭƛƴŜ ǿƛǘƘ ǘƘŜ ŎǳǎǘƻƳŜǊΩǎ ŀǘǘƛǘǳŘŜ ǘƻ ǊƛǎƪΦ 

For more and to download a brochure, please refer to https://www.brewin.co.uk/intermediaries/sustainable-mps 

Does your fund management firm run both sustainable and traditional investment strategies? How do they differ? Is 
sustainable gaining popularity or reversing? 

Yes, we offer MPS and sustainable MPS. They differ in that our sustainable MPS is an investment management service that 
offers a suite of diversified portfolios that meet a range of objectives and risk profiles, and which are aligned to RBC 
.ǊŜǿƛƴ 5ƻƭǇƘƛƴΩs responsible investment philosophy.  

The primary objective of Sustainable MPS is to maximise returns from income and capital growth from a portfolio of funds 
that exclude exposure to controversial sectors.  

The portfolios will also seek exposure to companies that have a positive societal or environmental impact, which is subject 
to the primary objective being achieved. 

Our SMPS offering continues to gain in popularity and AUM.  

For more and to download a brochure, please refer to https://www.brewin.co.uk/intermediaries/sustainable-mps 

How happy are you with your fund performance this year? 

Our performance this year is positive against benchmark across all MPS models. For MPS, AUM is up 10% over the year. 

Broadly, our models are underweight bonds and property and overweight cash in absolute return. 

What is your experience of the numbers of advisers starting or stopping using MPS?  

We continue to see an increase in numbers of advisers using our propositions. 

Is there any graduation from MPS to bespoke portfolios? 

¢ƘŜǊŜ ƛǎ ƴƻ ŀǳǘƻƳŀǘƛŎ ƎǊŀŘǳŀǘƛƻƴ ŦǊƻƳ at{ ǘƻ ōŜǎǇƻƪŜΦ ¢ƘŜ ǇǊƻǇƻǎƛǘƛƻƴ ŎƘƻǎŜƴ ŦƻǊ ǘƘŜ ŎƭƛŜƴǘ ƛǎ ŀǘ ǘƘŜ ŀŘǾƛǎŜǊΩǎ ŘƛǎŎǊŜǘƛƻƴΦ 

https://www.brewin.co.uk/intermediaries/investment-expertise/consumer-duty#target-market-and-fair-value-information-documents
https://www.brewin.co.uk/intermediaries/investment-expertise/consumer-duty#target-market-and-fair-value-information-documents
https://www.brewin.co.uk/intermediaries/sustainable-mps
https://www.brewin.co.uk/intermediaries/sustainable-mps
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Do you have a recent AKG report? 

Yes, AKG rating of B.  

Do you have Defaqto ratings?  

Yes.  

 

   
 

 

 

Any Defaqto/Morningstar/Synaptics rating and awards received since 2021?       

See this page for our awards and accreditations: 

 

https://www.brewin.co.uk/intermediaries 

 

Details of recent awards won which highlight our standing in industry: 

 

2023: 

- Best Discretionary Fund Manager - Money Marketing 2023 

- Best Marketing Strategy (Gold) - Brand Management & Reputation Awards 2023 

- Best Adviser Firm for Vulnerable Client Care - Professional Adviser Awards 2023 

- Best Discretionary Fund Manager - Professional Adviser Awards 2023 

- Best Market Newsletter - City of London Wealth Management Awards 2023 

 

2022: 

- Best Discretionary Fund Manager - Money Marketing 2022 

- Best Discretionary Wealth Management - City of London Wealth Management Awards 2022 

- Best Discretionary Wealth Management Company - The FIS Platform Securities Awards 2022 

- Scotland & Northern Ireland Winner - Citywire Adviser Choice Awards 2022 

 

2021: 

- Best Discretionary Fund Manager - Professional Adviser Awards 2021 

- Best Discretionary Wealth Management Award - City of London Wealth Management Awards 2021 

- Silver Award Winner Financial Services - UK Customer Experience Awards 2021 

- Scotland & Northern Ireland Winner - Citywire Adviser Choice Awards 2021 

- Midlands Winner - Citywire Adviser Choice Awards 2021 

- Discretionary Fund Management winner - Gold Standard Awards 2021 

https://www.brewin.co.uk/intermediaries
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Sarasin & Partners  
 

WHO IS SARASIN & PARTNERS? 

 

THINKING THEMATICALLY 
Thematic investing means having a different mindset. We focus on global themes linked to macroeconomic, geopolitical 

and technological trends, rather than thinking in terms of sectors or geographies. 

A thematic investment approach not only helps us find the most compelling long-term opportunities, but allows us to 

invest in the trends that have the power to improve societal welfare. Investing thematically is how we secure tomorrow. 

Our diverse and experienced investment team includes global analysts, economists and risk experts, who share knowledge 

and ideas on a daily basis. This team-based approach, combined with our responsible principles, helps us to achieve 

dynamic investments with high conviction at their core. 

INVESTING RESPONSIBLY 

We believe investors have the power to grow and protect capital in a way that benefits society. This is why we look 

beyond the financial performance of a company. We consider the environmental, social and governance (ESG) factors that 

also affect the future of every business. 

We look for businesses that are likely to create enduring value for our clients. When we invest, we do so for the long term. 

We actively engage with the companies, holding management teams to account. 




























































































































